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Dealer's Delivery 


Every retail lumberman knows that his delivery 
service costs him money and lots of it. Most dealers 
hold that this service must be offered by the yard, 
for few customers are equipped for hauling their own 


building materials. But yards divide between the 
policy of making a direct cartage charge and that of 
including this charge in the price of the materials 
sold. Some dealers seem to think it makes little or 
no difference ; provided of course that the cost is al- 
lowed for in one way or the other. 

But apparently it does make a difference, for the 
quite simple reason that a free service is fairly cer- 
tain to be abused. 


Service Analyzed 


out of each hundred with loads valued at less than 
$20 each; while the free-delivery town made seventy 
such trips. The cartage-charge town hauled sixty 
loads worth $20 or more each, while the free-delivery 
town hauled but thirty loads of this value. To go 
one step farther, the cartage-charge town hauled 
thirty loads worth $50 or more, while the free-deliv- 
ery town hauled but ten. 

The dealer contributed the further fact that in the 
free-delivery town, as business became rushing in 
mid-season, the number of small loads increased 
sharply. When deliveries cost nothing, contractors 

and carpenters did not take 








One of the editors of the 
AMERICAN LUMBERMAN 
came across a set of com- 
parative figures that con- 
tain much food for thought. 


Trips in Percentages 


the trouble to anticipate 
their wants; but where 
Number of each delivery involved a 
charge they did anticipate 
these wants. 


These tabulations were Value of Cartage- Free- The dealer then calcu- 
made by a well-known _— o- — lated the total value of the 
dealer who operates a num- 4g ions —e scape loads in each percentage 
ber of yards. These figures Under $10... 
are absolutely accurate for $10 to $20... 
the yards involved, and $20 to $30... 
contain no guesses or ap- $30 to $40... 
proximations ; and they are $40 to $50 


drawn from exact records 
of sales and deliveries for 
an entire year. But they 








.24 percent 
. 16 percent 
. 13 percent 
. 10 percent 
... 7 percent 
$50 and over. .30 percent 


50 percent classification. These calcu- 


20 percent lations showed that the 
10 percent cartage-charge town in 100 
loads carried $3,210 worth 
of materials, or $32.10 per 
load; while the free-deliv- 
ery town in 100 loads car- 
ried $1,905 worth of ma- 


7 percent 
3 percent 
10 percent 














are so striking that the 
dealer himself wonders if 
the percentages disclosed would be generally true; 
and the AMERICAN LUMBERMAN would like to hear 
the experiences of other retailers who have kept sim- 
ilar records. 

These figures were collected in two yards owned 
by one company and located in towns very similar 
in size and character of trade. Trucks used were of 
the same kind and size. In one town a flat charge 
of fifty cents a load is made, but in the other deliv- 
ery is free. It is not claimed that fifty cents covers 
the actual cost of delivering a load of lumber; but 
the significant factor is that in one town there is a 
charge, while in the other there is none. The per- 
centage table shown in center of page was drawn up 
from the business of a year. 

The most obvious fact in this table is that with 
free deliveries the number of small loads is very 
large. The cartage-charge town made forty trips 





terials, or $19.05 per load. 
The actual cost of each 
trip was approximately the same for each yard; but the 
cartage-charge yard not only hauled more than 50 per- 
cent more, but it also collected $50 in cartage charges 
per hundred loads, while the free-delivery yard collected 
nothing. 

The free-delivery yard must in fact make 168 trips to 
haul as much material as the cartage-charge yard hauls 
in 100 trips. The cartage-charge yard delivered more ma- 
terial in 37 trips, the loads worth $40 or more each, than 
the free-delivery yard did in 100 trips. These figures 
stand at $2,115 and $1,905 respectively. It appears that 
if the two yards do the same volume of business, and if 
it takes ten trucks to serve the cartage-charge yard, it 
will take more than sixteen to serve the free-delivery 
yard. This does not take into account the fact that 
several small orders may be sent now and then on one 
load. But in these days when speedy delivery is the rule, 
the number of multiple-order loads [Turn to page 40] 
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Local Bankers Said to Be Discour- 
aging Building 


HE MATTER of financing new 
buildings and _ especially _ resi- 


dences has been up for discussion 
in various forms for several years. At 
the moment a rather special phase has 
come to the surface; and one of acute 
importance in relation to fall work. 

A rather wide inquiry discloses the 
fact that local bankers are discourag- 
ing building. They this 
where they themselves have no direct 
interest Retailers located 
hundreds and even thousands of miles 
apart report that prospects well able 
to finance their own undertakings are 
being advised by bankers to wait; that 
the present is an unfavorable time to 
build; and that 
bought at less than replacement costs. 
In the opinion of these men of finance 
a new building is not a sound invest- 
ment. As a result of this discourage- 
ment an aggregate of thousands of 
houses is being put over into the in- 
definite future. 

One need not mention the fact that 
the Government is at present project- 
ing an enormous building program for 
the purpose of furnishing needed work. 
There are other sound reasons for 
building now, aside from the matter of 
public interest. 

These men of finance who are turn- 
ing the 


are doing 


involved. 


houses can now be 


scales against new building 
seem to be forming their judgments 
by superficial standards. It is doubt- 
less true that a person who wants and 
will be satisfied with just any house 
can find some bargains in structures 
that are already built. But few of the 
persons able to finance their own proj- 
ects are content with such a house. 
They have special needs and special 
ideas. Furthermore, in so far as the 
desirability and the safety of such an 
investment is concerned, any one who 
has the slightest knowledge of the sit- 
uation knows that the price level of 
real estate is at an unnatural and tem- 
porary low. In the long run the value 
of real estate must stand at a point in 
relation to replacement costs; and the 
moment national industry settles down 
to its new momentum these real es- 
tate prices will respond. 

At the present moment building 
costs are probably more favorable to 
the owner than they will be again for 
a generation. 
to the bone. 


Lumber prices are cut 
While union scales have 
not been formally lowered in many if 
in any places, it is nearly always pos- 


sible for the prospective owner of a 
house to contract for his labor by the 
job if not by the hour on very favor- 
able terms. This may not apply to 
big undertakings like office buildings, 
but it does to domestic buildings. The 
man who knows what he wants and 
has all or most of the money to finance 
it has at the present a golden oppor- 
tunity. 

It is 
mental 


difficult to 
processes of 


understand the 
bankers. 
These are the same men who urged 
mid-western farmers to buy farms at 


some 
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the peak of the boom. They are thy 
men who advised their eastern clients 
to hold to speculative stocks at ap. 


surdly high figures in the summer of § 


1929. They have been wrong so often 
that it is amazing that they still haye 
the courage to give advice or that the f 
public is willing to take it. But there 
seems to be a divinity that doth hedge 
a banker, like a king, that makes 
thousands accept his judgment as the 
final word. 


as well as the building industry. It js 
running counter to the public efforts 
to get the business world started again 
on a normal basis. 

It would seem to be a good time to 
have some educational chats with these 
gentlemen of the money bags. 


Honorable Business Dealings Maintain 


Confidence of Public 


HE heroic measures taken by the 
7 British Government to meet its 
obligations have won the respect 
of the whole world. They are a lesson 
to all business men that confidence in 
a nation, an industry or an individual 
corporation can only be maintained 
by such businesslike management as 
keeps expenditures within the limit of 
receipts. Such confidence is of vital 
importance in a business world that 
operates so largely on a basis of credit. 
The details of the British financial 
readjustment may be objected to by 
many of those called upon to make 
sacrifices for the national good, and 
there is a possibility that all of them 
may not be rigidly adhered to as po- 
litical forces are re-aligned, but they 
seem of minor importance to the 
American. 

The main fact is that Britain “will 
show to the world an example of in- 
domitable spirit in the face of diffi- 
culty,” to use the words of the frail 
Chancellor as, supporting himself on 
crutches, he finished his “very dis- 
agreeable task.” 

To say that these drastic economies 
accompanied by increases in taxation 
were made in the self-interest of Great 
Britain, is not to detract in any way 
from that country’s credit. Unless the 
rest of the world knows that the Brit- 
ish pound is redeemable on demand in 
its gold equivalent, Britain will have 
to pay out more pounds for its pur- 
chases abroad, and as a result the 
worker’s weekly wage will decline in 
buying power. Similarly, unless Brit- 
ain, which has heavy investments 
throughout the world, respects her 


own obligations and thus sets an ex 


ample to others, she can hardly expect 
that debtor countries will be careful 
in meeting their obligations to her, 
To say these things is only to say that 
all business is interdependent in our 
highly complicated modern world, 
and that it all rests on the belief that 
obligations will be met. 

It is of immediate importance to the 
lumber industry that it too do its part 
to prevent any slackening in its sense 
of honor toward obligations, and also 
to prevent any diminution of public 
confidence in its product or its finan- 
cial standing. When a purchase con- 
tract has been entered into and prices 
slide rapidly downward, there is strong 
temptation to withhold shipping or- 
ders and pick up a bargain on the open 
market. When a mill finds the market 
so low that it can reduce its losses by 
shutting down, it sometimes becomes 
necessary to default on bond interest 
and quotations on bonds suffer, but 
such events should not be looked upon 
as opportunity to buy in these bonds 
at a bargain—they are a test of the 
industry’s honor and its right to pub- 
lic confidence. 

In the marketing of its own product 
the lumber industry depends to large 
extent on home building, which ab- 
sorbs at least 60 percent of its produc- 
tion. Lumbermen have always empha- 
sized in recent years the importance 
of financing the home owner over 4a 


period of years. Home owners who 


have completed such purchases before 
the starting of the present depression 
have every reason to be glad of their 
thrift. But there are many others who, 


This superficial judgment § 
of bankers is injuring their own clients f 
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because they have lost their jobs, 
stand in danger of losing the savings 
of years through foreclosure proceed- 
ings. People who suffer this defeat of 
their ambition to own a home will be 
getting along in years, and for the 
majority of them their first attempt at 
home ownership will be their last. 

Confidence in the wisdom of home 
ownership needs to be preserved for 
the selfish interest of the lumber in- 
dustry itself. Measures that will ease 
the burden of taxation from the shoul- 
ders of such home buyers, by careful 
curtailment in public expenditures, 
should receive the support of all lum- 
bermen. Just’as in Great Britain, the 
working public needs protection from 
political extravagance, and all efforts 
to curb it are encouragement to home 
ownership. 

Trade must revive again, for human 
needs accumulate during periods of 
depression, and one of the primary 
Lumber has been the 
home building material, and 
the establishment of stand- 
ards by means of years of research its 
value to the user has been greatly in- 
[It would be shortsighted in- 
deed to allow the public to forget 


needs is shelter. 
chief 
through 


crease l. 


these increased values. 

Too much use of the financial spec- 
tacles nowadays tends to darken vis- 
ion. When present adjustments are 
completed, those exchanges that con- 
stitute trade will be resumed, and de- 
mand for lumber will surely revive. 
Those familiar with the history of the 
industry know that in a period of re- 
viving trade, lumber prices show sur- 
prising resiliency, so there is every 
reason to believe that they will quickly 
advance from their present low point. 
A few dollars a thousand would make 
all the difference between and 
profit, and an American public that 
believes in the advantages of lumber 
will always be willing to pay that dif- 
ference. But only by showing their 
own confidence in their product will 
lumbermen 


loss 


deserve or obtain such 


public confidence. 





A “MOUTHFUL” was spoken by Silas 
H. Strawn, of Chicago, president of 
the Chamber of Commerce of the 
United States, when in a recent radio 
talk he said: “The great problem now 
confronting industry is to gear down 
the productive machinery that it 
will with consumptive 
Nowhere is the need for an 
intelligent application of this policy 
apparent than in the lumber 
industry, 


SO 
synchronize 
capacity.” 


more 
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National Conference to Promote 
Home Building 


l is quite generally agreed that no 
| other single development would go 

as far to break the strangle-hold of 
the depression upon business, in all 
fields, as a widespread and sustained 
revival in home building. This is the 
verdict alike of the professional econ- 
omist and of the ordinary man who 
knows from his own observation that 
when homes are being built in cities, 
towns and villages, as well:as on the 
farms, labor is finding employment 
and remuneration, from the woods and 
the sawmill worker all along the line 
to the village carpenter, plasterer and 
painter. 

The larger construction, such as 
public, business and institutional build- 
ings, of course is a most important 
factor in stimulating the healthy flow 
of business, but it is home building 
in normal volume that, when it comes, 
will, as in the past, start the tide of 
prosperity permeating wherever the 
sound of saw and hammer is heard. 

Therefore, the horizon is being anx- 
iously scanned by both professional 
and amateur ascertain 
whether there is in sight even a tiny 
cloud 
drops of prosperity, in the form ot 
newed home building activity, upon a 
thirsty land. And it must be admitted 
that these observers, like Elijah’s ser- 
vant, have had little of an encouraging 
nature to report. But it will 
membered that upon his seventh trip 
to. the mountain top the servant could 
at least report that “there ariseth a lit- 
tle cloud, like And 
then came the big rain. 


observers to 


promising to shed _ refreshing 


rc- 


be re- 


a man’s hand.” 

Perhaps the analogy may not hold 
good all through, but at least there has 
appeared upon the horizon what may 
quite possibly prove a harbinger of 
home building in real volume—not to- 
or next month, but 
enough, it may well be hoped, to help 
save the day for general business, and 
particularly for the lumber industry. 

That hopeful sign is the calling by 
President Hoover of a national 
ference on home owning and home 
ownership to be held in Washington, 
Dec. 2 to 5. Now, it is easy to say, 
“Oh, just another conference,” or even 
to wax facetious, if one can see any- 
thing funny in an obviously sincere 
to stimulate the building of 
homes as a means for both economic 
and social advancement. 

The coming conference is not the 





morrow soon 


con- 


move 


result of a hasty impulse. According 
to the President’s statement issued on 
Tuesday of this week, preparations for 
it have been in progress for more than 
a year. One thousand representative 
citizens from the forty-eight States, 
associated with building and housing 
activities, are expected to participate 
in the conference, which has been or- 
ganized under the chairmanship of 
Secretary Lamont of the Department 
of Commerce, with Dr. John M. Gries 
as executive secretary. 

No conference on home building and 
home ownership of so extensive scope 
has ever before been held. It will deal 
with the whole question of home con- 
struction and ownership, and of the 
home environment. It will embrace 
finance, design, equipment, city plan- 
ning and many other aspects. 

“Adequate housing,” the President 
well “soes to the very root of 
well-being of the family, and the fam- 
ily is the social unit of the nation. * * * 
It is unnecessary to point out the ben- 
eficial effects which a well considered 
nation-wide program directed to the 
extension of home building and home 
ownership in the immediate future 
would have upon our current unem- 
ployment and economic situation. The 
forthcoming conference, however, was 
initiated to deal with the question un- 
der a long range plan. It will be 
doubly fortunate if it should result not 
only in a sounder permanent policy, 
but in some degree of relief of current 
unemployment and in stimulation of 
industries which depend upon build- 


ing.” 


says, 


That the lumber industry will watch 
with keen interest the development of 
plans for the coming conference, and 
will co-operate wholeheartedly in any 
effort to realize the objectives sought, 
goes without saying. The names of 
the chairmen of the twenty-five com- 
mittees making up the conference or- 
ganization inspire the fullest confi- 
dence. The focusing of some of the 
best minds in the field of building con- 
struction and allied interests upon the 
problems of home construction and 
ownership can hardly fail to achieve 
results beneficial to the public, as well 
as to the industries most directly af- 
fected. 





Just Now there would seem to be jobs 
more enviable than that of being “The 
ruler of the King’s navee.” 
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. 
White Cedar Boat Boards 
( 4 is the name and addre es 
f imber ards that carry in tock and are 
position to furnish us on short notic 
elect rade white cedar boat boards, 10 feet 
16 fee long, 6 inches to 12 inches or over 
wide both In 4/4 and 5/4 thicknesses 
We are getting ready to start construction 
on a fleet of boats for the United States coast 
guard and are anxious to secure competitive 
prices on the above material, but at present 
know of only one or two reliable sources of 
ipply INQUIRY No. 2,690. 


[The foregoing inquiry is 
west boat concern In 
several manufacturer 


made by a mid- 
response the names of 
and wholesalers of cedar 
have been supplied. No list is available at this 
time of concerns that carry the wood in stock 
locally and are able to supply it in the lengths, 
widths and thicknesses specified by the inquirer. 
The name of the inquirer will be furnished on 
request L-pITor | 


Log Siding With Bark On 


Kindly give me the name of some 


manu- 

facturer who are turning out log iding with 
the bark on INQuIRY No. 2,696 

[This request is made by a lumberman in 


New York State. In response, the name of one 
concern prepared to supply log siding with the 
bark on is given. Also the names have been 
given of several other concerns that supply ma 
terial somewhat answering this description and 
supervise the erection of cottages or cabins built 
with it 

The inquiry is published to give other sup 
pliers an opportunity to make known their 
facilities along this line. The name of this in 
quirer will be furnished on request.—[prror. | 


Features of ''Grand Opening" 


We are planning a “grand opening” some 
time in late September or early October. Having 
been a subscriber to your very good paper dur- 
ingg the last twenty years, the writer has seen 
therein many stories of similar events staged 
by lumber dealers in various parts of the coun- 
try. We would like as much information as pos- 
sible to aid us in putting on this opening, in- 
cluding suggestions as to enlisting the co-opera- 
tion of manufacturers to show their products, 
planning of programs, prize contests etc We 
trust that through your helpful department you 
can give us information that will aid us in mak- 
ing our show a success INQUIRY No. 2,697 

[This inquiry comes from a Wisconsin re 
tailer, situated in one of the smaller cities of 
that State. The inquirer has been advised, in 
a letter too long to quote in its entirety, re 
garding some of the essential steps in prepar- 
ing for and staging an event of this sort. In 
this advisory letter, the importance of prepara 
tory work was stressed, especially along the 
lines of advertising and publicity. The people 
of the community must be convinced they will 
miss something if they fail to attend the open- 
ing. This can be accomplished only by liberal 
advertising in the local newspapers, supple 
mented by direct mail invitations to the firm’s 
lists of customers and prospects, and possibly 
large posters conspicuously displayed in public 
places. 

Of course, having got the people there, they 
must be made to feel repaid for coming. This 
implies attractive, instructive displays of some 
of the more uptodate and attractive lines and 
specialties handled by the dealer, supplemented 
if possible by display material furnished by the 
manufacturers, who often are glad to have their 
representatives present at events of this charac- 
ter, to demonstrate and display their materials. 

To keep up interest on the part of the visitor 
and furnish recreation, guessing contests, or 
tests of skill such as post-driving contests, can 
be staged. Readers of the AMERICAN LuMm- 
BERMAN of course are thoroughly familiar with 
the wide variety of contests that have been 


taged in affairs of this kind, some of them of 
an amusing character, as the “homeliest man’s 
contest,” told of in a recent issue of this paper. 

Such “extras” as music by the local band, or 
drum corps, attendance in a body of local or- 
ganizations etc., of course, add to the success 
of such an occasion. 

The AMERICAN LUMBERMAN will be glad to 
receive and forward to this inquirer details of 
any new plans or ideas relating to yard shows 
that have been successfully used by dealers 
anywhere.—[-piTor. | 


New Wood Specialties Sought 


We want your advice on 
advance information of new 
that are put on the market. Can you tell us 
how we can likely find new items on which we 
may make arrangements to act as distributers? 
These items might be a guod new type of wall- 
board, a new furniture specialty which we 
might distribute to the furniture plants in this 
section, or some novelty, which we could induce 
our cabinet shop customers to manufacture and 
for which we might sell more lumber. 

We would appreciate your best advice on this 
subject We might be interested in distributing 
the right brand of composition roofing, by way 
of illustration. 

Had we known a little earlier about the rage 
for miniature pool tables which swept over the 
country not long ago, we could have had some 
benefit from this specialty. As another illustra- 
tion, we are going to take on the agency here 
of the new product known as Flexwood. 

We have no objection to your publishing por- 


how we can get 
wood specialties 


by a southern flooring concern, there have been 
mentioned a number of specialties already ayajj- 
able for distribution as well as some others that 
are in process of development. In the letter 
written in response to this request it was prac- 
ticable, of course, to make hardly more than a 
mention of these specialties. Therefore, jt 
would be advisable for manufacturers of such 
specialties to get into communication with the 
inquirer in order that they give detailed ip- 
formation about their products, the terms on 
which they are distributed and the opportuni- 
ties for promoting their sale that are open to 
distributers. The name of the inquirer will be 
supplied on request.—EpIiTor. | 


Dutch Windmill Roadstand 


We have a customer who has asked us for 
plans for a roadstand representing an old- 
fashioned windwill. If you can put us in 


touch with anyone who has such plans, we 
shall appreciate the service.—INQUIRY No. 
2,693. 

[This request comes from a Pennsylvania 


retail lumber concern. It is inferred that what 
are wanted are plans for an old Dutch wind- 
mill. Though these windmill stands are seen 
along the highways throughout the country, 
the source of plans for them is not known at 
this time. The inquirer has been referred to a 
club in Wisconsin, a baking company in Cali- 
fornia and another source of plans which may 
help him out of his difficulty. 


tions of this letter as it might attract some in- 
wish 


formation of the kind we 


2,694. 


[In response to this request, which is made 


The inquiry 
INQUIRY No 


this kind. 


is published as an invitation to 


readers who may know of sources of plans of 
The name of the inquirer will be 
furnished on request. 


EpiTor. | 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








Capt. 
whose 
was 


William C., 
death at Astoria, Ore., 
recently announced, was 
for many years closely identi- 
fied with the lumber interests 
of the Pacific Coast. In 1853 
he established extensive mills 
at Port Gamble, W. T., and a 


Talbot, 


little later at Utsalady and 

Port Ludlow on Puget Sound. 
* _ * 

The recent terrible forest 


fires in eastern Michigan revive 
memories of that terrible day 
in October, 1871, when not only 
Chicago, but as well several 
sections of the lumber district 
of the Northwest were dev- 
ustated by the destroyer. 
Among the sections which were 
then visited with swift destruc- 
tion was the same _ district 
which now again claims the 
sympathies of the _ civilized 
world by reason of the terrible 
suffering and loss of life. * * * 
Those familiar with the map of 
Michigan will recognize the dev- 
astated district as what is not 
infrequently spoken of as the 
“thumb” of the State. * * * Dis- 
couraged and suffering, 30,000 
homeless people are turning 
with outstretched arms of sup- 
plication to their more favored 
fellow citizens and their ap- 





peal for aid should not fall un- 
heeded upon unappreciative 
ears. Could the money loss of 
each of the sufferers be at 
once replaced from the bounty 
of the world, there would still 
remain an untold and unspeak- 
able amount of suffering which 
money cannot replace or com- 
pensate. Five thousand fami- 
lies might again be provided 
with houses, clothing and pro- 
visions, but the hundreds of 
lives which have been sacri- 
ficed can never be_ replaced. 
Only time can replace the or- 
chards destroyed; the horses, 
cattle, fowls which have been 
destroyed may not all be re- 
placed in a day and in many 
instances can never be fully 
substituted. Still it is in the 
power of sympathizing people 
to relieve a vast amount of 
distress and to this end, no 
doubt the call for aid will meet 
with a hearty response. If 
this should come at once, much 
can yet be done toward re- 
lieving the distress which the 
near approach of winter makes 
inevitable. Hundreds of fami- 
lies must be aided through the 
entire winter and until the 
crops of another season shall 
enable them again to rely upon 
their own endeavors. The sec- 





retary of the Lumberman’s Ex- 
change of Chicago, has taken 
an active part in procuring 
donations of money and cloth- 
ing. 

* * . 

The people of Missouri have 
brought a great disgrace upon 
themselves and their beautiful 
State by their failure to hunt 
down the James brothers and 
their lawless gang, and so long 
as such high-handed outrages 
are permitted, emigration to 
one of the best sections of the 
entire West will be effectually 
stopped. 

* . 

The Stillwater, Minn., lum- 
bermen’s board of trade has 
fixed the price of scattering 
logs for September at $7 to $9. 

. * * 


Thompson Bros. & Co., since 
the occupancy of their new 
dock and yard on Wood Street, 
south of Blue Island Avenue, 
Chicago, are to be congratu- 
lated on having one of the most 
convenient and adequately ap- 
pointed lumber establishments 
in the district. They have 600 
feet of dockage and yard room 
and facilities for handling 20,- 
000,000 feet of lumber per 
annum. 
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LUMBER MARKET REVIEW 


Large Timbers Are Best Selling Southern Pine Items; 
Scarce Yard Stocks Are Strong 


[dentical southern pine mills reported that in the week 
ended Sept. 5 their sales were fully up to the level of the 
corresponding week last year, while production was one- 
third less. Both orders and shipments continued heavily 
in excess of the cut in the week ended Sept. 12. Reports 
indicate that a larger proportion of the business is in 
timbers for heavy construction and railroad purposes, and 
that the mills have fair files of orders for larger sizes. 
Wholesalers generally report that yard buying is in badly 
mixed cars. These can be handled only by the larger mills, 
more of which are reporting shortages of the faster selling 
items in dimension and boards. Some mills ask 50 cents 
to $1 more for these items, but the market as a whole is far 
from strong, and some transit lots have gone at low prices. 
The mills generally depend principally on the South for 
their fall sales, and farm demand in this territory has suf- 
fered severely from the drop in cotton prices. 


Trade in Northern Pine and Hemlock Holds up Well 
in Comparison With Last Year 


While production of identical northern pine mills dur- 
ing the week ended Sept. 5 was only 34 percent of last 
year’s, bookings were 93 and shipments 108 percent of last 
year’s. In the Northwest, country trade is spotty and on 
the whole poor, as this section depends largely on wheat, 
prices of which are unprofitably low, but there is a fair 
call for small lots in the towns. In eastern sales terri- 
tory, rural trade is fairly good, as farm income is princi- 
pally from fruit, and there has been a nice demand for 
box grades. Western pine competition has been forcing 
northern pine mills to make price concessions in the North- 
west, and waterborne shipments of western pine are be- 
coming of increasing importance in eastern sales territory. 
suying is largely in mixed cars, and it is believed there 
will be continued calls: for quick delivery during fall. 

Northern hemlock mills find that demand in Wisconsin 
and Michigan is holding up better than the average for 
the middle West, as this territory derives its income so 
largely from dairy products. Shipments from identical 
mills during the week ended Sept. 5 were only 2 percent 
below those of the corresponding week last year. While 
a number of sellers had been giving $12 off the Broughton 
list, more than $11 off is not now obtainable. 


Rail Quotations Show Further Advance as Coast Output 
Declines to 28!/, Percent 


A general contraction in the West Coast industry, on the 
side of both demand and production, is shown by reports 
for the week ended Sept. 12. Total production has under- 
gone a further heavy curtailment, to 28% percent of capac- 
ity, compared with 35% percent the preceding week, and 
38'4 percent the week before that. Total orders were about 
7 percent and shipments 6 percent above the production. 
A large group of identical mills reported a reduction of 
about 19 percent in both production and bookings as com- 
pared with the preceding week, and bookings were well 
ahead of the cut. 

Rail trade volume has been temporarily affected by 
advancing prices, and was off heavily as compared with the 
preceding week. Average of ten flooring items went up 
another 10 cents, following an advance of 30 cents the pre- 
ceding week. No. 1 board average was up 87 cents, follow- 


Lumber Statistics Appear on Page 45; 


ing one of 31 cents. No. 1, 2x4-inch dimension average 
made a gain of 37 cents and the preceding week had 
advanced 50 cents. These advances show that the mills are 
taking a much stronger stand, and apparently the -buyers 
are not yet reconciled to paying the new quotations. 

Domestic cargo trade, as a result of weakening inter- 
coastal rates showed a heavy decline for the week. It had 
been announced that the October rate would be $11, but 
some say that it may break to the low level of $9 or less. 
Suyers are therefore withholding their orders, while an 
attempt is being made to stabilize the rate through the for- 
mation of a new conference of ship lines. In the California 
market, firm price lists are being adhered to. 

Export firms too are maintaining a firm price policy, and 
trading is said to be on an improved basis. Japan is the 
principal buyer, and rates there are low. As the seasonal 
movement of other commodities from the Coast is falling 
off, lower water rates may encourage foreign buying. 


Production Curtailment Causes Industries to Inquire 


But They Find Prices Soft 


The persistent curtailment of hardwood production seems 
to be getting the attention of prospective users, for some 
increase in inquiry has been reported during the last week. 
Quotations in response to these inquiries reassure the buy- 
ers, for low prices are still being made, and as a conse- 
quence orders continue to be withheld. Production in both 
South and North is at a low point, and in the week ended 
Sept. 12 southern bookings were 50 percent above the cut, 
and northern were more than double the cut. Practicatly 
all groups of buyers are in the market steadily for small 
lots for current needs. Business is probably better in the 
East than in any other territory, and a fair fall trade is 
expected in that section. Automobile buying is slow, but 
there is a fair volume moving to furniture, millwork and 
flooring manufacturers. There has been a seasonal im- 
provement in the call for box lumber. 


Inland Empire Pine Stocks Lower Than Last Year's; 
California Stocks Decline Further 


Production in the Inland Empire during the week ended 
Sept. 12 showed a steep decline, to 30 percent of capacity, 
compared with 38 percent the preceding week. Figures for 
identical mills show that their week’s production was about 
half that for the corresponding week last year, but their 
orders were considerably less than half last year’s. Ship- 
ments have been excess for production for two weeks, and 
it is likely that they will continue in the lead until the next 
season’s production begins, for early shutdowns and heavy 
curtailment are in prospect. For the last couple of months, 
however, shipments have been running ahead of the orders, 
and files at the mills are light. In the period ended Sept. 
16, prices of Ponderosa shop showed further strength; inch 
C and D selects were weaker, No. 2 kept about even, and 
No. 3 advanced. There was little change in prices of Idaho 
inch C and D selects and No. 1; No. 2 was a little stronger 
and No. 3 was weak. There is said to be a feeling of 
greater confidence among the mills. Though order files of 
identical plants Sept. 12 were about 30 percent less than on 
the corresponding date last year, stocks on hand were 9 
percent less. 

California pine bookings in the week ended Sept. 12 were 
almost 20 percent in excess of the cut, and shipments were 
also ahead of it. 

From the New York market there come reports on an 
excess of waterborne receipts of the western pines. 


Market Prices and Reports on Pages 63 to 66 
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“Steel House” Cartoon and frhsts for Mott | 


Homes Are Given a 


° ° A Food for Some Seri- facts. a 
Editorial nswered ous Thought gy 


9x8—all 


ors of 

SEATTLE, WASH., Sept. 12.—Col. W. B. Gree- vary too much in the same community to be Chicago and other important centers. Their — shea 

ley, secretary-manager of the West Coast Lum- serviced from local stocks in any but a ma- timber furnishes the principal reason Why the maj 

bermen’s Association, has sent to the trustees terial like wood which can be easily sawn, railways may operate profitably in these out. duction 
‘ e ’ reer ; planed or added to by nailing. We must side areas and carry stocks of goods from 
and members ol the association committee on contemplate then, if the steel fabricated house Chicago manufacturers and wholesale houses 
information copies of a letter addressed by him 


comes into vogue, elimination of thousands For example, if we could not sell 


- - ig : . our lumbe; 
to the Chicago Daily Tribune, following the of retail lumber dealers 











and their employees. to somebody, we could not buy Chicago radios . 

recent publication by that paper of a cartoon Chicago retail and wholesale lumber deal- or Chicago baking powders, roasted coffee, or §@ 
picturing the opportunity for the steel industry ers normally carry in stock from a half bil- a thousand other products of your manufae. 
to “supplant wooden houses with steel” by put- [0m to a billion board feet of lumber turers and wholesalers, Neither, of course, 
ting their mills and factories on a mass produc- and two billion board feet usually could the carpenter o1 the woodworker now : 

° ° : ; - ae passes in and out of Chicago annually. employed on our products, whose home is jp rom 
tion basis, making fabricated homes. This letter This lumber represents at 20,000 board central Indiana, or along the northern shores Lumber 
to the Tribune was as follows: feet to the car, 100,000 carloads. It of Lake Michigan. A RIA 

While the “Suggestion for the Steel Mag- gives employment to thousands of Chicago The United States of America is a lot of § AME 
nates,” a cartoon by Mr. McCutcheon, which woodworkers. As it is bulky and must be land and water, inhabited hy people who have comme! 
appeared in the Aug. 28 issue of the Chicago stored near the point of use for fabrication gradually built up a system by which they the con 

Daily Tribune, was doubtless prepared and on the job, this Chicago lumber pays large exchange products to their mutual advantage, § publish 
published with the best interests of the steel rentals throughout the city and is a contribu- Chicago buys our wood and we take Chicago's Mr. Gt 
industry in mind, it overlooked, we think, some ter toward taxes of consequence. A Douglas steel. The lumber industry in 1929 produced that ha 
important considerations in regard to the lum- fir board from the Pacific Northwest may 36 billion board feet of lumber. If we give tho hi 
ber industry of great significance to all the provide employment for three or four Chi- this an average weight in the wood, which is § be 
people of the United States, including the cago workers before it is finally nailed in fair, of 3% pounds per board feet, it equals cartoon 
Chicago Daily Tribune, Mr. McCutcheon and place by a carpenter and be long enough in 55 million long tons of material which must Gruner 
the steel industry. the county and city to be taxed two or three be handled, transported and manufactured, | In y 

We believe that if Mr. McCutcheon’s advice times enroute. Steel houses would come hot The pig iron production in the same year was terest 
were to be followed completely by the steel from the furnace and, if made in South Chi- 12,600,000 long tons. That is, the weight of i “Steel” 
industry, and the construction of houses cago, probably be hauled directly to the job, the lumber produced from the American for- § of the 
throughout the United States, now largely and pay no toll in taxes or fabricating labor ests in 1929 exceeded the weight of the pig with 
done in wood, swung over to steel, that the on the way. This would provide many more iron production by 13 million long ‘tons, or which 
steel industry probably would lose by the unemployed for Chicago, 25 percent. To produce this lumber, we used on the 
elimination of the lumber industry as a user The lumber industry in its major processes thousands of miles of %-inch and up to 1%- It se 
of steel machinery, equipment and tools more of logging, lumber making and woodworking inch steel cables, steel donkey engines that as the 
than it would gain from the additional use of provides national employment for more than cost up to $30,000 apiece; thousands of steel ously 





This Survey of American Business Activity Since 1790} Sho 
Thing Is That Business Has Always 
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steel in house building. What Mr. McCutcheon one million men. After fabrication there are locomotives and more miles of heavy steel Cute 
proposes is really revolutionary for it would 100,000 American carpenters and an army of railroads than is possessed by a lot of first- ion, 
not only close down a major portion of the painters about half that size whose daily class American railway systems; millions of ; refe) 
widespread lumber industry and wipe out bread and butter depends on lumber use. dollars worth of saws, edgers and other ma- are 
thousands of small communities in the North, chinery; hundreds of thousands of railway It 
East, South and West of the United States, Establishments and Number of Employees cars, more or less of steel construction, ete. lum! 
but it would also, most likely, close up a Due to the widespread use of lumber as a We are as an-industry first-class customers publ 
large portion of the 212 lumber and building building material, nearly every little town of steel. Let steel follow Mr. McCutcheon’s : thro 
material dealers in the city of Chicago. These in the country has a retail yard and a plan- recommendation and take away our markets, . to ; 
did a business according to the census of dis- ing mill. Lumber manufacturing in the United and unless something is done to offset the actu 
tribution of the United States Department of States—that is, the making of rough lumber— effect—that is, give us other markets in ex- wou 
Commerce during 1929 of $51,420,000, and em- takes place in between nineteen and twenty change—-the whole system of industrial inter- that 
ployed 3,064 people. The 1,474 lumber and thousand mills, mostly of small size, and pendence will be thrown out of balance. in t 
building material dealers in Illinois whose net there are nearly ten thousand more, or to be min 
sales in 1929 were $149,986,000 would be exact, a total of 27,700, lumber and wood- Comments on "Steel Houses" Editorial oth 
mostly eliminated from commercial life if the working establishments classified under that ‘ . . P : owl 
mass production steel fabricated unit were head by the bureau of the census. Iron and A few days after this cartoon was printed, as 1 
successful in displacing the house of wood. steel show a total by the same authority of the Chicago Tribune published an editorial § and 

Séce Metall Btecks Gould Wet Be Casvied 6, 8. a h ompt y about the same num 1 under the heading Steel Houses,” in which 

on of workers, lumber 1,123,000, and iron and steel comment was made ona protest received from 

The lumber industry deals with the Ameri- 1,224,000. Lumber employs them throughout millwork and lumber dealers in Chicago, against { 
can public through some 30,000 retail lumber the United States, mostly in isolated commu- the McCutche -art Thi di ial al lute 
dealers and these throughout the country nities, while iron and steel mills and manu- re McCute 1¢on Cartoon. ‘ MS & ryring? ae ma 
average approximately 50 percent of their facturing plants are mostly in and adjacent brought a letter from Col. Greeley to the Trib- pro 
total stocks in lumber items. Lumber is their to the larger cities. une, as follows: fac 
mainstay and permits the other items‘of roof- Lumber manufacturing is the _ principal Your editorial “Steel Houses” in the issue es 
ing, paint and so on, to be retailed at a rea- means of support of the populations of Wash- of Sept. 3 has just come to our attention. Wis 
sonable charge. The steel fabricated house ington, Oregon, Idaho, Montana, Louisiana and After quoting the protest of millwork and fai 
would necessarily need to be sold directly Mississippi, and a most important factor in lumber dealers of the Chicago area, the edi- col 
from the factory to the consumer; it would a dozen other States—all well removed from torial states: tur 
not be practicable for the steel industry to the center of population. These States are “No doubt the gentlemen in the industry an 
have retail dealers for stocks could not be dependent on the transportation system, prin- know their own business, but to an outsider be 
carried locally Types and sizes of houses cipally the railways which connect them with it would seem that anything which would du 
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stimulate house construction would also stim- 
ulate the demand for wood and wood products, 
whether the exterior walls are of wood or 
not.” . 

This from an “outsider” point of view does 
cound reasonable and we do not blame the 
writer of the editorial for his belief, but the 
facts are that the exterior walls of houses 
provide the largest wood market in the United 
States and the lowly 2x4, the 2x6 and the 
9x8—all used in the exterior walls or in the 
floors of houses—constitute with boards used 
for sheathing on walls, and siding or shingles, 
the major portion of the national lumber pro- 
duction Take the exterior walls away from 


Lumbermen Have Neglected 


From J. K. Gruner, president, J. K. Gruner 
Lumber Co., St. Louis, Mo., has come to the 
AMERICAN LUMBERMAN an _ interesting letter 
commenting on the McCutcheon cartoon and 
the comments on it in letters from lumbermen, 
published in the Sept. 5 issue of this paper. 
Mr. Gruner deals with a phase of the subject 
that has not been generally considered by those 
who have taken umbrage at the McCutcheon 


cartoon. This interesting letter from Mr. 
Gruner is as follows: 

In your issue of Sept. 5, I note with in- 
terest your editorial on Mr. MecCutcheon’s 


“Steel” cartoon as published in a recent issue 
of the Chicago Tribune. I have read 
with a great deal of interest the letters 
which have been referred to you, commenting 
on the publication of this cartoon. 

It seems to me that your editorial, as well 
as the letters referred to, object most strenu- 
ously to the publicity given by Mr. Me- 


also 


tail lumber 
2x4, 9 
partitions in 
portant item in the lumber sales of the lumber 
industry. 


one-tenth of one 
in building. 


sulted in not only the loss in 
ber to a degree where justified, but has given 
encouragement to many other substitutes for 
lumber 
substitution. 


of substitutes for 
measure 
methods of 
Very 
cheap as lumber—a great many of them are 
not nearly so 
purpose intended, yet 
vertising and promotional efforts, many sub- 
stitutes 
far in excess of anticipation. 


crete, 
compete 
cite substitutions for such usages as roofing, 
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the lumber 
ber yards 

by 70 
of the 


retail lum- 
lumber stocks 
lumber industry 
close down. 

item in a Chicago re- 
yard in point of volume is the 
feet long, used for interior 
homes. It is also the most im- 


industry and Chicago 
could reduce their 
percent and half the 
United States would 
The most important 


and 18 


Wood paneling probably represents less than 
percent of the lumber used 


You may see from this that the lumber in- 


dustry might get greatly excited over a recom- 


honestly superior to lumber itself. It seems 
to me that this failure to recognize superior- 
ity of tested and tried substitutes has re- 


usage of lum- 


where there is not justification for 
The fundamental reasons for the discussion 
lumber are in a_e great 
traced to our indolent and loose 
merchandising our own product. 
few of the substitutions offered are as 


strong or so suitable for the 
through intelligent ad- 
have succeeded in replacing lumber 
such as con- 
where we can not 
strength, I may 


Disregarding certain 
steel and others 
with reference to 


usages 
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mendation for another industry to take over 
the side walls of homes and pay little atten- 
tion to an actual capture by the same or an- 
other material of the panel market. 

We think, having a copy of “A Suggestion 
for the Steel Magnates” cartoon at hand, that 
the Chicago lumbermen who signed the form 
letter did not fail to grasp the point, They 
were thinking of their bread and butter as rep- 
resented by wood in the most common kind 
of lumber. You missed the point when you 
thought in térms of panels. What are a few 
hundred feet of panels compared with several 
million feet of 2x4’s? This is about the dif- 
ference between the two points of view. 


Opportunities 


erly presented and compared with other pro- 
ducts. The first and foremost of these rea- 
sons is the fact that lumber can be secured 
for immediate consumption in any part of 
the country. Substitutes such as steel, brick, 
tile must very often be brought from 
a distance. Secondly, there are practically no 
substitutes on the market that are as cheap 
as lumber. Thirdly, the labor necessary 
properly to apply lumber products is always 
available whereas it requires certain techni- 
cal knowledge to install a great many of 
the substitutes offered. 

There is no denying the fact that 
a continual decrease in the usage of 


ete, 


there is 
forest 


products occasioned by the inroads of sub- 
stitutes. There are, however, a few simple 
remedies that can be applied, to combat a 


situation which has resulted in a declining 
industry. 

We should accept gracefully the substitu- 
tions for lumber of any product when we 


are convinced that it serves a better purpose. 
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Shows Plenty of Ups and Downs, But the Comforting 
Come Back; It Will Come Back Again 
























Cutcheon to the steel industry. In my opin- 
ion, the objection and comments” with 
reference to this cartoon are weak in ‘their 
arguments. 

It may perhaps surprise you to find a 


lumberman who feels that even though the 
publicity given the steel industry was 
through a cartoon, nevertheless, if we were 
to assume that the picture published was 
actual news instead of a cartoon, there 
would be ample justification for the inference 
that steel would eventually replace lumber 
in the construction of modern homes. To my 
mind, there are many reasons that permit 
other basic industries to encroach upon our 
own industry, none so important, however, 
as the retail lumbermen’s pathetic acceptance 
and merchandising ot a substitution product. 


Lumbermen Have Been Apathetic 


Until just recently, there has been abso- 
lutely no attempt on the part of the lumber 
manufaeturers or distributers to show im- 


provement of design, improvement of manu- 
facture, or statistical facts to combat the 
Substitution of lumber. It does not seem 
Wise on the part of the lumber merchants to 
fail to recognize the superiority of _ steel, 
concrete, brick and other substitutes for 
lumber when facts justify such recognition, 


and I dare say that no well informed lum- 
berman would dare deny that certain pro- 
ducts that have been replacing lumber are 





siding and others, where the greatest objec- 
tion to the usage of lumber lies in the danger 
of fire. What inroads could have been made 
on the usage of lumber for roofing by manu- 
facturers of composition shingles, tile, metal 
and other types of roofing, if wood shingles 
had been developed to the point where they 
would have been considered fireproof and 
consequently allowed within the fire limits 
of the large cities? Fireproofing of lumber 
can be accomplished and at an expense that 
would not set up price resistance in cémpari- 
son with the substitutions now used. 

In support of this statement, may I refer 
you to an address given in 1927 at the Uni- 
versity of Wisconsin by Arthur Koehler, 
wood.technician of the United States Forest 
Product&.Laboratory staff. In this address, 
one of his statements is as follows: “It is 
just a matter of instituting the necessary 
research to make fireproofing of wood a prac- 
tical process.” 

Very little attention has been 
process of fireproofing lumber products for 
commercial consumption. It is apparent to 
me that we have lost many years to our sub- 
stitute competitorsan the neglect of develop- 
ment and presentation of our own products. 


Many Reasons Why Lumber Should Be More 
Attractive 

There are many reasons why lumber would 

be more attractive for the consumer if prop- 


paid to the 





On the other hand, we should study 
fully such products and endeavor to discover 
any weak point in its usage which might 
result in the reinstatement of lumber for 
such substitutions. We should develop new 
usages for lumber in place of depending on 
the old established customs; we should look 
carefully into the prospect of offering to the 
consuming public a fireproof product and, 
above all, we should advertise intelligently 
and co-operate to the fullest extent, within 
the confines of our own industry. 





Shows Purchasing Power 
Increased 


WasuincTon, D. C., Sept. 14.—According to 
figures compiled by the bureau of labor statis- 
tics, Department of Labor, the lumber indus- 
try and agriculture are pretty close together in 
the matter of price reduction and purchasing 
power of the dollar. Taking 1926 as 160, the 
price of farm products July, 1930, was 83.1; in 
June, 1931, 65.4; July, 1931, 64.9; and the pur- 
chasing power of the dollar July, 1931, 
1.541. For lumber the figures are: July, 1931, 
83.3; June, 1931, 67.8; July, 1931, and 
the purchasing power of the dollar July, 1931, 
1.508, 


+e 
66.0 5 


care- 


was 








AMERICAN 


LUMBERMAN 


September 1°, 193) 


Twenty Million Feet of Lumber for New 
Bridge Construction 


i> al telegram t AMEKICAN LUMBI 
New Orveans, La., Sept. 16.—Bids covering 
r major contracts for the New Orleans Pub 


RMAN | 


li 1ailroad bridge across the Mississippi 
River totaled $9,428,372, representing a saving 
of approximately $2,000,000 under recent engi- 
neering estimates, according to announcement 
f compilation of offers here today. Bids were 
ned Tuesday by Governor Long and other 

4 als 
The Siems Helmers Co. of St. Paul was 
low bidder at $3,083,185 on the substructure 
of the main span, with the Dravo Construction 


Co., Pittsburgh. second low, at $3,184,175. Low 
bidder unit prices on wood construction in place 
were for 124,500 lineal feet of timber piles 

lengths 60 feet or less, per lineal foot 60 cents; 


The American Bridge Co. was the low bidder 
at $2,618,670 on the main span super-structure, 
with McClintock-Marshall, a Bethlehem Steel 
Corporation subsidiary, second, at $2,727,379. 
Wood construction in place, unit prices, was bid 
at $71 per thousand on 550,000 feet of ties, tim- 
ber guard rail and foot walks. 

The McDonald Engineering Co., Chicago, 
was the low bidder, at $496,337, on substructure 
approaches, with the Fuller Construction Co. 
second, at $531,339. 3ids on wood construction 
in place, unit prices, were on 1,032,200 lineal 
feet of piling, 50-foot piles or less at 50 cents 
per lineal foot; lengths over 50 up to 70 feet, 
21 cents; lengths over 70 feet, 75 cents. 

McClintock-Marshall apparently lost its low 
bid on point of informality when Gov. Long and 
Chairman O. K. Allen, Louisiana highway com- 
niission, refused to consider a guaranty from the 
Bethlehem Steel Corporation as meeting the 
specification requirements for a surety bond of 


100 percent by a surety company authorized to 
do business in Louisiana. Its bid was $3,226. 
789, while the Virginia Bridge & Iron Co. biq 
$3,230,180, including a $25,000 premium for the 
surety bond. Bids on wood construction jy 
place, unit prices, were $85 a thousand on 3,500. 
000 feet of ties, guard rails and foot walks. 
Formal contract awards will not be made until 
the final decision on the informality point, and 
endorsement of successful bidders by the Louis. 
iana highway commission. 

The total cost of the bridge, including interest 
during construction, engineering supervision, in- 
surance, minor contracts, is now estimated at 
not to exceed $14,000,000. Estimates in trade 
circles place the actual amount of lumber to be 
used in construction at approximately 20,000,000 
feet, substantial quantities of construction lum- 
ber being required in addition to bridge specifi- 
cation needs. Work is to begin possibly within 
60 to 90 days. 


Solid Trainload of Shevlin Pine Inaugurates 
Service Over New Line 


for lengths over 60 feet up to 70 feet, 40 cents; 
for lengths over 70 feet to 80 feet, 48 cents; for 
leneths over 80 up to 90 feet, 55 cents: for 
lengths over 90 feet, $1.20 per lineal foot. 
MecCtoup, Cauir., Sept. 15.—The first move- 
ment of freight out of California on the rails 


of the Great Northern Railway, inaugurating a 
new transcontinental service, was today initi- 
little city located within the 
Mount Shasta. 

din of mill and locomotive whistles 
cheering of railroad and lumber ex- 
the mill workers em- 
River Lumber Co. and 
children, sixty cars laden 
Shevlin pine lumber preducts rolled 


1 
this 


ated from 
shadow of 

Amid the 
the 
ecutives, 


and 
lumberjacks, 
ployed by the \lcCloud 
hundreds of school 
with choice 


out on the tracks of the McCloud River Rail- 
road toward Lookout, where the train was 
“hitched” to a locomotive of the Great North- 
ern Railway. 

This, the first shipment of freight to move 
over the Great Northern's new California line, 
will be hauled intact to St. Paul, and thereafter 





Marking the first shipment of freight 


sent to numerous points east of the Mississippi 
and north of the Ohio rivers, including destina- 
tions as far east as the New England States. 

Completion of the Great Northern's Cali- 
fornia railroad construction and the dispatching 
of this $60,000 shipment of Shevlin pine prod- 
ucts is recognized as not only an achievement 
of modern-day rail expansion, but also the real- 
ization of the dream of James J. Hill to pene- 
trate and serve the transportation needs of 
California. 

In order fittingly to celebrate this event it 
has been arranged that as the train passes 
through each of the cities and towns served by 
the Hill railroad, the whistles of all plants and 
industries will be sounded. Also as the train 
rushes through these communities, the engineer 
will sound a long and screeching blast. Huge 
banners fastened to the cars, will tell the story 


of Hill’s conquest of the western empire. 

The train required the power of two Mc- 
Cloud River Railroad engines from McCloud 
to Lookout. The honor of starting the train 
went to D. M. Swobe, president of the railroad, 
which will serve as one of the principal feeders 
of the Great Northern. The latter railroad was 
represented by Carl Gerken, general agent with 
headquarters in San Francisco. 

“Dispatching of this trainload of California 
lumber, the first to go out over the new Great 
Northern extension, is important not only to 
California, but also to a vast section of the 
United States,” Mr. Swobe said in an address 
made just before the train moved. “It will 
mean that numerous lumber and other producers 
will be enabled to extend sales in markets for- 
merliy closed on account of inequitable freight 
rates.” 








ever to leave California for points in the East over the newly completed $4,000,000 line of the Great North- 


ern Railway into California, a solid train of 60 cars loaded with choice California pine left McCloud, Calif., after a rousing sendoff, for its long 
journey into eastern markets where it will be distributed by the Shevlin, Carpenter & Clarke Co. 
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~ Calls Conference to Study 


AMERICAN LUMBERMAN 


Home Building 


Wasuincton, D. C., Sept. 15.—President 
Hoover today issued a call for a national con- 
ference on home owning and home ownership to 
be held in Washington, Dec. 2 to 5. The con- 
ference is planned to deal with the whole ques- 
tion of home construction and ownership, and 
of home environment. It will embrace finance, 
design, equipment, city planning, household man- 
agement, and many other aspects of the housing 
problem. The President’s statement announcing 
the conference follows: 

The president’s conference on home building 
and home ownership for which preparations 
have been in progress for something over a 


vear, will be held in Wasnington, Dec. 2 to 
Dec. 5, inclusive. 

About 400 persons have assisted in the pre- 
paratory work and 1,000 representative citi- 
zens from the forty-eight states, associated 
with building and housing activities, are ex- 
pected to participate in the conference. The 
conference has been organized under the 
chairmanship of Secretary Lamont of the de- 
partment of commerce. Dr. John M. Gries 


is the executive secretary. 


Nationwide Study Has Been Made 

I decided a year ago after a conference with 
interested leaders in various parts of the coun- 
try to undertake the organization of an ade- 
quate investigation and study, on a nation- 
wide scale, of the problems presented in home 
ownership and home building, with the hope 
of developing the facts and a better under- 
standing of the questions involved and inspir- 
ing better organization and the removal of 
influences which seriously limit the spread of 
home ownership, both town and country. 

A planning committee, comprising represen- 
tatives of some twenty voluntary associations, 
was created to make the study and set up 
a national conference for consideration of the 
data and recommendations of expert commit- 
tees. The plan is somewhat similar to that 
of the White House conference on child health 
and protection, held in Washington in Novem- 
ber, 1930. Funds have been provided privately 
to cover research and other activities of the 
committees of the housing conference. 

Among the associations represented in the 
planning committee were the following: 

American, Civic Association; American Farm 
Bureau Federation: American Federation of 
Labor; American Home Economics Associa- 
tion; American Institute of Architects; Asso- 
ciated General Contractors; Association of 
Life Insurance Presidents: Better Homes in 
America: Chamber of Commerce of the United 
States; General Federation of Women’s Clubs; 
National Association of Builders’ Exchanges; 


National Association of Real Estate Boards; 
National Congress of Parents and Teachers: 
National Farmers’ Union; National Grange: 
National Housing Association; Russell Sage 


Bank Division of the 
United States 
Associations; 
Garden Asso- 


Foundation; Savings 
American Bankers’ Association; 
League of Building and Loan 
Women’s National Farm and 
ciation. 

Conference Has Broad Scope 

The conference in December will be the first 
of its kind on this scale in the United States. 
It will deal with the whole question of home 
construction and ownership and of the home 
environment. It will embrace finance, design, 
equipment, city planning, household manage- 
ment and many other aspects. 

Twenty-five committees, headed by men and 
women of authority and experience in various 
Phases of the question, have been engaged 
for months in gathering and analyzing avail- 
able information and in making additional 
studies and inquiries. Their work is being 
correlated so that on the basis of the facts a 
collective judgment may be formulated upon 
the best contemporary experience of leaders 
who have special knowledge of the subjects. 


It obviously is not our purpose to set up the 
federal government in 
But the 
basis 


the building of homes. 
I believe, afford a 
sound policy 


conference will, 
for the development of a 





and inspire better voluntary organization to 
cope with the problem. 
Adequate housing goes to the very roots 


of well-being of the family, and the family is 
the social unit of the nation. The question 
involves important aspects of health, morals, 
education and efficiency. Nothing contributes 


more to social stability and the happiness of 
our people than the surroundings of their 


homes. Although we have a larger proportion 
of adequate housing than any other country, 
we have not yet reached our ideal of homes 
for all our people. It should be possible in 
our country for any person of sound charac- 
ter and industrious habits to provide himself 


with adequate and suitable housing and pre- 
ferably to own his own home. 
Program May Have Double Benefit 
This principle I believe to be sound and 


controlling at all times. It is unnecessary 
to point out the beneficial effect which a well- 
considered nationwide program directed to the 
extension of home building and home owner- 
ship in the immediate future would have upon 
our current unemployment and economic situ- 
ation. The forthcoming conference, however, 
was initiated to deal with the question under 
long-range plan. It will be doubly fortunate 
if it should result not only in a sounder per- 
manent policy but in some degree of relief 
of current unemployment and in stimulation 
of the industries upon which building depends. 

The question touches many phases of both 
public and private activity. One of the im- 
portant questions is finance. The present de- 
pression has given emphasis to the fact that 
the credit system in home building is not as 
satisfactorily organized as other branches of 
credit. Commerce, industry and to a large 
extent farm mortgages all have more effective 
financial reservoirs. In order to enable the 
purchase of homes on what amounts to the 
installment plan it is necessary to place first 
and, often enough, second mortgages. The 
building and loan associations have performed 
a great service in this field, but they cannot 
without assistance carry the burden. 


Funds Have Been Curtailed 

First mortgages, carried so largely by the 
savings banks and insurance companies, have 
been affected by competition with bonds and 
other forms of investment. Second mortgages 
are also necessary to many people. In the 
period of expansion preceding the current de- 
pression rates for second mortgages, including 
commissions, discounts and other charges, 
many cities to the equivalent of 20 
or 25 percent per annum. This not only 
stifled home ownership, but led to the loss 
of many homes through the trades involved. 

Since a principal object of home construc- 


rose in 
) 


tion and home ownership is to provide the 
best possible environment for the growing 


child, it is obvious that the work of the 
women’s committees on home making and re- 


lated subjects is a most vital phase of the 
conference. 
Special attention is being devoted to the 


problems of farm and village housing. 

A committee of representative civic leaders 
of the Negro race is devoting attention to the 
problems of Negro housing. 

Twenty-five committees have been 
each with the study of a special field within 
the general problem covered by the confer- 
ence. Six correlating committees deal with 
questions of aim and method common to the 
twenty-five committees. These correlating 
committees concern themselves with standards 
and objectives, legislation and administration, 
education and service, organization programs, 
local and national and technical developments. 


charged 


The president listed the following chairmen 
of the twenty-five committees and the phases 
of the problem they are to study: 


Types of dwellings—John Ihlder, Pittsburgh. 


Fundamental equipment—Prof. Collins P. 
Bliss, New York University. 
Kitchens and other work centers—Miss 


Abby L. Marlatt, University of Wisconsin. 
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Every Phase of the 
Subject to Receive 
Full Consideration 
by Experts 


Utilities for houses—Morris Knowles, Pitts- 
burgh. 
Subdivision 
St. Louis. 
Business 
Chicago. 
Industrial decentralization and 
Stuart W. Cramer, Cramerton, N. C. 
Blighted areas and slums—Abram Garfield, 
Cleveland. 
Reconditioning, remodeling and modernizing 
—Frederick M. Feiker, Washington. 
Construction—A. P. Greensfelder, St. Louis. 
Design—William Stanley Parker, Boston. 
City planning and zoning—Tlrederick A. De- 
lano, Washington. 
Finance—Frederick H. Ecker, New York. 
Taxation—Dr,. T. S. Adams, Yale University. 
Home ownership and leasing—Ernest T. 
Trigg, Philadelphia. 
Home furnishing and decoration 
Lyle Sparks, New York. 
Landscape planning and planting—Mrs. 
Junius 8S. Morgan, Princeton, N. J. 
Household management—Miss 
University of Washington. 
Housing and the community—Dr. 
Hersey Pratt, Boston. 
Farm and village housing 
Mann of Cornell University. 
Negro housing—Nannie H. Burrlighs, Wash- 


layout—Harland Bartholomew, 


and housing—Harry A. Wheeler, 


housing— 


Miss Ruth 
Effie Raitt, 
Joseph 


‘Provost A. R. 





ington. 
Home information centers — Miss Pearl 
Chase, Santa Barbara, Cal. 





Homemaking—Miss Martha Van 
of Cornell University. 
Large scale operations- 
Chicago. 
Relationship of income and the home 
Niles Carpenter of the University of 


Rensselaer 


Alfred K. Stern, 
—Prof. 
Buffalo. 
Heads of the six committees named to cor- 
relate the work of the separate groups were: 
Standards and objectives 
of New York. 
Research—Prof. 
versity. 
Legislation and administration 
Newman, Philadelphia. 
Education and service—Dr. 
New York. 
Organization programs, local and national— 
Miss Harlean James, Washington. 
Technological developments—Dr. George K. 
Burgess, director bureau of standards. 


-Lawrence Veiller 


James Ford, Harvard Uni- 


—-Bernard J. 


Albert Shaw, 





Longleaf Pine a Feature of 
Business Success 


New OrLEANS, LA., Sept. 14.—Profitable op- 
erations of the house wrecking business oper- 
ated by the Fort Worth (Tex.) Wrecking & 
Lumber Co. during the last fifteen years have 
been largely due to the ready market existing 
for sound timbers and lumber items extracted 
from old buildings being demolished to make 
room for larger structures, according to C. V. 
Catlett, manager of the yard. He says in part: 

We attribute our growth to the extra high 
quality of lumber we get from old buildings 
we purchase and wreck. These structures 
are wrecked to be replaced by some new 
business house or skyscraper and, for the 
most part, the lumber obtained from them 
is longleaf yellow pine. This fine building 
material was plentiful back in the ’80s and 
"90s, when almost all the fine old buildings 
we wreck were built. 

Recognizing its excellent virtue, we have a 
ready market for this reclaimed longleaf yel- 
low pine lumber. It is purchased by contrac- 
tors, carpenters ete., who are really acquainted 
with quality lumber. 

The experience of the ort Worth yard, says 
. N. Cloud, secretary-manager, Long Leaf 
Yellow Pine (Inc.), is but another instance 
where long-leaf yellow pine has been an im- 
portant feature in the business success of some 
retail venture. 
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In the Land of Cotton and Petroleum 


A Yard That Carries a Full Stock—Suggestion for a House Financing 
Corporation of National Scope—A Governor Looks at a University 


The G. W. 
the “only 


Martin Lumber Co., of Denton, rather claims to be 
independently owned yard in north Texas.” Probably 
some search would reveal others, but this will serve to indicate the 
general practice of line-yard operation. Mr. Martin owns a num- 
ber of farms, as most business men seem to do in these parts, and 
he gives most of his attention to farming, while two sons-in-law, 
L. E. Akers and J. W. Rochelle, operate the yard. This is a big 
plant that stock. We saw quantities of trade- 
marked lumber from the big mills. It is a 
policy of this yard of long standing to carry a full stock, and pur- 


carries a 


and 


heavy 
grade-marked 





The G. W. Martin Lumber Co. at Denton, Tex., is a big plant and car- 
ries a heavy stock, with both trade- and grade-marked lumber from big 
mills 


made when the market 
volume is never allowed to get low. 
been a profitable policy the last year 
“and it’s not figure returns; 
think it has been a good thing. 
ber if you don’t have it. 


chases are seems to be favorable, but the 

“It’s hard to know if this has 
or so,’ Mr. Rochelle said, 
but over a period of years I 
In these days you can’t sell lum- 
Customers are cautious and ready for an 
excuse to back They're not going to wait until an order is 
sent to the mill. But with the lumber in the bins, if they come in, 
even in a cautious buying mood, we can usually make the sale.” 


easy to 


out. 


Many Kinds of Lumber in Stock 

This yard carries many species of wood; some 26 if we remem- 
ber correctly. A lake of some size near town makes boat building 
a favorite recreation; and the yard carries boat materials, includ- 
ing mahogany, and it carries gadgets of all kinds, such as 
outboard motors. One of the native woods known as bois d’are. if 
that’s the way to spell it, is much used in places where rot resist- 
snce is needed. The big sheds are built on this wood, set in con- 
crete. One of the alleys has the bins set on an angle, which per- 
mits backing a truck up to a bin and transferring stock by a 
straight pull. This plant has a number of show windows and 
handles a diversified stock, including quantities of fencing. 

C. O. Hussey, manager of the H. H. Hardin yard, tells us that 
this is a combination of agricultural and college town. Two State- 
supported colleges have a total of some 7,000 students. Agricul- 
ture is not so hot; produces good crops but at the present is not 
getting prices to excite anybody. Mr. Hussey says that jobs seem 
to keep coming up, but they are never highly visible in advance. 
This line has 28 yards. 


also 


A City of Florists 

Foxworth-Galbraith have a yard here; one, I believe, of the old 
Lyon-Gray yards. The sign on the warehouse is in reverse; Gal- 
braith-Foxworth, a device tried for a time to differentiate districts 
but later abandoned. This town is noted for its large number of 
nurseries and greenhouses that ship stock all over the country. 
When Rotary International met in Dallas a few years ago the local 
florists sent two big truck loads of jogging 
along; might be better, could be much worse. 


roses. Business is 


J. L. Baldwin and H. W. Leeper operate Leeper & Baldwin (Inc.), 
I believe J. D. Leeper, of Gainesville, is president of the corpora- 
tion. Mr. Baldwin operated a yard for some years in the Texas 
Panhandle, in a town located in the holdings of a great land syndi- 
cate. It seems that when Texas built its big capitol building ip 
Austin the State paid for it in land at the rate of an acre for qa 
dollar. The syndicate brought in hundreds and thousands of set- 
tlers to take up its holdings of more than three million acres, and 
these new farms needed buildings; a situation to make a lumber- 
man dream dreams. 

Mr. Leeper is much interested in the general project of a finance. 
ing plan of national scope, owned and operated by lumbermen. It 
seems to him that sound and flexible financing is the most pressing 
problem of the lumber industry. He is not much intrigued by the 
prospect of the Government actually going into the business but 
thinks the power of the Government could be used to encourage 
and to regulate it. Buildings are needed all over the country; and 
the slackened construction of the period of depression does not 
alter the fact that this need is present. Money is seeking sound 
investment; and sooner or later some one with vision and capacity 
for leadership will bring the money and the building needs 
together. 

George A. Rose, local manager of the Clem Lumber Co., stated 
that at the moment most sales are being made in the town. There 
is a huge potential farm business, for little farm building has been 
done for a number of years. This must wait until farm products 


bring a little more money; and when that happy time arrives 
there is hardly a limit to the amount of country sales that is 
possible. This company has an interesting display of roofing on 


a series of shelves along the front of the order counter. 
A Pleasant Residence City 

Gainesville, one of the attractive cities of north Texas, is having 
a steady if not a spectacular growth. It is a pleasant residence 
city, has some fine business buildings and is in general a place 
with a personality. Joe N. Boozer, manager of the Lyon-Gray 
Lumber Co., has long been a lumberman here; a friendly and cap- 
able business man. He tells us that, contrary to the usual Texas 
custom farther south, the Gainesville companies do not finance 
customers except to carry houses through to completion, when 
local finance companies take the paper. This city has been in 
turn a cattle and an oil town. Oil royalties still come in; and 
while the checks are not spectacular they do make a difference in 
local prosperity. Mr. Boozer told us amusing stories of the shrewd 
old cattle men whom he knew as a youngster; the solid-gold steers 
they wore on their watch chains and the rough and ready methods 
they used in financing their ventures. This is a big yard with a 
diversified stock. We noticed some of the yard men painting lawn 
furniture with an air brush. 











This yard of the Foxworth-Galbraith Lumber Co. at Denton, Tex., is dis 
tinctive in that vine covered yards located on a tree shaded street are 
not numerous 
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R. E. Wooldridge, of the J. C. Wooldridge Lumber Co., tells us 
that his company operates 14 yards out of Gainesville and 12 out 
of Amarillo. Trade is a bit quiet and unexciting, and collections 
need a little lubrication. This part of Texas has had pretty good 
crops for a number of years and has fine prospects this season. 
While farmers complain that prices are too low for comfort, and 
that seems clearly to be a fact, there are evidences that this year’s 
crop is going to be one of liquidation. Farmers are slowly learning 
the advisability of raising as much of their living as they can, and 
there seems no doubt but that they can produce more of their 
food than seemed necessary in earlier years. This leaves more 
of the field crops as money raisers; and even with prices much 
too low they will be able to pay off some old obligations. It’s not 
an inspiring prospect for the agriculturists, but they can increase 
their liquidating margin a little. Apparently they are determining 
to do this. g 

Farm Incomes Could Be Brighter 


John Mahan, of the Waples-Painter Co., is a veteran lumberman 
with something of the salty humor and the drive which his Irish 
name would indicate. He has a buffalo head mounted in his office 
which he tells, and makes some people believe, that he shot back in 
1872. As he was probably about big enough to use a spoon at that 
time, his exploit was nothing short of remarkable. But he does 
have a huge tarpon mounted on one wall, with the necessary docu- 
ments to prove that he did haul this leviathan out of the Gulf of 
Mexico. 

Mr. Mahan speaks with feeling about the modesty of farm prod- 
ucts’ returns, for he and J. D. Leeper have some $150,000 invested 
in farm lands, which cost them something to maintain in proper 
style; some ten thousand smackers a year more than income. With 
eges bringing 9 cents a dozen, wheat 45 cents a bushel, oats 20 
cents and cotton 9 or 10 certs a pound, a farmer has to postpone 
the job of getting rich. Mr. Mahan insists, however, that he is a 











A big yard, carrying a diversified stock is that of the Lyon-Gray Lumber 
Co. at Gainesville, Tex. 


bull on Texas and thinks that when some of the get-rich-quick 
higher-ups in distant States stop getting funny with the elements 
of national prosperity, Texas will show the world what a real State 
is made of. He thinks there are about 400 too many lumber yards 
in the State, but the trouble with reduction is that nobody wants 
to nominate his own plant to be liquidated for what it is worth as 
an investment. 
An Eye on Commercial Trucks 

Texans are watching the commercial trucking game with a good 
deal of care; for the legislature has been tackling the matter of 
regulation with much earnest sweat. Mr. Mahan says there are 
two sides to the matter and that truckers, with investments and 
occupation at stake, are fighting for their business lives. He told 
anew one. A trucker whom he knows, with nothing to do in his 
regular line, buys a truck load of canners in Fort Worth, hauls 
them home, feeds them dry feed for a couple of days, tanks them 
up with water that costs nothing, starts at two in the morning 
and sells them in Dallas. The profits on the water give him days’ 
wages! One of the factors, aside from serious business considera- 
tions, which -have lost the truckers some sympathy, is the way 
they hog the roads. Many eminent and sober citizens have piloted 
their cars into the ditch to avoid being knocked there; and after 
such an experience some more red-hot lobbying appears in the 
legislative purlieus of Austin, demanding that something be done 
to make the roads safe for motorists and uncomfortable for swine. 

Ardmore, Okla., is an old oil town and still has active produc- 
tion; but proration, which seems to be the famous red rag to the 
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The head offices of the Hudson-Houston Lumber Co. are located in Ard- 
more, Okla. 
painters were busy giving the shed a new coat of paint 


When the American Lumberman representative called, 


equally illustrious bull so far as local lease owners are concerned, 
seems to be reducing income. The low market price of crude isn’t 
fattening returns. This department walked to the post office with 
a genial stranger who mentioned receiving royalty checks the day 


before. “If the doggoned things get any smaller,” he remarked 
cheerfully, “I reckon I’ll have to begin sending postage to get ’em 
at all.” 

W. C. Baker, executive of Collins, Spragins & Henderson, men- 


tioned the fact that years ago he gave our good friend A. B. May- 
hew, of Uvalde, Tex., his first job in a lumber yard. Mr. Mayhew 


has his own line of yards in south Texas and gives much of his 
time to education as regent of the Texas teachers’ colleges. Mr. 
Baker mentioned the fact that Ardmore has had tough luck for a 
few years with reduced crops. The city was once the country’s 
biggest inland cotton market, but of late it has had to resign the 
championship. 


Unkind Shots at the B & L 

John P. Lawrence, manager of the Chickasaw Lumber Co., tells 
us that Ardmore dealers do no financing of customers. Oklahoma 
has had some troubles with politics picking on the building and 
loan, of which we'll have more to say later. Getting suitable loans 
seems to be a sweaty matter in Oklahoma at the moment, and this 
doesn’t add smiles to the lumber business. The buildings of this 
yard bear copious sales aids in the form of neatly lettered adver- 
tising. 

Thomas B. Frensley, of the Frensley Bros. Lumber Co., stated 
that volume in Ardmore is pretty good. The chief trouble seems 
to be that the buyers are not keen about paying a fair price; so 
the matter is usually compromised in their favor. Wood shingles 
are a good seller. This company operates three yards at present; 
this one in Ardmore and a couple of smaller ones. The Ardmore 
unit does pretty well, and the other two have hopes of better times. 

The Hudson-Houston Lumber Co. and its subsidiary, the Fox Rig 
& Lumber Co., have their head offices in Ardmore. The Fox Rig 
is, as its name implies, an oil-field concern. This is a big company 
or rather group of two companies. Kennett Hudson was preparing 
to be gone for several months and had too many things to do to 
discuss affairs. 

Norman, Okla., is the home of the State university and of the 
State hospital. It was here that the Realm began hearing political 
rumblings. J. L. Sayre, of the Long-Bell Lumber Co., mentioned 
the spectacular efforts of Gov. “Alfalfa Bill’ Murray to achieve 
economy and reorganization in State affairs. One of his under- 
takings was to investigate the university; an effort that seems to 
have failed to disclose any out-of-the-way doings; but the faculty 
people and those dependent upon the university in other ways for 
income don’t know what may happen. So naturally they are re- 
fraining from investing their money in homes. Norman has de- 
pended largely upon Oklahoma City building and loan associations 
for loans; but another idea of the governor’s was to put a tax upon 
b & 1 money. The legislature hasn’t done it yet, but the governor 
says it will be done; so money has been withdrawn in large 
amounts, and few loans are made. Mr. Sayre says volume would 
be good if loans were available. 

Bargain-Built Sales 

O. W. Appleby, of the F. D. Bearly Lumber Co. says that in one 
sense business is improving. Last year most people refused to buy 
anything they didn’t feel forced to have; but this year they’re buy- 
ing rather freely if the prices look like bargains. While that may 


not seem like a return of Santa Claus so far as net is concerned, 
it is cheering as an evidence that buying is starting again on some 
and it may well be the opening overture of business as 


basis; 
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ual. The city has no payrolls except those of the university and 
the hospital. Norman is also an agricultural center; producing 
corn, cotton and alfalfa. It is on the southern edge of the wheat 
belt 

Carey, Lombard, Young & Co. have an attractive yard in Norman. 
T. G. Morris, the manager, took a good natured view of business 
and even of politics; though politics in Oklahoma is a serious mat- 
ter to the citizens of the Sooner State. Mr. Morris gives the gover- 


nor credit for being in earnest about setting everything right. Like 
some other reformers he seems to have underestimated the sim- 
plicity of running a government on a program of economy. Now 
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that he’s finding that a wave of the hand works no miracles he’, 
trying to learn. At least he is given. that credit by less heated 
partisans. Mr. Morris says he has been looking hopefully for 4 
recovery of business; and while he admits that his observations 
seem to have beat the gun a few times he’s rather encouraged 
Probably by the time these lines are in print this handsome ypj. 
versity city will be jogging along at a fair business gait. 

In fact James Draughon, of the Chickasaw Lumber Co., says 
sales have been good all year. Last year ran ahead of 1929, ang 
this year so far is ahead of last. Give Norman ample loan money 
on a reasonable basis, and it would have little of which to complain. 





Retail Firm Occupies Fine New Store 


PLAINS, KANn., Sept. 14.—More than 1,000 
visitors thronged the yard and buildings of the 
Home Lumber & Supply Co. here, upon the 
occasion of its “grand opening” held Saturday, 
Sept. 5. This commemorated the completion 
and occupancy of one of the finest building ma- 
terial and hardware stores operated by any lum- 
ber concern in this section of the country. 
Wide publicity had 


proaching event, mainly 


been given to the ap- 


a special edi- 


through 


To the left of the entrance, raised level with 
the show windows, is the bookkeeper’s office, a 
paneled rail running entirely around it. Along 
the north wall of the building the latest in 
shelving is used for the display of various hard- 
ware articles; while in the center are seen open 
top tables with shelving on the side. 

\ unique arrangement is 
south wall of the building; 
tions 


found along the 
low, movable parti- 
separate various departments, each one of 
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Showing exterior of new building of Home Lumber & Supply Co., Plains, Kan. 


local 


tion of the newspaper, which was dedi- 
cated to the Home Lumber & Supply Co.’s new 
building and contained many advertisements 
of local concerns congratulating the lumber 
company upon its enterprise and its new mer- 
chandising facilities. This paper was placed in 
practically every home in Meade County, and 
in surrounding counties. Of the 1,000 or more 
people passing through the store something over 


700 registered for souvenirs and prizes that 
were given out 
W. C. Bolan, resident manager, was enthusi- 


astic about the splendid co-operation given by 
the manufacturers and jobbers whose products 
are handled, and by the salesmen who cover 
the local territory. Many of the manufacturers 
and wholesalers sent special representatives 
who helped to demonstrate their lines, which 
services were very much appreciated. 

“We feel that we now have one of the very 
finest and most uptodate building material and 
hardware stores to be found in this section,” 
said Mr. Bolan. “While the present depression 
is being keenly felt throughout the heart of the 
wheat belt,” he continued, “we notice that people 
take keen interest in our modern home, and our 
display of modern merchandise.” 

The accompanying photographs will serve to 
give at least some idea of the exterior and in 
terior appearance of the new plant. The store 
interior is arranged in the most modern man- 
ner, with practically all merchandise displayed 

on specially designed counters, tables, shelves 
and, in the hardware, in drawers and 
closets, with samples on the outside indicating 
the items stored within. 

The new store is in every way up-to-the-min 
ute. Everything is of the latest design for 
buildings of this type. Two large sky-lights in 
the roof plenty of light throughout the 
building. The ceiling is of unusually pleasing 
design. The spacious show windows are an- 
other pleasing feature of the new building; both 
are floored with hardwood. 


case ot 


give 


which is a complete store for its merchandise. 
At the front is the department devoted to radios 
and refrigerators, after which comes the depart- 
ment with various types of gas ranges in many 
colors. 

Next in the line is the department which in- 
variably finds favor with the housewife, a com- 
plete sectional kitchen cabinet with a full enam- 
eled one-piece drain board and sink. An iron- 
ing board and breakfast table and seats are also 
found. A complete bath room with built-in 
tub, bathroom dresser, stools, sinks and various 
other bathroom fixtures follow. 

In the wall-paper department, which follows, 
a prospective customer may sit down to look 
over various samples for his home, with prices 
ranging to fit any purse. Following this is the 
radio repairs and service department, the glass 
department and the heavy hardware section. 

The private office of Mr. Bolan has a ceiling 
of elaborate design. A fireplace on one side of 


the room has several panels of fir in different 
colors, varnished so that the customers can see 
the woodwork in its finished state. Panels in 
mahogany, oak and birch, face brick and tile 
samples are also arranged. Samples of floor- 
ing are shown, as are those of mounted hard- 
ware. 

With electric refrigerators, radios, stoves, 
cabinets, plumbing fixtures and other necessi- 
ties in stock in the new store, the prospective 
home builder has every opportunity to see just 
how his fixtures will look installed in his own 
home. 


Wide Range of Wood Preserva- 
tion Described 


Preservative treatment has become an estab- 
lished requirement for wood in a great variety 
of uses. Instead, therefore, of being.a mere 
extra precaution to prevent decay... under. ex- 
treme conditions preservative treatment is “be- 
coming more and more an agency for extend- 
ing and perpetuating wood in uses that are 
closed to it when untreated. Such treatment, 
therefore, is not only an economy in itself, but 
it is a sales factor of first importance to lumber 
manufacturers and distributers. 

Lumbermen generally may not be aware of 
the. progress and improvements made in meth- 
ods of preserving their product and of the 
opportunities for its sale and use opened up by 
preservatives of certain types. They will be 
interested, therefore, in a striking piece of liter- 
ature on this aspect of preservation just pub- 
lished by Curtin-Howe Corporation, timber 
preservative engineer, 405 Lexington Avenue, 
New York City. 

The booklet referred to is entitled “ZMA for 
Wood Preservation, Pressure Treatment,” and 
comprises eight pages in which are strikingly 
illustrated and described a wide variety of uses 
of ZMA treated lumber and timber. It is be- 
lieved that most of these uses will suggest to 
enterprising lumbermen undeveloped lumber 
sales opportunities in their own territories. The 
booklet can not fail to interest anybody con- 
cerned with the manufacture, distribution or use 
of wood. It will be sent on request by Curtin- 
Howe Corporation. 

















Interior of fine new store of Home Lumber & Supply Co., Plains, Kan. 
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Uses Former Yard Space for Display Window 


Mirwavkee, Wis., Sept. 14.— 
Which is the more valuable in 
these times of elusive orders and 
reduced stocks, storage space or 
space used for display that works 
for its keep and sells merchandise? 
Here is how the C. A. Bentley 
Lumber Co., of this city, views 
that question. 

The right half of this company’s 
double-fronted covered yard runs 
along the top of a T made by 
intersection of South Fourth Street 
with another street at right an- 
gles. Thinking in billboard terms, 
it would be hard to find a ready- 
made advertising space with greater 
attention getting value from a 
long distance than. the huge ex- 
panse of the company’s frontage. 

Early in the spring, the com- 
pany decided to put the space to 
advantage, by repainting with new 
lettering and by installing a com- 
bined sample room and display 
window in space formerly taken up 
by unseen storage racks. The eye- 
stopping result is shown in the ac- 
companying picture. The room 
has maple flooring and is backed 
by portable panels tastefully dec- 
orated in pastel colors. 

“We were surprised ourselves,” 
an official told an AMERICAN LuUM- 
BERMAN representative,” at the in- 
terest the public took in our new 
showroom. We have had many 
favorable comments and have seen 
a lot of new faces.” In the show- 
room, easily seen through the 20- 
foot plate glass window, were dis- 
played trellis, door screens, ironing 
board fixtures, bathroom cabinets, 
several examples of sash, doors and 
other millwork, and a panel dis- 


Devices 


Collapsible iron horses are used 
by the Suverkrup Lumber Co., 
San Bernardino, Calif., as a means 
of saving time in loading out the 
delivery trucks. The apparatus 
was devised by E. G. Odem, local 
manager, and constructed by him 
and his assistants from old tubing 
from boilers, bought at the junk 
yard “for a song.” 

An understanding of how these 
horses are used may be gained 
Irom the accompanying sketches. 
Figure 1 is representative of 
the horse which holds the load 
which, when the truck takes it, 
is the front end. Figure 2 is 
an end view of this horse. Fig- 
ure 3 is an end view of the 
horse that takes the rear end of the 
load, and Figure 4 is a front view 
ot it. 

Considering Figures 1 and 2 we 
find that the horse is in two sec- 
tions, pivoted near the bottom, and 
that one section extends about 10 
inches higher than the other. It 
is on the top rail of this section 
that the load rests. The two sec- 
tions are held together by a safety 
hook which hooks over the top rail 
of the second section. 

Figure 2 shows two braces, but 
these are not parts of the horse, 


playing Creo-Dipt shingles. Sisal- 
kraft, Insulite, Red Top board, 
Progress roofing, North Star 
wood fibre, Watco paper and Rock- 
lath. Soon the exhibits will be 
changed for fall business items 
such as storm windows, weather- 
stripping etc. 


Uses Advertising Too 


The company does not let the 
display stand alone but supports it 
by direct mail matter distributed 
in the neighborhood calling atten- 
tion to specific items that appear 
in the window. In the spring the 
firm arranged for boys to deliver 
a novel piece of printed matter in 
the form of a stiff yellow card with 


a hole and slit at the top to fit 
over doorknobs or other conven- 
ient projections, similar to the 





cards sometimes placed on parked 
cars. The circular invited recip- 
ients to see the company’s new 
display room, and announced a 
special price on combination doors, 
which were featured in the win- 
dow. Other copy read: “Spring- 
time is repair time. Plan now for 
summer _ repairs. Combination 
doors, screen doors, cabinets, lum- 
ber, window screens, doors and 
garage doors, millwork, paints— 
also complete remodeling and re- 
pairing service. Estimates on ga- 
rages, summer homes and repair 
work cheerfully supplied.” 

At present the Bentley company 
is arranging for Postal Telegraph 
messengers to deliver to 5,000 
householders in selected areas in 


the city a double page facsimiled 
letter, with the inside pages printed 


MILLWORK - PaInTs 

INSULATIORS SASH 

SCREENS - DOORS 
STORM SASH 





Display window and showroom installed in space formerly taken up 
for storage at the yard of the C. A. Bentley Lumber Co., Milwaukee, 


Wis. 


Copy in the body of the 
that a dollar 


in color. 
letter emphasizes 


spent for home improvement adds 


three dollars to the value of the 
property, and that “a nail in time 
saves nine.” The printed copy in- 
side elaborates on this and recom- 
mends several examples of re- 
modeling and improvement, each 
with a little selling paragraph be- 
low bringing home to the reader 
the advantages of that particular 
item in terms of his own comfort 
and convenience. Some of the sug- 
gestions are: A large screened 
porch, outdoor furniture, playhouse 
for the children, larger garage, 
summer cottage, sandbox for kid- 
dies, new hardwood floors, window 
boxes and trellis. The paragraphs 
under “Garages,” “Sandboxes” and 
“Hardwood Floors” are good ex- 
amples of advertising copy that 
looks at the item through the pur- 
chaser’s eyes. This is how they 
read: 

Garages have 
cars. 


changed with the 
More room is needed if you 
have an extra car or if visitors 
come. The low cost of making 
your garage roomy will be a sur- 
prise to you. 


When they tire of everything 
else the sandbox always seems to 
keep the kiddies cheerful and 


amused. It costs so very little that 
you should get one. 

Now is the time of year for that 
new floor. Material and labor are 
low and you won't need to be in 
the house while the work is done. 

Note how the inexpensiveness 
of such improvements is stressed 
in each section. The Bentley com- 
pany may well expect good results 
from such well-handled, all-embrac- 
ing advertising. 


hat Save Labor in Loading Trucks. 


being merely short lengths of wood 
propped against the horse to keep 
it vertical while it is being loaded. 

When the load is ready, the 
truck backs far enough to bring 


the front end of the load over its 
rear roller about two feet. The 
props are kicked away, the safety 
hooks thrown back, and when the 
sections separate, the load drops 
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ten inches to the bed of the truck. 
The horse is pulled out of the way 
and the truck continues to back 
until the front end of the load butts 
against the rear of the cab, or un- 
til the rear end of the truck 
strikes the horse supporting the 
rear of the load, whereupon the 
front end of the load is tied to the 
truck, which when it moves for- 
ward tilts the second horse so 
that it tumbles forward and col- 
lapses. The truck then is com- 
pletely loaded and moves out of 
the yard. 

The tubing is 1% in diameter 
and the joints are welded by acety- 
lene torch, the welding outfit being 
owned by the lumber company. 
Steel plates 8 inches square and %- 
inch thick, are welded to the legs 
to prevent them from digging into 
the ground when bearing the load. 

Several sets of these horses are 
now in use in the yard. They are 
easy to handle, take up very little 
space when not in use, because they 
fold up; and they are strong 
enough to carry loads of more than 
ten tons. 

By the use of this equipment all 
large loads of lumber are pre- 
pared on the horses, thus not ty- 
ing up a truck, 
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Retailers Idea Exchange 


Toy Truck as Detail of Dealer's yt sutitttetiry, “Pnie‘is wvienced by the Gets Three-Times Turnover ona 

















. . fact that many of his men remained with ° ° 
Window Display him as long as they lived, and there are still Side-Line 
: : ; some with him who have been there for 
In the “Timely Tip” appearing in this de- periods of 25 and 30 years, Lovuisvit_e, Ky., Sept. 14.—A line that has 
partment in the Aug. 29 issue of the AMERICAN From Birds Point the sawmill was moved — }rought us much additional business, and fits in 


LUMBERMAN attention was called to the fact near Caruthersville, then back to Wyatt, and yery nicely with our lumber trade,” said Jacob 
that tov trucks, well suited for adding realism one more move was made. This brought Mr. Levy manager of the lumber firm of Jacob 
a, ° ‘ , ° tat Langan’s sawmill experience up to about a wih " ° . ‘ee ° oon 

to lumber dealers windows or counter display S, year before the world’s fair in Chicago in Levy & Bros., this city, 1S that of electric light 
could be bought at five-and-ten cent stores. 1893. A man in the lumber business on the  {ixtures. Whenever we make a sale of lumber 
The attention of this department has been present P. T. Langan site in Cairo wanted we ascertain whether it is going into the con- 
called to the fact that the J. H. Patterson Co., to sell out and go to Chicago. Mr. Langan _ struction of a new building. If so, we at once 
lumber retailer of Freeport; Ill, is using toy bousht and has been there ever since. get in touch with the contractor and endeavor 
Then there wasn’t a planing mill in Cairo. 


Contractors had to send to St. Louis, Mem. ‘© secure the installation of the electric light 
eee phis, Rock Island and Chicago for their mill- fixtures. a ’ 
p+ m& work and wait sometimes a month or more “In addition to this personal solicitation, we 
for it. carry advertisements in the newspapers, occa- 
Mr. Langan installed a planing mill and sionally devoting the entire space to electric 
is operating it today. He said his average 4 


payroll during his business life here was light fixtures, at other times simply mentioning 
about $800 a week and he had paid off every them in connection with our lumber and other 
week during the 40 years or more he has been stocks. 
in business. “A good display of these fixtures is main- 
The meeting was presided over by Edgar tained in our display room, in connection with 
Stephens, who supplemented Mr. Langan’s talk our showing of wood products, interior decora- 
with the statement that the product of the Lan- tion materials etc. Some of these are con- 
gan planing mill is second to none, being nected, so that an instant demonstration of the 
shipped as far south as Florida, while much of | same may be made. Here are shown fixtures 








it goes into Michigan. Incidentally, Mr. Ste- appropriate for each room, in designs appro- 
phens said, “Uncle Pete’ during his business priate for any style of architecture. 
Toy truck loaded with cocl, used in an effective career in Cairo has paid out more than $1,500,- “We are fully equipped to make installations 
window display by the J. H. Patterson Co., 


000 for labor alone. of these fixtures, and for this service a charge 
Freeport, Ill. 





trucks in the way suggested, as a detail of the 
very effective window display of that company 


pictured and described on page 38 of the Sept. T e W 9 * ° 
12 issue of the AMERICAN LUMBERMAN. In his ee sy | me y I 1p 
that display, toy trucks, painted snow white, 
are shown loaded with coal. 

Somewhat larger toy trucks than the ten-cent ° 
variety can be bought at most department stores Roadside Telephone Booths 
or toy emporiums. They can be lettered by a 
sign painter with the firm’s name or slogan, and, 


Along the highways of eastern Pennsylvania the motorist fre- 
of course, can be used with equal effect by load- 


ing with miniature pieces of lumber or sacks of quently sees a bona fide telephone booth at the roadside—a public 
cement, instead of with coal as shown in the pay station for the service and convenience of the passer-by. Usually 
accompanying illustration. 


it is a handsome little structure, of 
glass and sophisticated millwork, and 
its usefulness to the public is obvious. 





Veteran Lumberman Reviews 

















His Business Career A service car may be called, a forgot- 
Carro, ILv., Sept. 14.—An enjoyable feature ten message delivered, an appoint- 
of a recent meeting of the local Rotary club 
was a talk by P. T. Langan, veteran lumber- mom made. In these telephone-con- 
man and highly respected citizen, who had been scious days there are numberless uses 
prevailed upon to review some of the high- . : 
lights in his business career in this community. for such a veguidmeaaand and many 
Mr. Langan has been in the lumber and motorists hesitate to knock at a farm 
lanine nill sUSsSInNeSss this cl t fr . . 
a or ai Guana Sie Gk cae team house and put the habitants to incon- 
Sie ot tks Gaumer aioan bee. Gane ct aaa venience. The booth is also useful as 
{ . logs _ of . genet sawing them ape an advertising possibility. The one 
piling and drying the lumber for a period of . c é 
about three months, when it was in condition shown in the picture stands outside 
to ship Mr. Langan worked there about two ° 
vears and then decided to try the lumber a greenhouse on the edge of a little 
business for himself ° 
ogg dl gener yer village. Doubtless the telephone 
as a start he bought a sawmill outfit for $1,100 company could be interested in thus 
located near Birds Point and began cutting i ‘i . 
out cane ash, a material then much in demand extending its service. At the least, 
hy the Deering harvester people. The Birds — ws og eqs . ° 
Point cut was completed in about six months it 1s a possibility for retailers, either 
ee a ee ee See, ee in advertising their own service or in promoting sales of the build- 
ae Ste, Seat ventune: he. tad eatin gee ten ings to others. In a well selected place it easily becomes a public 
men 0 1eip iim on promise oO pay 1em as “ - i s 
he got returns from his sales. This they did convenience and a dignified advertisement. 
Willingly and this was the beginning of Mr 
Langan'’s lon ind satisfactory contact with 
labor. lle was a laboring man himself and 
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of from 50 cents to $1 is made, according to the 
distance that must be covered to do the work, 

“Business in this line is increasing steadily, 
and we now get a three-times turnover on this 
stock, which we consider very good, as the 
merchandise occupies little space, and the busi- 
ness is handled by our regular salesmen without 
additional expense. 





Advance Step in Merchandising 
of Red Cedar Shingles 


An announcement of vital interest and im- 
portance to retail lumber dealers throughout 
the country is made this week by the Red Ce- 
dar Shingle Bureau. 

This announcement outlines an advance step 
in the merchandising of red cedar shingles by 
which dealers and consumers are assured of a 
strictly quality product; in other words, that 
when the dealer orders shingles produced by 
any manufacturer subscribing to the program 
of the Red Cedar Shingle Bureau, he may rest 
assured of receiving 100 percent edge-grain, 100 
percent heartwood shingles that have been in- 
spected for, and certified by, the Bureau and 
are guaranteed “to meet all the quality require- 
ments of commercial standard C.S.31-31 for 
red cedar shingles as issued by the United States 
Department of Commerce.” 

Eighty-five percent of the red cedar shingle 
production is now under license and entitled to 
use the “Certified Shingles” label, which deal 
the Bureau to insist 


ers are urged by upon 
when ordering ‘shingles. 

Two years have been spent in laying the 
foundation for this new program for the mer- 


CERTIFIED SHINGLES 
GUARANTEE 


THESE SHINGLES ARE GUARANTEED 
BY THE MANUFACTURER 
INSPECTED FOR—CERTIFIED BY 


RED CEDAR SHINGLE BUREAU 
TO MEET ALL THE QUALITY REQUIREMENTS OF 
COMMERCIAL STANDARD C.S. 31-31 FOR 
RED CEDAR SHINGLES ISSUED BY 
U.S. DEPARTMENT OF COMMERCE 


007, age Grain OE Hear tw00d 007 








Reproduction (reduced) of the new label 


chandising of red cedar shingles, and consider- 
able credit is due the manufacturers who not- 
withstanding the handicap of declining business 
have gone forward to reconstruct their methods 
and place their product on a strictly quality ba- 
sis, Which augurs well for an increasing volume 
of consumption of red cedar shingles when home 
construction again gets under way throughout 
the country. 

Under the contracts signed by the mills rep 
resenting approximately 85 percent of the pro 
duction, licensing them to use the “Certified 
Shingles” label, they must pack all their shin- 
gles by the square, and must mark and identify 
their grades so they can be readily recognized 
without possibility of any misunderstanding by 
the consumer. It is important in this connec- 
tion to emphasize the fact that the manufacture 
of 6/2 shingles has been absolutely discontin- 
ued by the subscribing mills. 

The bureau points out that the retailer is 
doubly protected under the contracts between 
itself and the manufacturers. All grades of 
shingles produced in the licensed mills are in- 
spected, and on labeled shingles the guaranty of 
the mill and the bureau insures a satisfactory 
adjustment in the remote contingency that a 
shipment, or any part thereof, should fail to 
measure up to the required standard. 
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New Office Building Is "Homey" 


San Antonio, TEX., Sept. 14.—The Kelley- 
Maverick Lumber Co., of San Antonio, has 
recently completed and is now occupying its 
artistic and “homey” appearing new office build- 
ing at 1360 West Poplar street. 

The simple bungalow effect in architecture, 
according to A. E. Ritchie, secretary-treasurer 
of the company (appearing at the left of the 
group shown in the photo) is found to be 
of real interest to visitors. 

“In the construction 


39 


outfit was made and many display booths were 
visited, where building materials of various 
kinds were shown and their advantages ex- 
plained by representatives of the manufacturers. 
A feature of this demonstration at Belvidere 
was an invitation extended to the ladies to 
bring their glass vases, bottles, glass flower 
pots, or anything in the glass line and have 
them decorated free. An amazing number of 
articles of this kind were brought by the ladies 
in response to this invitation, and employees of 
the yard and representatives of the paint com- 





we have been able to 
incorporate many fea- 
tures of real home 
building,” said Mr. 
Ritchie. “Such things 
as wall treatment, roof- 
ing, flooring, windows, 
doors, builder’s hard- 
ware etc., can be ac- 
tually demonstrated. 
This is valuable indeed, 
and many people show 
considerable interest in 
the various subjects, 
and with the actual 
‘object lessons,’ so to 
speak, it is easier to 
sell them.” 

The interior walls 
are done in light color 





4 








Textone; the floors are 
hardwood of various 
kinds and finishes, and 
tasteful lighting fixtures were selected. 

The top of the sales counter, which separates 
the working office from the front or reception 
room, is made of highly polished, variegated 
flooring. 

Ample window display is provided on the 
two streets by deep, wide windows, which are 
lighted by nine high power lamps. 





Yards Stage Interesting 
Demonstrations 


LATHAM, ILL., Sept. 14.—This little town of 
500 inhabitants was the scene of great activity 
last Friday when during the day hundreds of 
people visited the yard of the Latham Lumber 
Co. to witness a demonstration of a paint spray 
outfit and to visit a number of interesting dis- 
play booths provided by manufacturers of vari- 
ous building materials. 

This demonstration, arranged by W. H. Don- 
ald, manager of the Latham Lumber Co., in 
co-operation with representatives of the gen- 
eral oftice of the Midland Lumber Co. at Free- 
port, and representatives of manufacturers of 
building materials, was a success in every par- 
ticular. There was no entertainment feature, 
but the circulars distributed throughout the 
community prior to the demonstration invited 
the people generally to visit the Latham Lumber 
Co. on Friday, Sept. 11, to see the demonstra- 
tion of the Master paint spray outfit, inspect 
its new line of paints and see the interesting 
display booths where the manufacturers would 
have their goods on display and men who know 
on hand to tell about them. Visitors to the 
yard were invited to register for prizes which 
were given away absolutely free with no strings 
attached. The prizes distributed during the day 
were valued at $60. 

That the people were interested and that 
demonstrations of this kind may result in a 
real business revival are indicated in the fact 
that during this day’s demonstration about eight 
hundred dollars’ worth of materials of various 


kinds were sold, more than half of the sales 
being for cash. 
On the following day, Saturday, Sept. 12, a 


similar demonstration was held at the yard of 
the Belvidere Lumber & Fuel Co., Belvidere, 
Ill. This is another of the line of Hitchner 
yards, owned by the Midland Lumber Co., of 
which O. S. Hitchner is president. Here again 
an interesting demonstration of the paint spray 


Office building of Kelley-Maverick Lumber Co., San Antonio, Tex. 


panies were kept busy throughout the day deco- 
rating these articles. Here, too, $60 worth of 
prizes were given away during the day to those 
registering. 

As a result of these demonstrations, many 
people were made acquainted with the facilities 
of these companies to supply all the needs of 
their communities, in lumber and building ma- 
terials of all kinds, including paint. Hal Greef 
is manager of the Belvidere Lumber & Fuel 
Co. yard, and he has expressed himself as being 
well pleased with the results of this demonstra- 
tion. 

In holding demonstrations of this kind and 
getting the people of the communities to visit 
the yards, these concerns have adopted a plan 
that is feasible at any small yard and that can 
be carried out successfully without heavy ex- 
penditures. 





Forty Years a Lumberman 


Rotre, Iowa, Sept. 14—Commemorating the 
fortieth anniversary of his start in the lumber 
business, John T. Grant, well known retailer, 
devotes his regular advertising space in a recent 
use of the local newspaper to expressing some 
of his philosophy, as follows: 

We like the lumber business because it is a 
constructive business. It is a lot of pleasure 
to sell materials from which things are made, 
things that endure. We have great pride in 
the many monuments around here in the form 
of houses, barns, churches, stores and schools 


for which we have furnished a great part of 
the materials used. 
We've learned many things in forty years, 


and are still learning. Among other things we 


have learned— 

That the highest cost is often caused by the 
lowest price. 

That no article was ever made but that 
someone could make it poorer and sell it for 


less. 

That the depression will be over long before 
any two “experts” agree as to what caused it. 
That if there was ever a time when you should 
build it is now, materials are lower than 
they have been in many years. 

That one should go to a doctor when he is 
sick, to a preacher when he is bad, and to a 
lumberman when he needs advice on building 
problems. 

That one-third of a 
in the kitchen, and that 
modernized the wife would 
“antique” soon. 


An editorial appearing in the Rolfe Arrow 
expresses the high esteem in which Mr. Grant 


as 


woman's time is spent 
if more kitchens were 
not begin to look 


so 





40 


is held in the community, in the following 
terms: 

Forty years ago John T. Grant began in the 
lumber and coal business in Rolfe. Not only 
has Mr. Grant been a good lumber and coal 
man during this time, but he has been a 
mighty fine man for the town through all the 
years. Without his funny stories Rolfe 
wouldn't have been half lively a town. 
Without his labors in the church and Sunday 
school they would not have been nearly as in- 
teresting. Without his advice and leadership 
often community affairs wouldn’t have gone 
over nearly as well His forty years with us 
have been active and useful years and we hope 
he continues with us forty more. 


as 





Uncovering and Remedying 
Customer Complaints 


“Never let a disgruntled customer sleep over 
his resentment.” This, in a measure, might 
epitomize the opinion expressed by H. F. Col- 
man, proprietor and manager of the Amatex 
Lumber Co., Montebello, Calif., perhaps modi- 
fied to add, “if you know he is disgruntled.” As 
long as he is disgruntled the customer will be 
a continuous advertiser against you and your 
merchandise and service. But how to discover 
disgruntled customers is a question. 

The first source of information, according 
to Mr. Colman, is the truck drivers. They 
should be encouraged to be on the lookout for 
complaints and report them immediately to the 
management. No delay on the part of the 
management in interviewing the customer 
should be permitted, for it might be that within 
an hour the customer would have an opportu- 
nity to tell some acquaintance that he should 
never think of buying anything from the 
Blankety-blank lumber company. 

Mr. Colman makes these complaint-adjust- 
ment calls himself as a rule, because he be- 
lieves that a disgruntled customer feels more 
complimented if the boss comes around than if 
the driver or some employee strives to 
straighten things out. 

Another method is that of sending someone 
around from house to house, as, for instance, 
when distributing literature. Such a_ person 
may discover disgruntled customers that the 
drivers knew nothing about. 

Not long ago Mr. Colman equipped a boy 
with about 2,000 circulars on home moderniz- 
ing. The boy was instructed not to leave the 
leaflet on the porch or in the mail box, but to 
ring the door bell and present it with the sim- 
ple statement, “Here’s something that may in- 
terest you.” In this manner the message was 
placed directly into a prospect’s hand. 

Some of the prospects detained the boys with 
some such question, “Where’s this from?” In 
four instances out of the 2,000 visits, persons 
expressed resentment toward the Amatex Lum- 
ber Co. The names and addresses were re- 
ported to Mr. Colman who immediately called 
upon the four to ascertain the cause of trouble 
and to smooth things out. It developed that all 
of the complaints were the result of misunder- 
standing, and nothing really serious. The sit- 
uations were readily explained, and the four 
customers have returned to the fold. 








Promotes Better Construction 


Retail lumber dealers are following with in- 
terest the aggressive campaign in behalf of bet- 
ter construction of homes launched by Weyer- 
haeuser Forest Products with a double-page 
spread in a national publication of wide circula- 
tion. This advertisement listed and emphasized 
the advantages of 4-Square Guide-Line Fram- 
ing, and urged home builders to get in touch 
with the local dealer, saying that “he is a good 
man to know, the source of better lumber for 
better construction.” 

This is to be followed with other advertise- 
ments in general magazines, farm papers, and 
special publications read by architects, builders 
and carpenters. The scope of these advertise- 
ments is not limited to promoting a product, 
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the arguments appearing therein being aimed as 
much against the practice of jerry-building, 
poor construction and inferior materials as to 
emphasizing the merits of the company’s own 
products. 

In short, the dominant theme of this advertis- 
ing is that of popularizing better construction, 
with quality materials, as the remedy to the 
present evils of jerry-building. The public, as 
the final judge, is shown that quality materials 
and better workmanship can now be secured, 
and the fundamental building material—lumber 
—is placed in the premier position to which it 
is entitled. 

Speaking of the efforts being put forth along 
the lines of educating the public and backing 
up the lumber retailer as.the exponent of good 
construction in his community, F. K. Weyer- 
haeuser, president of the Weyerhaeuser Sales 
Co., says: “We believe that the most construc- 
tive thing we can do at the present time is to 
utilize every means possible to support the very 
backbone of the lumber industry—the lumber 
retailer.” 





Wide Appeal for this Moderniz- 
ing Specialty 


In times like these when new construction 
is at a low ebb, due to the tendency of house- 
holders to hang on to their old homes rather 
than build new ones, many retailers are finding 
that with regular yard stock moving slowly, a 
greater proportion of their saies possibilities 


now lies in the various specialties used in 
modernization and remodeling work. 
Progressive dealers are seeking out every 


opportunity to promote interest in the remodel - 
ing of existing homes to come up to the stand- 
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Application of “Mora” ready finished flooring, 

showing how ridge along tongue protects shoul- 

der of face and provides clearance for nail 
heads 





ards of comfort, convenience and beauty which 
in normal times would be secured by building 
a new residence, and these dealers are con- 
stantly adding to their line specialties particu- 
larly suited to this purpose. One such item 
that ties in very well with remodeling promo- 
tion is ready finished hardwood flooring. Every 
house without hardwood floors is a prospect. 

A new type of ready finished oak flooring 
which offers all the time and trouble saving 
advantages of factory finished flooring, with 
additional advantages gained through exclusive 
construction features, is “Mora” ready finished 
oak flooring, manufactured by Paul O. Moratz, 
Bloomington, III. 

“Mora” flooring is ready for use as soon as 
it is laid. No driving and blocking is neces- 
sary, and it is punched for the nails. The 
tongue is extra large and rounded downwards. 
and cannot be injured in laying, while a ridge 
running along it provides clearance for the 
nail heads so that they do not project above 
the tongue to raise the groove and create a 
bulge on the surface of the floor. 

End-matching of lengths of “Mora” flooring 
is carried out by means of metal tenons that 
fit tightly into V-shaped grooves, making a 
perfectly even joint which eliminates all chat- 
ter and squeak and makes a strong and accurate 
union. 

The makers point out that thousands of home 
owners would have their old floors covered 
with “Mora” immediately if they only knew 
how quickly and inexpensively their old floors 
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can be changed without any dust, smell or dis. 
turbance. Temporary floor coverings not 
being used mainly because they are quickly “if 
stalled and will cover a floor are a cons*™ 
expense, while hardwood floors will not on; 
convey an impression of beauty, richness ap 
refinement, but will outlast the house and ade 
greatly to its value and thus constitute an jp. 
vestment. 


Quality Product Described in 
"Book of Facts" : 


There has this week come to the desk of e 
editor of this department a unique book, dy, 
scribing and illustrating a unique product—the 
new Hi-Test Red Top insulating board manuy- 
factured by the United States Gypsum Co.., re- 
garding which every dealer in quality building 
materials will wish to be fully informed. 

The unique feature of this “Book of Facts,” 
as it is titled, is that it is bound between two 
pieces of “Hi-Test,” thus providing the dealer, 
architect or other recipient of the book, sam- 
ples of the actual product, that he can feel, 
handle and test in any way he wishes, while 
perusing the concise and amply illustrated text 
which tells in detail concerning the four prin- 
cipal types of Hi-Test Red Top insulating 
board, which are: 

Building board for use as sheathing, wall- 
board and general building board purposes, 
made full '%4-inch thick, 4 feet wide, and in 
lengths from 6 to 12 feet—packed in bundles of 
6 boards each. This item also is made in 1-inch 
and 34-inch thicknesses. 

Standard tongue and groove insulating lath, 
also full 14-inch thick, 18x48 inches, packed 12 
pieces to the bundle. Lath with the same 
tongue and groove edge is also made in 34-inch 
and in full-inch thicknesses. 

Red Top insulating tile board, ™%4x18x32 
inches, made with tongue and groove beveled 
edge, to make tight fitting, heat-sealed and 
dust-sealed joints that do not warp or sag out 
of line, packed 12 pieces to the bundle. This 
is applied over studs and joists, or over old 
plaster. 

Red Top roof insulation is made in ™%-inch 
and 1-inch thicknesses, 2x5 feet, tied 10 and 5 
pieces to the bundle, respectively. 

Tests of the material, both laboratory and in 
actual use, as to strength, paintability, moisture 
resistance, nail-holding ability etc., show that 
the name “Hi-Test” is well chosen. 

Dealers or others wanting additional informa- 
tion concerning any of these products may ob- 
tain same by addressing the United States Gyp- 
sum Co., 300 West Adams Street, Chicago. 








Dealer's Delivery Service Is 
Analyzed 


(Continued from front page) 


sent out of the average yard is rather small. 

Classified in this way, it is apparent that the 
policy of charging for delivery does more than 
bring in some money in cartage charges. It 
adds to the efficiency of the delivery equipment 
and thus makes possible full service with less 
investment in trucks and less driver overhead. 

This dealer does not believe that charging for 
deliveries discourages or lessens business; pro- 
vided of course it is a general community prac- 
tice. The reason he makes the charges in one 
yard and not in the other is that in one town 
it is a common practice while in the other it 
is not. The customers are much the same; and 
the difference is one of policy and practice. 
3ut dealers, and not customers, make the policy 
and the practice. 

If there are dealers who have figures showing 
different results, and especially if there are 
those who have figures proving that so-called 
free delivery increases the volume of sales 
enough to balance the extra cost of hauling 
small jags, the AMERICAN LUMBERMAN would 
be glad to get the tabulations and to publish 
them for the information of its readers. 
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emonstrates Adaptability of High 
* Grade Stock Woodwork 


Worcester, MAss., Sept. 14—The W. H. 
Sawyer Lumber Co., this city, found itself con- 
fronted some time ago with the problem of 
popularizing stock patterns of millwork. Pos- 
ibly New § ‘ngland has no more traditions than 

ver places of equal age, but home building 
ite reaches back to the days when molding 
“ad trim were made by hand. Later, when they 
were made by machines, each planing mill had 
its own favorite patterns, and also stood ready 
to turn out about any pattern an architect chose 
to draw up. 

As a result, even in these days of fine and 
varied stock patterns the New Englander who 
intends to build a house of any size and preten- 
tiousness rather takes special millwork for 
granted. This makes for expensive building, 
and it is an item hard to price satisfactorily. 
The Sawyer company handles Curtis woodwork 
and feels that in this line, as in any high-class 
line of millwork, there are to be found as good 
and as adaptable patterns as can be made to 
special drawings. 

Hubert A. Hawkins, of this company, decided 
that this was something in which ladies were 
the deciding factor. He discovered, as many 
other dealers have done, that not many people 
outside the trade are able to look at a picture 
or a blueprint and visualize the completed effect. 
So the company purchased a house near its 











office; a building about a century old. It re- 
finished the interior, using nothing but stock 
patterns in the process. It has managed very 
cleverly to utilize a great number of items and 
to show proper methods of construction and yet 
to create the appearance of a completed and 
unified interior. ‘The rooms are decorated and 
furnished; and the rooms have the effect of a 
handsome suite, done with good taste and ready 
to be lived in. 

“We can’t check up exactly on results 
Hawkins said, “for these results are necessarily 
indirect. But we are satisfied that the idea of 
stock millwork is making quite rapid progress 
among our customers. The house is open every 
day, with some one in charge. Usually we have 
a lady here, who is ready to show the house and 
explain the details, and to help prospects find 
what they want in the library of building books 
and magazines which is maintained in one of 
the rooms. We have not made special efforts 
to sell the modernizing idea; at least we've 
made no general house-to-house effort. But I 
am satisfied that quite a good many moderniz- 
ing sales have been inspired by this display. It 
is ideal for the purpose; a hundred-year-old 
house, brought up to modern standards.” 

The kitchen of this building is large and has 
been equipped by the city gas company; and a 
good many cooking demonstrations are staged 


>” Mr. 


—_—_— 


LUMBERMAN 


41 














Century-old demonstration house of the W. H. 
Sawyer Lumber Co., Worcester, Mass. 


by that company. The Sawyer people are glad 
to have this use made of the kitchen, for it 
brings in many ladies who practically all look 
through the display rooms. 
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Views of interiors of two of the rooms in the demonstration house of the W. H. Sawyer Lumber Co., Worcester, Mass. 


Profit Opportunity in Pushing Farm Fencing 


It is the opinion of S. L. Martin, of the 
Anderson Lumber Co., Belvidere, S. D., that 
one of the best side-lines for a lumber dealer 
to handle—especially one who wishes to make 
an appeal to the farmer trade—is good fencing. 
Woven wire is the type most in use in his sec- 
tion, though barbed wire is largely used on the 
big cattle ranches. A dealer who goes after this 
trade consistently and energetically should have 
a complete turnover of stock twice a year, he 
says. 

Direct mail and newspaper advertising should 
both be used, as they are needed to combat mail- 
order competition, and farm journals are bet- 
ter than city dailies for this purpose. But the 
most effective method of all, Mr. Martin finds, 
1s personal solicitation. He keeps a card index 
listing every probable customer, and follows up 
each with personal solicitation. 

“The method of approach and the line of talk 
handed out has much to do with converting 
the fence prospect into a buyer,” says Mr. 
Martin. “You must make him see the practical 
use of fencing, and the actual dollars-and-cents 


value which it has on the farm. Farmers are 
feuring and cross-fencing their farms with 


stock-tight woven wire fences because they 
know that a few dollars spent at this time will 
return to them in increased profits. Much 
waste can be prevented by proper fencing, be- 
cause it makes possible the right kind of crop 
rotation and increase of soil fertility, through 
the utilization of fertilizers that otherwise 
would often be a total waste. 

“T often repeat the advice given to me by a 
farmer who had made a big success of his 
stock-raising, especially. He said that this was 
due to the fact that the products of his farm 
were never hauled to market, but were driven 
there on their own four feet. His farm was 
well fenced and cross-fenced, and all crops and 
pastures were properly rotated. Everything 
grown was fed on the farm, resulting in con- 
stant increase of soil fertility. He said that 
every time a farmer hauled a load of grain to 
market he hauled away a part of the soil fer- 
tility of his farm, while if the farm was fenced 
stock-tight, it permitted the feeding of all the 
grains raised, to cattle, horses, sheep, swine or 
poultry, and by such feeding he was constantly 
adding to the fertility of his farm. 

“Likewise, cross-fencing of the farm permits 


the segregation of the various types of live 
stock, cattle in one field, hogs in another etc., 
changing from time to time as conditions war- 
rant. Diseases and germs common to one type 
of live stock seldom affect another type; feed 
best for one class may not be the best for 
another; and a pasture wherein one kind might 
thrive and wax fat might mean starvation for 
another. Similarly, good fences permit the 
proper rotation of crops, the planting of 
legumes, the hogging-off of corn. Thorough 
crop rotation aids the farmer in eradicating 
weeds and in working out a successful system 
of mixed farming with less labor. Talked to 
thus, in the language of dollars and cents, many 
orders for good quality fencing are obtained 
by our outside solicitors.” 

There is another class of buyers, this lumber 
dealer points out, to whom fencing, particularly 
woven wire fencing, will greatly appeal, and 
that class includes the raisers of poultry and 
small animals, such as rabbits, dogs, foxes and 
the like. For poultry the 2-inch mesh is best, 
and if a rat-proof enclosure is wanted the 2x2- 
inch cloth (2 meshes per inch) hardware cloth. 
For rabbit hutches the 5¢x%-inch hardware 
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cloth is the best for flooring, as it permits the 
droppings to pass through, yet is firm enough 
to serve as flooring. For the hutches them- 
selves the 1-inch mesh is generally used. For 
dog runs a fencing with a 2-inch horizontal and 
4-inch vertical mesh is very popular. It is car- 
ried in various widths up to 7 feet. For foxes 
a 1'2x2-inch mesh is generally used. 

Line posts, gate and corner posts, 
staples, poultry netting staples, lacing wire, and 
gates are all a part of the fencing line, and 
should be stocked in a varied array of sizes 
and prices. 

“It pays to use direct mail all the year 
around,” said Mr. Martin, “and of course the 
outside man is on the job all the time, but, 
we have found that spring and fall are the best 
times to push the sale of fencing, especially 


fence 
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the fall. The farmer or small stock raiser 
coming in for fencing will often see lumber 
or other building material that will call to his 
mind a need for same, and thus an additional 
order is secured.” 





Possible Lumber Demand from 
British Honduras 


Wasuineton, D. C., Sept. 14.—There is as 
yet nothing to indicate that the recent storm in 
British Honduras will result in any extensive 
demand for emergency lumber’ shipments. A 
summary of lumber movement there was pre- 
pared by the Lumber Division ‘of the Depart- 
ment of Commerce a few days before the catas 
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trophe and it was pointed out that the anny 
requirements normally amount to but 1,500,0q 
feet, of which slightly more than a million feet 
represent imports from the United States, prig. 
cipally yellow pine. Due’to the preferentig 
empire tariff there is limitéd importation ¢ 
Canadian Douglas fir. 

Building is confined to the towns, even pros. 
perous plantations contenting themselves with 
cohune palm huts. There are two dealers j 
Belize, the chief town, each of them represent. 
ing an American firm. Although the depart. 
ment’s prediction that “building is not likely t 
be active for some time” has been upset by the 
storm, it is doubtful that the lumber deman¢ 
will greatly exceed existing stocks or ship. 
ments readily available through Mobile an@ 
New Orleans. 


Urges President Hoover to Bring About Prosper- 
ity by Organizing Farm Production 


Patriotically determined to give expression to 
his ideas on how the return of national pros- 
perity can be brought about through increasing 
the farmer’s buying power, R. H. Mathis, pur- 
chasing agent for the Rock River Lumber & 
Grain Co., Prophetstown, Ill., is engaged in 
correspondence with the White House which 
presents a definite plan for agricultural better- 
ment, and which, because it deals with points 
close to the interests of all lumbermen, particu- 
larly retailers in farming communities, is pre- 
sented here for the benefit of AMERICAN LuM- 


BERMAN readers through special permission of 
Mr. Mathis. 
In his first letter to President Hoover, Mr. 


Mathis explained that he had been in the lum- 
ber, grain and supply business for thirty years, 
had managed several farms himself, and that 
he accordingly knew something of the farmers’ 
problems. He itemized current grain prices, 


and said that prices for butter, eggs, milk, 
cattle, hogs and everything produced on the 


farm were declining still further, with the con- 
sequence that farmers are in such a position 
that they can buy little if anything. He said 
that, in his belief, no industry in the country 
can thrive or prosper until the farmer’s buying 
power is restored, 

Criticizing the Federal Farm Board, Mr. 
Mathis stated that although $500,000,000 had 
been appropriated, things kave gone from bad 
to worse, and why co-operative marketing is so 
stressed by the board is beyond the understand- 
ing of the farming community Mr. Mathis rep- 
resents inasmuch as it is felt that organized 
production, controlled by the Government it- 
self, strikes deeper at a solution of agricultural 
problems. “With that same $500,000,000 it 
would have been possible,” said Mr. Mathis, 
“to organize the farming and agricultural in- 
terests of our country on a real business basis. 


These damaging and demoralizing surpluses 
need never have occurred. This is the whole 
trouble. Consumption and demand for agri- 
cultural products have not kept up with the 


production.” 
How the Plan Would Work 


Explaining the plan, the letter continued as 
follows: 

My theory is 
ests of our 
to control 
by States, 


that the agricultural 
country must be 
production, This 
the State head to 
supervisor, and each county supervisor to 
have a township agent. In this manner, the 
entire production of all agricultural products, 
as well as hogs, cattle, poultry, 


inter- 
organized so as 
should be done 
have a county 


sheep and 


the sidelines resulting from same, could be 
allotted, so much to each State, so much to 
each county, so much to each 160 acres. This 


allotment would have to be proportioned rel- 


atively on past performance, but with able 
men at the head of each State, this plan 
could be worked out fairly and reasonably, 
and all sections of the country would im- 


mediately resume their former prosperous 
condition. There is no question but that 
650,000,000 bushels of wheat would pay the 
farmers three times the amount of cash that 
the 850,000,000 bushels now being raised is 
bringing in to them The same with corn, 
oats, rye, cotton, hogs, cattle, milk and all 
down the line. And are the farmers ready 
for some such plan? Tll say they are, and 
they would stick tight and be ready to 
mob any occasional neighbor who might try 
to be balky. 

There is no question in my mind but that 
Within five days after the announcement of 
the decision to promulgate such a plan of 





[Sales-o-gram No. 71} 


APPETITE 


A French essayist wrote, "My appetite 
comes to me while eating.’ A Greek boot- 
black used to stand at the door of his little 
stand and hope for customers to come in. 
Now he polishes away at some shoes (al- 
ready bright) and persons passing are far 
more likely to enter. To push the thought 
further, the appetite for selling increases 
with the tasting. A good salesman knows 
he is far more likely.to be happy while he 
is trying to sell than if he is killing time, 
and that he is far more likely to make sales 
if he is trying to sell, even though his pros- 
pect may look like a forlorn hope, than if 
he merely waits. 





organization and reasonable limitation of 


the production of all agricultural products, 
every consumer of farm products, every mer- 
chandiser, would put in plenty of buying 
orders They would know that the days of 
decline were over, that prices would not be 
permitted ever to sell as low again, and 
there would be a scramble to buy. The fac- 
tories and industries would know that soon 
again a demand would be in evidence, our 
farmers would make their plans and place 
their orders for the millions of dollars worth 
of supplies they so sadly need for these 
farms that have been allowed to run down 
regularly for the last ten years. Everybody 


would see something tangible and definite in 
sight, and act accordingly. And it might 
ily follow that some of our competing neigh- 
bors may catch the idea and follow suit, and 
reasonably limit the production of wheat in 
their own countries. 


eas- 


Suggestions Passed on to Farm Board 


Acknowledging Mr. Mathis’ letter, Lawrence 
Richey, secretary to the President, stated that 
by direction of the President, the suggestions 
had been passed on to the Federal Farm Board, 
which, through the medium of Edgar Mark- 


ham, assistant to the chairman, replied as fol- 
lows: 

The board is glad to get your views, but 
can not agree with you that marketing is 
not one of the real problems of the farmer 
There is plenty of evidence in the board's 
files to show the for an improved mar- 
keting system and also ample evidence t 
demonstrate that producers are benefited by 
marketing their products co-operatively. The 
board believes that organized marketing and 
organized production are before 
agriculture will be on a sound financial basis 


need 


necessary 


On receiving this, believing that this was a 
matter which should be given impetus by the 
President’s own personal handling, Mr. Mathis 
wrote again to Mr. Hoover, saying, in part: 

I do not wish to make myself a 
but may I not upon you the 
of giving this agricultural problem your owr 
personal attention? It is the basis of the en- 
tire depression. question must not be 
left to politicians, idealists or cranks. You 
yourself can and should attend to this, aided 
by able business heads. This organization of 
production must be accomplished on a busi- 


nuisance 


urge necessity 


This 


ness basis. The present Farm Board is 

joke. Wait and see what happens to it. This 
is no time to see who can be re-elected and 
how. Get down to business and the elec- 
tion will take care of itself. You can handle 
this situation; the Farm Board as it is con- 
stituted can not. The only real executive or 


the board 
gust. It 


resigned dis- 


looked 


long ago, possibly in 


that way. 
Replies to Farm Board 
Mathis 


To Mr. 
part: 

I understand from your 
board is still committed to the idea of 
operative marketing. There may be 
the marketing of agricultural products, but 
Iam afraid that the total of such evils would 
never amount to more than one cent a bushel 
on the total produced in our 
and even 
fect the 


the Farm Board wrote in 


the 


co- 


letter that 


crops 
marketing end, the benefits must be 
pitifully small. Nearly every farmer 
that organized production on a_ business 
basis would solve the entire problem, and if 
this were accomplished, then the marketing 
would take care of itself, and leave plenty 
of room for personal ability, initiative, and 
judgment as to the time of sales, and give 
that advantage to the shrewd, far-sighted 
agriculturist, to which he should be entitled 
The great obstacle to the organization of 
production is, “Can it be done?” Of course 
it can, but the enlistment of good broad 
business heads is essential, and not the 
grouping of politicians, idealists or cranks. 

I was greatly surprised at the attitude of 
the southern governors and politicians to the 
Farm Board's suggestion as to cotton. This 
was a step in the right direction, and should 


have been eagerly accepted. But you will 
never get anywhere by appealing to gover- 
nors, nor so-called statesmen. The only 


thing that concerns them is 
elected?” and “what can be 
the party in power?” 


done to belittle 
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Breakneck Stairs 
AVE YOU a set of break- 
neck stairs in your home? 
3etter get rid of them at 
SF Once before a serious acci- 
- dent happens. It is one of 
the inconsistencies of hu- 
man nature that men who build houses 
to sell, strain every brain cell to in- 
crease the comfort and convenience of 
the home without increasing the cost, 
and then put ina steep, narrow, twist- 
ing stairway down to the basement or 
up to the attic. That is one place 
where the modern small home, beau- 
tiful and complete as it is, fails in most 
instances, even when planned and built 
by the owner. The stairs to the base- 
ment are almost invariably extremely 
steep and narrow, usually with narrow 
treads and backless. 

Most stairways to the basement are 
without rails, which is bad enough 
when enclosed in narrow walls, for a 
bare wall is a poor thing to grab at 
when you slip or stub your toe, but 
is almost suicidal when one side is open. 
comes to mind in 
which the family planned the house 
carefully with a view to meeting all 
its own particular needs and wishes. 
but running short of money, put in 
such a stairway as described, leading 
to the basement, and one almost as 
bad leading to the upper story. The 
man of the house didn’t want a rail 
on the narrow stair because it would 
be in the way when he had to carry 
things up or down, a reasonable objec- 
tion. But within the year the mother 
ot the family had fallen down those 
basement stairs, fracturing her elbow. 
Before another year was up the hus- 
band had missed his step carrying a 
mattress down to the basement and 
was laid up for six weeks or more. 

About that time he decided to do 
something about those awful stairs. A 
temporary rail was put up and the 
family found that a blessed assurance, 
for they had all become nervous about 
those stairs. Poor lighting had also 
been one of the drawbacks to both 
staircases and that was easily reme- 
died, removing another possible cause 
of accidents. 


A recent case 


A stairway specialist was 
called in—oh, yes, there are such 
things. He showed them how easily 
and comfortably a new wide stairway, 
substantially built, with firm railing, 
could be installed in both places with- 


finally 


or interfering with other needs. The 
cost was nothing at all compared to 
the cost of the doctor bills that family 
had already had to meet because of 
cheap construction, something under a 
hundred dollars, if memory serves, and 
this would today be much less. 

Do not struggle along with dan- 
gerous stairs. Something can be done 
about them and should be done, even if 
they have to be turned around or 
moved to another place. Such an im- 
provement will be an insurance against 
costly accidents besides being a great 
convenience. 


, FF #F 


MANY CELLARS could be made lighter 
by enlarging the window openings or by 
putting in additional ones, but if this is 
done, proper lintels should be placed 
over the openings and such precaution 
taken as to insure the stability of the 
wall. Keeping clear the space in front 
of cellar windows, especially by removal 
of shrubbery, grass, and weeds, will 
allow the maximum amount of light to 
enter. 
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Comfort Comes First in Planning 
New Home 

LL THOSE pleasing per- 

sonal touches, mulled over 

and debated by husband 


and wife for years before 
~+ the home is built, add 
much to the joys of plan- 


ning, building and living in your own 
home. Nothing warms the heart of 


the householder more than the things 
that stamp his home as his own crea- 
tion, making it more than a place to 
eat and sleep and hang up his hat. 

3ut home builders should avoid 
yielding too much to the lure of orig- 
inal ideas because sometimes houses 
that embody ideas the owners think 
original and highly valuable may be 
considered freakish and useless by 
other people. The possibility that you 
may some day wish to sell should be 
kept always in mind. 

Thinking. of this, you will give first 
consideration to good materials, sound 
walls and roof, an adequate heating 
plant and efficient insulation to insure 
your family’s comfort summer and 
winter and to keep down fuel bills in 
years to come. In the long run, com- 
fort comes before beauty. It is the 
ideal home that achieves both.—F. 

BUILDER. 


Those Saturdays Off 

HE FIVE-DAY week is 
now pretty well estab- 
lished in many trades and 





industries while a great 

many employers in stores 

. and offices during this 
protracted spell of hard times and 
lowered wages, have granted the Sat- 
urday morning off to all employees 


instead of discharging some 
others full-time work. 

Thus there are a great many em- 
ployed men who now have a full Sat- 
urday at home. Since their wages 
have been cut or their income other- 
wise reduced, such men do not feel 
that those Saturdays off can be used 
for pleasure trips or anything that 
costs much money. What can men do 
with that extra time? 

What better occupation can a man 
have than improving his home? There 
are many things to be done about the 
house and garden that would cost too 
much for these times if labor must be 
hired, but could easily be managed if 
a man has time to do the work him- 
self. 

A new fence, or repairing and paint- 
ing the old one; fixing up the back 
stairs where a tread or two has become 
wobbly; putting a new floor on the 
porch, or at least replacing a few of 
the worn boards; a new rail or balus- 
trade, which would improve the ap- 
pearance of the house by a surprising 
lot; truing up those sagging doors; 
nailing on weather strips; putting a 
few shelves in the basement for fruit 
jars—a big help in this season of 
bumper fruit crops ; building a cup- 
board in a corner of the kitchen or a 
linen closet with nice wide shelves in 
the useless hall space. There are many 
ways in which a home owner can make 
those Saturdays off pay back the loss 


and giving 





in wages or other loss, increase the 
value of the home, and enjoy doing 


something for himself and according 
to his own ideas. Such work brings 
back something of the ancient pleasure 
of creative craftsmanship which has 
been lost in this age of machine pro- 
duction. 

And if fortunate enough to retain 
the old salary on full-time work, why 
shouldn’t a man have some of these 
things done now by another who is 
out of work, thus taking advantage of 
present low material prices. Better 
give work than doles. 


This page is written for the general public with the purpose of encouraging and spreading. the idea of home 


owning and home improvement and to help create business. Show it to your editor. 


Free reprint on request. 





Chicago Market Becomes a Little Firmer 


Chicago lumbermen continue to report that 
the middle West markets they cover are quite 
spotty. One lumberman reported that August 
was his best month far this year but that 
demand during the first half of September had 


SO 


been poor, while in the next office visited by a 
representative of the AMERICAN LUMBERMAN 
he was told that August was almost dead but 


that sales had been really good during the first 
part of September. 

Almost all lumbermen are watching closely 
the performance of the mills. They can tell 
you right off that West Coast production was 
recently down as low 35 percent of capacity, 
and a letter from a West Coast buying office to 
a Chicago distributer called his attention espe- 
cially to that fact. It therefore seems that 
gains in the position of lumber are largely on 
the negative side, and dependent on curtailed 
production. 

There is a good deal more confidence among 
distributers than one can find among the mills. 
Men long in the trade, and who move among 
the retailers, are unanimous in their report that 
yard stocks in the territory are down to “al- 
most nothing.” Recently some wholesalers have 
encountered difhculty in placing mixed-car 
orders, because mill supplies of popular building 
items are becoming broken. 

One veteran leader in the trade was quick 
to admit that both retailers and mills 


as 


stocks 


Chicago Manufacturer Modernizes Kilns 


The Arrow Mill Co., a prominent battery 
separator manufacturing company of Chicago, 
has just completed remodeling and modernizing 
its battery of dry kilns. This modernizing work 
was done in order to step up production, made 
necessary by an increased volume of business, 
and also to secure a better quality of seasoned 
stock with more uniform moisture content. 

The Arrow Mill Co. uses large quantities of 
Port Orford cedar in the manufacture of bat- 
tery separators and in addition to this principal 
product it manufactures wood specialties of all 
kinds. This remanufacturing necessitates thor- 
ough seasoning to prevent crooks and warped 
manutactured products and to prevent the open- 
ing of joints. 

The old kilns, which have been in use at’ this 
plant, were of the natural draft type and built 
for cross piled loads. This type of kiln re- 
quired stacking with “flues” or spaces between 
boards, which necessarily cut down the holding 


PS SORE NEP TCH he 


General view of Arrow Mill Co. 


kilns after being modernized with 
the Moore circulation fan system 
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may be ample for the current low volume of 
business. But he has been through several 
periods of depressed demand in the lumber in- 
dustry, and knows that unjustified lack of con- 
fidence is allowing many distributers to keep 
their stocks too closely to the depression level. 
He has seen many periods when lumber was a 
drug on the market, quickly followed by an 
active demand to supply the needs of a quick- 
ening business. 

Some distributers claim that Douglas fir has 
strengthened by about 50 cents. Others say 
that southern pine has been slipping, and is a 
few notches nearer the level of fir. Retailers 
as a rule, however, show little faith in the 
possibility of an early advance, and buy hand 
to mouth, carefully sorting up their car orders 
to keep stocks to the minimum. One reassur- 
ing development was a slight strengthening of 
northern hemlock. The list has been $11 off 
but some sellers were giving $12 off; now the 


list is held pretty firmly by all sellers on the 
basis of $11 off. 
There have been rumors going the rounds 


that line-yards are more interested in forward 
purchases. Some of the West Coast mills, for 
instance, were shipping a number of cars that 
surprised those in touch with the general situa- 
tion. The character of the mills making these 
shipments rather precluded the possibility that 
they were taken on at low prices, for the sellers 





Control board in modernized kilns of Arrow 
Mill Co., Chicago. 


Close up 
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had little surplus and were producing according 
to current bookings. 

Farm demand in many sections is said to be i 
better than one would expect from the presen 
low prices of the principal crops, such as whey 
and cotton. While returns on dairy product 
are low, efficient production requires the stead 
consumption of a fair amount of lumber, anj 
there is a cash market for all the products 
Demand in Chicago itself has been helped by 
announcements of reductions in retail price 
Most of the local consumption seems to be fo; 


remodeling and repairing, and lower price 
should stimulate such work. 
There is not much hardwood moving.  Cyr.} 


tailment in the South has restored the conf. 
dence of distributers in prices. The norther 
mills are curtailing heavily also, for they be. 
lieve that this is the only course they can folloy 
to maintain market stability. They know tha 
manufacturing consumers have very low stocks 
and that these will have to be replenished whe 
there is a pick-up in general business. l'urni- 
ture retailers have been pushing sales at loy 
prices, and the factories have been taking 
small lots, principally 


so 


ening down, 
in car sales. All hardwood flooring had _ beer 
moving well until recently, and while sales hay 
shown a seasonal let-up, volume is still fair, 





of the cheaper species? 
The buying of automobile plants has been slack. 
in accordance with an easing w 





capacity of the trucks and relatively high tem- 


peratures were employed. Using the same build- | 
were | 
new | 
Moore reversible cross circulation fan system, 
the patented fan system being installed belowf 


kilns 
to the 


these 
them 


equipment, 
converting 


ings and metal 
modernized by 


the rails. The loads were changed from cross 
piling to end piling by a special method which 
has made it unnecessary to change the original 
three lines of rail in the kilns. Flues were elim- 
inated from the loads and stock to be dried is 
now stacked tight, edge to edge, thus materially 


increasing the holding and drying capacity of 
Utilizing the fast reversible circula-f 


the kilns. 


tion, it is now practical to season the stock 
thoroughly and uniformly without the use of 
high temperatures. 

The modernizing of these kilns was engi- 


neered and superintended by 
Kiln Co., 


sonville, Fla., and North Portland, Ore. 
























of interior of modernized kiln, showing method of stc cking 
Port Orford cedar battery separator stock. 


the Moore Dry 
prominent kiln manufacturer of Jack- 
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National Production, Shipments and Orders 


Wasuincton, D. C., Sept. 14.—Following is the National Lumber Manufacturers’ Association report for the week ended Sept. 5 
five weeks ended that date, covering mills whose statistics for both 1931 and 1930 are available, 


identical mills for the corresponding period of 1930: 





ONE WEEE No. of 
softwoods: Mills Production 
Southern Pine Association.......... ceeecceee 499 26,597,000 
West Coast Lumbermen’s Association........ 194 89°680,000 
Western Pine Manufacturers’ Association.... 60 25,609,000 
California White & Sugar Pine Mfrs.’ Assn... 23 15,547,000 
Northern Pine Manufacturers’ Association.... ? 1,539,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 13 1,234,000 
North Carolina Pine Association............. 39 3,974,000 
Patel DOTCWOOGS cc cccccccsccescossoeseoeees 458 163,780,000 
Hardwoods: : amas 
Hardwood Manufacturers’ Institute.......... 216 13,737,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 13 464,000 


21 9 14,201,000 


DOSING cc ccccccs cine jaearemen , i4 

Be We 2s... ce ckecec cee 674 177,981,000 
HIRTY-FIVE WEEK Mills 
a ortwoods: Reporting* 
Southern Pine Association........... Menem aee 118 1,092,059,000 
West Coast Lumbermen’s Association........ 194 3,558,131,000 
Western Pine Manufacturers’ Association.... 61 956,160,000 
California White & Sugar Pine Mfrs.’ Assn.j.. 24 110,310,000 
Northern Pine Manufacturers’ Association.... 7 95,569,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 14,14 3,000 
North Carolina Pine Association...........+.. $2 149,730,000 
Total softwoods ....... Mapethwen neon ens 467 6,336,132,000 
Hardwoods: : ' ; 
Hardwood Manufacturers’ Institute.......... 187 542,114,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. ] 99,610,000 

Total hardwoOOdS ......ccecscccccecseveces 208 641,754,000 

GranG totals ..ccccccccescevcsccessesovess 654 6,977,886,0 

*Average weekly number. Thirty-four weeks. 


Percent 
of 1930 


94 


59 
54 


58 
68 


Ov 


Shipments 
34,041,000 
101,421,000 
27,326,000 
14,643,000 
2,581,000 
919,000 
4,229,000 
185,160,000 
19,178,000 
1,043,000 
20,221,000 
205,381,000 


1,237,656,000 
3,742,137,000 
960,833,000 
545,935,000 
94,141,000 
46,913,000 
156,289,000 


6,783,904,000 


657,179,000 

77,602,000 
734,781,000 
7,518,685,000 


5, and for thirty- 


and percentage comparison with statistics of 








Percent Percent 
of 1930 Orders of 1930 
89 34,167,000 1006 
109 99,749,000 91 
86 25,574,000 74 
87 16,047,000 117 
108 2,020,000 93 
85 1,008,000 98 
95 3,272,000 75 
99 181,837,000 ; 91 
96 16,703,000 87 
97 705,000 84 
96 17,408,000 37 
98 199,245,000 91 
79 1,229,025,000 81 
76 3,634,728,000 77 
78 932,117,000 79 
87 542,756,000 83 
71 91,159,000 73 
69 43,872,000 69 
93 133,498,000 87 
“78 6,607.1 55,000 “78 
82 656,343,000 87 
68 73,763,000 78 
80 ~ 730.106,000 86 
78 7,337,261,000 79 





Relation of Unfilled Orders to S 


tocks 


WasnHincton, D. C., Sept. 14.—Following is a statement for six associations of the 
footage Sept. 5, and the percentage relationship of unfilled orders to stocks: 


No. of Gross 

—Association— Mills Stocks 
Southern Pine Association.......--sseecceceeees 11% _ 195,334,000 
West Coast Lumbermen’s Association......... 167 1,353,055,000 
Western Pine Manufacturers’ Association...... if 1,260,134,000 
California White & Sugar Pine Mfrs. Assn...... 23 554,067,000 
Northern Pine Manufacturers’ Association...... r 274,485,000 
Hardwood Manufacturers’ Institute............. 163 909,089,000 


gross stock 


Orders of 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 
SEATTLE, WASH., Sept. 16.— The 224 West 


ported distribution as f 


Shipments 





Coast Lumbermen’s Association mills giving oe 26,033,000 
production, shipments and orders during the Domestic | oe 
. : cargo . 28,479, 
week ended Sept. 12 reported: Export ... 12,733'000 
Production 75,319,000 FO ee 7,598,000 
Shipments 79,843,000 6.01% over production amemereeeitan 
Orders 80,421,000 6.77% over production 79,843,000 


A group of 343 mills whose production re- 
ports for 1931 to date are complete, reported as 
follows: 


A group of 194 
duction, shipments 


operating capacity 298,599,000 
for 36 weeks— 


Average weekly reek . 
Average weekly cut Week ended 


Sept. 12, 1931 


SPS eee re eT ee ee 58,861,000 . , =a 

ty diaiacticcnidbiic keke eal ate ree aaa 000 Production 73,198,000 

Wily aie il pea ede atc ogo ping Shipments 76,947,000 
Actual cut for week ended Sept. 12 85,086,000 Orders 78,738,000 


A group of 224 mills, whose production for 
the week ended Sept. 12 was 75,319,000 feet, re- 


Western Pine Summary 


[Special telegram to AMERICAN LUMBERMAN] 


PORTLAND, OrE., Sept. 16.—The Western Pine 
Manufacturers’ 


Association 


Unfilled S k reports as follows 
Infillec Stocks— vata < : » wspele a . Se 9): 
chedinnes aman on operations during the week ended Sept. 12: 
83,055,000 10 Total number of mills reporting, 87: 
258,697,000 19 Actual production for week...... 24,044,000 
93,184,000 7 ee ere ae 25,836,000 
70,807,000 13 re 20,012,000 
16,914,000 6 is 
126/321'000 14 Report of 61 mills: 
COPOPFACINE CAMRCIEY 4. .n cc ccccscee 69,221,000 
Average for 3 previous years.... 42,251,000 
Actual production for week..... 20,911,000 
Report of 80 mills: 
Average production ............6. 41,366,000 
re ° Pree ee ee ee 88,764,000 
lows : Stock on hand—Sept. 12........ 1,283,202,000 
puree U — Identical mills reporting, 61: 
rders rders 


24,547,000 


31,954,000 
16,322,000 
7.598.000 


$0,421,000 


Average for 36 weeks 


1931 
101,004,000 
106,027,000 
103,117,000 


75,066,000 


140,461 


98,438,000 


313,964,000 


mills, whose reports of pro- 
and orders are complete for 
1930 and 1931 to date, reported as follows: 


193 


141,836,000 
140,900,000 
134,927,000 


Production— 


Operating CAMACITY.....cccseare 69,221,000 

' Average for 3 previous vears.. $2,251,000 
yee Week ended Week ended 
Sept. 12, 1931 Sept. 13, 1930 

ebay Actual for week 20,911,000 38,163,000 
Bminmente ..sceccecs 23,320,000 35,666,000 
Orders received 17,782,000 39,697,000 


0 Unfilled « 


Identical mills reporting, 78: 
Production— 
Average for 3 


previous years.. 
Week ended 


10,974,000 


Week ended 


Gross stocks on 
hand 


Sept. 12, 1931 Sept. 13, 1930 
vieras........ 88,270,000 126,776,000 
ree ee 1,264,280,000 1,381,889,000 








Sales 7 Percent Above 


[Special telegram to AMERICAN LUMBERMAN] 


_Wasuincton, D. C., Sept. 17.—Five hundred and sixty-five softwood mills of seven associa- 
tions for the week ended Sept. 12 reported to the National Lumber Manufacturers’ Association 
production aggregating 145,695,000 feet; shipments, 162,483,000 feet, and orders, 156,195,000 feet. | 


The week’s figures for production, shipments and orders follow: 
No. of 
Softwoods— 7 Mills Production 
mouthern Pine Association... ...scccsesccccee ove 129 24,688,000 
West Coast Lumbermen’s Association.......... ° 224 75,319,000 
Western Pine Mfrs. Association..... eee ; 87 24,044,000 
Calif. White & Sugar Pine Mfrs. Assn........... 23 16,045,000 
Northern Pine Mfrs. Association.......... Kewanee 7 376,000 
Northern Hemlock & Hardwood Mfrs. Assn...... 18 1,034,000 
North Carolina Pine Association............++. ‘ 17 4,189,000 
Totals, softwoods .......... ee re rr , 065 145,695,000 
Hardwoods— 
Hardwood Manufacturers’ Institute............. 272 13,720,000 
Northern Hemlock & Hardwood Mfrs. Assn...... 18 178,000 
OtaRe, WePWOOEEe ccs s cc cceccccccwets ee er 90 14,198,000 


Cut 


Shipments 
30,429,000 
79,843,000 
25,836,000 
17,168,000 

2,622,000 
868,000 
5,717,000 


162,483,000 


19,499,000 
1,800,000 


21,299,000 


Ord 
30,24 
80,42 
20,01 
18,98 

1,07 

98 
4,48 
156,19 
20,61 


1,06 





21,681,000 





Southern Pine Report 


NeW OrLEANS, La., Sept. 14.—For the week 


ended 
capacity 
average monthly output of 1,500,000 to 2,000,000 
feet between Nov. 1, 
report as follows to the Southern Pine Asso- 
ciation. 


Sept. 5, 


mills of total 
representing an 


134 
unit 


Saturday, 


14244 units (a 


1927, and Oct. 31, 1930), 


Pet. of output 


ers 3-year Ac- 
0,000 Production— Carst Feet Ave. tual 
1,000 Aver. 3 years. . 59,291,000 pateta pia ene 
2,000 Po) ee we 28,246,000 47.64 

5,000 Shipments* ..... 1,692 35,532,000 59.93 125.79 
1,000 Orders 

6,000 Received* .1,697 35,637,000 60.11 126.17 
0,000 | On hand end 

are weekg ..... 4,061 85,281,000 

5,000 








*Orders were 100.30 percent of shipments 


6,000 tCar basis is 21,000 feet. 
5,000 tOrders on hand at above 134 mills showed 
—_——— an increase of 0.12 percent, or 105,000 feet, 


during the week. 
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National Hardwood Convention Marked byEar 


President Says Lumber Difficulties Are Integral With National and Worl Depres 


While not quite as largely attended as have 
been previous annual gatherings, the thirty- 
fourth annual convention of the National Hard- 
wood Lumber Association, which began its 
deliberations on Thursday morning at the Sher 
man lIlotel in Chicago, has been marked by 
egvod fellowship, enthusiasm and serious inter 
est in discussions of the important problems that 
are facing the industry. Prior to the assembling 
of the first session there was much visiting 
among the lumbermen present, comparing of 
experiences, renewing acquaintanceship, with 
here and there small groups negotiating for the 
sale or purchase of some needed stocks. 

In planning this convention the ‘officers pro- 
vided ample time for full and free discussions 
from the feeling that from this free inter 
change of opinions more real good would be ac- 
complished than from the more serious set 
addresses. 

The Thursday morning session was devoted 
to the presentation of the president's annual ad- 
dress, the report of the secretary-treasurer and 
the appointment of committees. As this issue 
of the AMERICAN LUMBERMAN goes to press 
the afternoon session is in progress, the princi- 
pal features being an address by Dr. Julius 
Klein, of Washington, assistant secretary of 
and an interesting report by Carl A. 
Bahr, of the National Lumber Manufacturers’ 
\ssociation, of conditions in Russia as seen by 
him during an investigation made recently. Mr. 
Bahr’s report naturally dealt with the lumber 
situation in Russia and the menace to the in 
dustry in this country through importations of 
Russian lumber. The addresses of both Dr. 
Klein and Mr. Bahr will be covered more fully 
in next week's issue. 


tloor, 


commerce, 


At a meeting of the board of directors held 
in the bungalow on the roof of Hotel Sherman 
on Wednesday affairs of the association were 
gone into thoroughly and plans made for a 
vigorous program of activity in behalf of the 
industry during the coming year. 


THE PRESIDENT'S ADDRESS 


Ixpressing sincere pleasure in the opportu- 
nity to meet so many members of the industry 
at this convention, President John I. Shafer 
plunged immediately into a discussion of some 
of the outstanding problems that face them, and 
said 

The years just passed have presented to 
lumbermen all of the problems common to de- 
pression years, but with some new ones added. 
It is, for instance, more difficult than ever be- 
fore to control inventories because of the 
sudden changes of requirements in the auto- 


mobile industry. This recently caused a 
heavy over-supply to appear in 8/4 stock, 
which previously had been a short item on 
the market 

Instances of this sort multiply the trou- 
bles of the sawmill men and divide their 


profits, and on the whole must be unsatisfac- 
tory to the manufacturers as well. 

It would seem, therefore, that it would be 
of mutual advantage to establish closer con- 
tact between the body manufacturers and the 
lumber manufacturers, in order to 


pody 


co-ordi- 
closely 


nate production more with the con- 
sumers needs, if at all possible. 
No major business changes seem to be in 


evidence at this time. However, our statis- 
tical position is certainly better than it was 
a year ago, as lumber have exceeded 
production all of this year, while reserve 
stocks at consumers’ plants are in most cases 
very light Whenever there is any business 
pick-up, therefore, it is almost certain to be 
quickly reflected in heavier sales of lumber. 

In considering business conditions it must 
be borne in mind that this depression is not 
confined to any one line of industry nor is 
it confined to America but is a world con- 


sales 


dition and recovery 
somewhat slow, 

It seems to me that the demoralized state 
of credits throughout the country is the key 
log ot our present financial jam. 

Must Support Remaining Banks 

When the Federal Reserve banking sys- 
tem was established everyone felt that this 
super bank would be in close touch with the 
member banks and that in time of stress am- 
ple credit would be available to 
these banks and that we never again would 
experience a panic such as we have had in 
the past. Unfortunately our hopes in this 
respect were not fully realized. 

Just what the remedy for the present con- 
dition may be is a moot question but it seems 
to me that one of the most important steps 
to be taken is to support the remaining banks 
throughout the nation which have been well 
managed and to re-establish any well man- 
aged banks which have been closed through 
force of circumstances. 

The growth of communities is centered 
around their banks and where the banks have 
frozen the 
capital of the 


therefore is necessarily 


resources 


forced to close it has 
working 


been 
ings and the 
community. 
Merchants and 
communities 
cure credit 


Sav- 


entire 


smaller 
possible chance to se- 
larger centers, 
their community, 


industries in the 
have no 
from bankers in 
who are not interested in 
and do not understand its problems. 

If the local merchants and industries be- 
crippled, the which formerly 
has been the life of that community will be 
shoved into the chain stores and 
other large corporations, which have ample 
credit in the large money centers, but have 
little or no interest in the local communities. 

Local banks and industries must be main- 
tained else it will mean the stagnation of 
hundreds if not thousands of healthy and 


come business 


laps of 


prosperous communities, which have played 
so important a part in our national pros- 
perity. 

Numerous panaceas are now being pro- 


moted; one by a large newspaper, which pro- 
poses a five billion dollar Government loan, 
and another by a group, known I believe, as 
the League of Independent Action, for a 
similar Government loan. The money thus 
borrowed by the Government is to be spent 
in the erection of public buildings, construc- 
tion of highways and waterways, and the 
league referred to recommends build- 
ing homes for workers. 


also 


Keep Free from Unnecessary Building 


The use of public funds for unnecessary 
buildings is economically unsound. Most of 
the important highways are now paved, and 
the national Government cannot afford to 
build more at this time. Waterways seldom, 
if ever, pay dividends and simply cripple the 
revenues of the railroads, which would cer- 
tainly result in their request for still higher 
freight rates. As for building homes for 
workers with Government funds, this would 
be an entering wedge for the dole system 
which has been so disastrous in England. 
Residential building is a proper function for 
private capital and initiative, either individ- 
ually or collectively. 

These plans therefore would 
an additional burden of debt and would in- 
volve a continuous burden of taxes for in- 
terest and upkeep, and in my judgment 
should be sternly opposed, 

We have seen the tragic spectacle of the 
Government's entry into the wheat and cot- 
ton pits of the stock market, which has cost 
us hundreds of millions, and the end is not 
yet. 

We have supplied other hundreds of mil- 
lions for the Federal land bkanks, which in 
spite of costly errors, have undoubtedly done 
much good, 


load us with 


We have granted a moratorium to Ger- 
many, and large additional loans to both 
England and Germany, but so far as I know 
money available 


there has been no _ public 


for the support of the banks of our nation, 
whose prosperity or adversity are so « losely 
identified with our own. 


Three Sound Plans 


Permanent prosperity can only ‘be _ built 
upon sound plans, and sound action, and 
among the plans which seem the most rea. 
sonable are the following: 

First—That the Federal banking depart- 
ment instruct its examiners to be as lenient 
as safety will possibly permit, in requiring 
bankers to force liquidation of their loans, 
I believe President Hoover stated that the 
nation had gone to the extreme in its liqui- 
dation efforts, and I am sure that many peo- 
ple agree with him. 

The banker knows his community and his 
customers better than anyone else can know 
them, and any efforts to force extreme or 
impossible liquidation is certain to stagnate 
the business life of the community, and is 
very apt to destroy public confidence in the 
banks, even to the extent of causing a run 
on such institutions, 


Second—It is suggested that the Federal 


Reserve Zank modify its rules whereby it 
may rediscount paper of a character some- 
what less liquid than it now can accept, and 


other classes of security which may be good, 
but which are not admitted under present 
rules. 

It is also suggested that Federal 
should be permitted to loan a certain per- 
centage of its capital on first class real es- 
tate mortgages held by member banks, to 
the extent of 25 or 30 percent of the value 
of the real which, with the bank's 
endorsement certainly should be good. 

Since all of the stock of Federal Reserve 
banks is owned by the member’ banks in 
their respective districts, it seems reasonable 
that Federal regulations should be 
as liberal as possible in order that they may 
render a maximum of assistance to their 
member banks. 

Third—That if a Government loan is to be 
floated at all, the money should be reloaned 
to banks throughout the nation on safe se- 
curity, which is good but may lack quick 
liquidity. 

Having financed our 
and having aided or 


Reserve 


estate, 


teserve 


foreign competitors, 
tried to aid the Ameri- 


can farmers, it seems only reasonable that 
we should now make all reasonable efforts 
compatible with safety to aid the banks in 


the smaller cities and communities of the 
nation, thereby aiding merchants and indus- 
tries including the farmers, and promoting 
the return of prosperity in general, through 
the local communities. 

I am not posing as an economist or a finan- 
cier, but these problems appear to me to be 
of such vital concern to all of us, that I 
have stated some of them in the hope of 
stimulating interest. 

We certainly cannot 
more millions on foolish panaceas, and it is 
equally certain that we should support all 
movements which have a sound basis for 
success. 


afford to spend any 


Memtership 

In times like these, when everyone is try- 
ing to economize, it frequently happens that 
a member who is not for the time being in 
need of inspection service, is inclined to drop 
his membership, feeling that he can take it 
up again later when the need arises. I wish 
to make an especial plea to all of you to 
retain your membership, and support the as- 
sociation, because if we did not have a strong 
and active association we would be in infi- 
nitely worse position than we are today. 

Association efforts have never been so im- 
portant as they are right now, and I cannot 
urge you too strongly to give the associa- 
tion your fullest support; and I know that I 
can pledge you the very best efforts of your 


secretaries, officers and directors to serve 
your best interests. 
In closing I wish to express my sincere 


appreciation for the helpful co-operation of 
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secretary Beale and his assistants, and all 
of the officers, directors and members of the 
inspection rules committee, and for the sup- 
port and assistance given by the membership 
throughout the past year. 

I believe that the worst of the depression 
is over, both for the membership and for the 
association, and I sincerely hope and believe 


that when we meet at our next annual con- 
yention both our industry and our associa- 
tion will be enjoying much more favorable 


conditions. 


REPORT OF THE SECRETARY 


In presenting his annual report, Secretary- 
Treasurer L. S. Beale said that the presence at 
this meeting of the members in attendance was 
evidence of their loyalty to the association and 
the industry, and that as a matter of equity they 


should be rewarded for this attendance in a 
measure greater than that derived from their 
presence at previous meetings. With this in 


mind, a program had been charted which it 
was hoped would be of the greatest benefit to 
all who participated in the convention. 


Inspection Department 


The secretary reported that the number of 
regular inspectors had been reduced from fifty- 
nine to forty, including the chief inspector. 
Geographical distribution of the service has not 
been seriously reduced, as only five inspection 
headquarters were discontinued and those ter- 
ritories were combined with others and served 
from another point. Of the total original in- 
spections for the year, 71,457,680 feet, 63 per- 
cent represents inspection at the point of origin. 
Total inspections were 46,530,163 feet less than 
for the preceding year, a reduction of 39 per- 
cent. Of the reinspecttons, he said: 

Reinspections were conducted on 1,249,438 
feet, which is 1% percent of the original in- 
spections. Claims under the _ association’s 
guarantee developed on 614,717 feet, which is 
% of one percent of the original inspections 
and slightly less than one-half of the amount 
reinspected. Claims amounted to $4,009.45. 


This record is in keeping with that of pre- 
vious years and shows the extent of error 
very low; no doubt as low as can be ex- 


pected in view of the 


volved, 


human element in- 
The detailed report then given showed that 
only eleven markets had produced an excess of 
earnings over the cost of maintenance, most of 
this having developed prior to March 1, 1931. 
At that date a new system of compensation for 
inspectors was put into effect and this, with an 
Increase in inspection work during the spring 
months, has enabled the department to main- 
tain a balance between earnings and expense. 
Despite the fear among some of the members 
that the new plan would not work out satis- 
lactorily, Mr. Beale said that since the plan was 
inaugurated there have been no complaints from 
members with reference to any change in the 
character of the work performed. Of the thirty- 
nine deputy inspectors employed, four have been 
with the association 20 years or more; six, 15 
to 19 years; nine, 10 to 13 years; fifteen, 5 
to 9 years; and five under 5 years. These in- 
spectors have been supervised by Chief Inspec- 
tor W. H. Nelson “who has been in personal 
contact with each of them and he has not only 
observed their original inspection work but has 
had opportunity to check up practically all of 
them through conducting reinspections ordered 
y some one dissatisfied with the original in- 
Spection report.” 

Mr. Beale then discussed some of the prob- 


lems arising during the year in connection with 
inspections, and told of a meeting that was held 
to discuss these matters. 


Since the report of 


that meeting was sent to the members, there 
have been fewer complaints along the lines dis- 
cussed. 

Finances 


The financial report submitted by Mr. Beale 
and verified by the auditors, was as follows: 
Balance reported at Con- 

vention as of Septem- 

ber 1, 1930 egies a 


93,064.32 


Receipts: 





From membership dues 
and initiation fees..$ 57,875.82 
From inspection fees.. 117,319.48 
From advertising in 
STOOP BOG sidicccucs 9,817.12 
From sale of Rule 
DE aewaedia scniwacsioe SGSZ 
From interest on bank 
RR rene 339.59 
From interest on _ in- 
a 2,592.50 
From dividends on in- 
surance policies .... 999,02 
Krom refunds ad- 
vances to employes, 
primting@ @€C. ..csscs 323.63 
Tetet Wises: 6s. 6.<éck ssw nex $189,850.98 
$282,915.30 
Disbursements: 
Inspectors’ salaries ..$105,737.95 


Inspectors’ expenses. 29,884.86 
Secretary-treasurer, as- 


sistant secretaries 


and office force— 
salaries and expenses 38,264.38 
Advances to employes. 2,397.13 


General office expenses 2,947.88 
Ne eee 7,843.00 
Postage and printing. & 602.50 


and com- 


expense 


Convention 
mittee 
Insurance Se eee a 
Legal and professional 
uth oa aw oe a8 
Reinspection claims... 


1,072.50 
3,668.63 


Trade extension ex- 
pense en eee 130.87 
Office furniture and 
CQuipMment ...ccseces 168.85 


Miscellaneous 663.00 
Refunds 


fees 


expenses 
inspection 


deductions made: 
Insurance pre- 
miums de- 
ducted from 
salaries $2,529.05 
Advances to 
employes de- 
ducted from 
salaries 
Adjustments in 
in spectors’ 
compensation 


Less 


3,116.07 


210.66 


Total Disbursements......... $212,569.51 


Leaving balance in banks 
on August 31, 1931.$ 


8,450.16 


And investments ..... 61,895.63 70,345.79 
In addition the books show out- 
mtAMGIN GCCOUREE «occ cccccces 23,290.91 
Advances to employes........... 2,685.00 
Accrued interest on investments. 972.18 
Bringing total resources on Sep- 
come &, Beets. Wie wcxscevanes ces $ 97,293.88 


On the present basis, the association is shown 
to be in a sound financial condition, as indicated 
by the item of Government bonds in reserve, 
amounting to $61,895.63. Mr. Beale said: 

Our income for the year was $99,558.79 less 
than the preceding year. The income for the 
preceding year was $98,507.94 than the 
year before, which resulted in a decrease in 


less 


total resources last year of $46,221.08. With 
practically the same decrease in income this 
year, the total resources were reduced by an 


amount $14,637.84 less than the preceding 


year. This reflects a substantial reduction 
in expenses, both operating and administra- 
tive and in justice to all association em- 
ployes, 1 want to say they have each cheer- 
fully accepted the adjustments and every in- 
dividual has been affected, There are, how- 
ever, many of them who are not being paid 


a fair living compensation at the present time 
even after considering lower living costs, so 
that it is hoped proper corrections will be 
made possible soon by a more substantial use 
of the association’s 

The theory of association 
the inspection shall carry the operating 
cost of the inspection service, and the dues 
carry the overhead expense of that service 
together with the expense of all other func- 
tions of the organization, except that conven- 
tion expense has been provided for from the 
of advertising in the annual year 
The earned income from dues and ini- 


services, 
finance is that 
fees 


proceeds 
book. 


tiation fees is $12,938.69 less than the pre- 
ceding year. Administrative salaries alone 
are now $12,020.00 per year less than those 
prevailing a year ago, while reductions have 
been made in other expense items as well. 
There are only eight employes other than 
deputy inspectors. 

Thus operating and administration ex- 
penses have been reduced to a point now in 
line with present income, but further reduc- 


tions can be made only at the expense of the 
impairment of the services and functions of 
the association. This should be appreciated 
by those who have advocated a reduction in 
membership dues and it should be borne in 
mind that the present annual dues are less 
than those of any other national lumber or- 
ganization and than many regional lum- 
ber associations. The rate of like in- 
spection fees, is governed by volume and only 
by maintaining the present membership 
strength can an increase in dues be avoided. 


less 


dues, 


Membership 


A loss of membership during the year of 172, 
or 17 percent, was reported, the present mem- 
bership being 835. There were 44 additions 
and 216 withdrawals during the year. The 
reasons assigned for these withdrawals were as 
follows : 





NO a ose ake den RO RO ee es My 26 
Liquidated ...... sr spriaiie tea wae! aah meebo hale 22 
Discontinued hardwoods ........ccccscecs 20 
Coe A 5 a aac © ein ew oe nio oe Sine 2 
I a ohn galas: br6! pas Ow ad Oe ODA ce OR 6 
Closed down indefinitely ......ccccesseser 3 

Poor business, economy or no need for 
EE GE I on 4 wens sae eeren nies 86 
Prowped O60 GOUBGWONE. «.<.:62002 cc cevvenen 31 
ne a sh ce Db ina Geek ate eee ele 5 
TE TI ak. ose bons te end eescrerwen’ 5 
216 


The present membership, Mr. Beale said, is 
very evenly divided as to trade classification. 

About 20 percent are both producing hard- 
woods and selling the product of others; 
about 40 percent are wholesalers or yard dis- 
tributers and about 49 percent are _ solely 
manufacturers. It is a healthy condition for 
the organization which has always functioned 
along lines of common interest to all these 
branches of the trade and they are propor- 
tionately represented on the directory and 
committees of the organization. 

Regardless of this well balanced member- 
ship there are occasionally individuals who 
are of the impression that one branch of the 
trade dominates the policies of the associ- 
ation. In the same mail I have received let- 


ters from a wholesaler and a manufacturer 
each claiming the other in control. Yet I 
have been present at rules committee meet- 


ings when I have heard manufacturers plead- 
ing for a fair consideration for a consumer 
and a wholesaler objecting to the severity of 


48 AMERICAN LUMBERMAN September 19, 1931 Septem! 


a rule from the producers’ standpoint I wish in the industry could afford under present offices. Practically all other collection agen. 
t were possible for every member to serve conditions, However, in view of the very cies in the lumber field depend upon corre. | 
on the directorate or committees as I know low volume of sales prevailing, it was evi- spondence or local attorneys, but a personal | 
he would then become well satisfied that dent that such rate as would be acceptable call from one of these traveling adjusters jg r 
those who serve the association in such cap would not provide a fund sufficient to accom- naturally more effective than a letter from 
ncities have always been fair to those plish definite results even if the entire trade the collection agency, and is usually quicker 
branche of the trade with which they may participated, and unfortunately a sounding in obtaining results than when a Claim jg 
not be identified as individuals and that the of the possibilities indicated that many who handled through an attorney. The Credit 
welfare of the industry as a whole is the favored such activities were without funds Clearing House has access to the usual ap. 
prime consideration with which to meet obligations of this kind proach by correspondence or through attor. 
It is best for the industry that this bal- at this time neys when such handling is advisable, but the 
ance of interest on the part of the several It may be agreed, of course, that these are traveling adjusters represent a service avajj. 
divisions of the trade be maintained There times when promotion is needed more than able only through this organization and is a NEW | 
ure association functions which are proper ever. The efforts of competing industries to feature of their service which makes it out- obtained 
for manufacturers’ organizations because they take our markets from us are known by all standing as compared to other collection fg. eliminat 
may be of interest only to a manufacturer; of us and we have heretofore covered thor- cilities. buyers 
. , ~~ : ) > 
there are functions for wholesalers’ organi- oughly the need for defensive and offensive The support of those members who have its use 
zations Which are of prime interest only to action. It is not necessary to repeat he re the not used this service is urged for the sake Sy 
the wholesaler; there are matters requiring plans proposed or the possible accomplish- of adding strength to its effectiveness by a lungu : 
collective action which are of common inter- ments Your directors have concluded, how- greater centralization of claims. Through wary 
est to both, and the National Hardwood a that % would be advisable to mark time this method and with association backing, an wood 2 
Lumber Association is the only lumber or- until sufficient funds are available to do a atmosphere can be created around the buy- Hotel | 
vanization which functions in this manner good job. a ers of hardwoods where the taking of an un- eliminat 
rhus there is a proper place for the various This does not mean necessarily awaiting just advantage as to preference in payment W. Bai 
organizations in existence and practically no a prosperous condition in the industry—that of accounts will rarely be directed towards Co., La 
duplication of activities exists . time may not come until some aggressive the hardwood shipper, i | on 
But if this balance of representation is to hardwood trade promotion has been done. Ac- Inf : . wal t : : Ol +S 
be maintained both wholesaler and manutfac- tion should be taken when there is an indi- hes prcceaea er come is oe ” ig eogre sales W 
turer must support the organization. The cation of an upturn in general business con- ph iam , sta 5 ha oo — on so far. 
wholesaler who drops his membership on the ditions sufficient to assure that some funds pr vhagy Basa Mh ‘a pore wii _ — ly In us 
plea that when inspection service is needed will be available. Trade promotion cannot pe aoa “ ¢ cond —— ~~. aa of “bane 
he can order it through the mill member, is bring immediate results and it should be in s “> oy Cheaste: S as . ar led thi — patent 
reducing the wholesaler representation and action prior to the arrival of business recov- t vi -redit ; a genes ‘. po pstenscnages: ; or- a curs 
building up a dominance of manufacture: ery Just when the proper time may be is hen ear . ermal ob et ~% year coe lave to ente 
membership The small mill operator who uncertain—possibly a month or two, possibly supp myer ema t = . _ wit 1a oe re list- ' other h 
sells his output through wholesalers and longer—but please be assured that it is still ing oO eee placed by our mem nd (as in 
os . g *( 7 agency P yrney. , 
drops his membership on the plea that in- a live subject; an activity which we must ay Comecren apeney OF aiernes a. hoy to 
. ; : have not received this monthly report, it is : 
spection service, when needed, Can Le ob- : = . e ids al 
: ; because you have not signified a willingness el ‘ 
tained through the wholesaler, is reducing } cada ; : 
. , , , to contribute information to it, as our mail- 1 gus W 
manufacture! representation while building : list , be f tk : { 
up a predominating membership of whole- ne a oe een ear a eran, cmon a paver 
hes who are willing to exchange this information compal 
alers : aie A e es . : 
Neither of these results need be disastrous, heer — tp Prareostetie . bg cggon the comes 
but it probably needs no supporting argu- participation of every member. t Is not paige cause | 
essary that you be able to report claims filed 
ment to state that the common interests oft “ . 4 : te Pa ten da 
@ : . for collection in order to participate: it is , 
all branches of the hardwood trade can best e : Bailey 
: only necessary that you send in each month valley. 
be served vy common and equal support. : ‘ - : : hi 
os : the blank provided for reporting claims filed Whi 
Nor are the opportunities for serving the inte 6 : “ag ‘ ked ith th 
. : . ‘ ~ , arke r > clause as Sz 
trade s a Whole confined to the field of in- Ve - * oe | —- - — " h vail " . r gee >. at 
: . case » hi: e ace i 
section. The maintenance of standard grad- . ' seal ~ sg rites Merl tie “ ced, quite 
ne rules has over these many years of the in sen¢ ing us Ms report, even if tank, vou Rog 
; : ‘ indicate your continued interest in receiving 
organization's istory proven to be a fune- a . port ( 
the information. 


tion requiring the support of all divisions of abroat 


ment, 


the trade and alone deserves the membership If the members desire, we are prepared to 


support of both manufacturer and wholesaler zo a step further in the development of 








regardless of is requirement for official in- credit information by compiling a monthly lavora 
spection service list of past due accounts. We are, however, recely 
P reluctant to inaugurate this service until we } Ligna 
Inspection Rules Committee know that there is a sufficient interest on the out th 
. part of our membership that a substantial using 
Secretary Beale told of the activities of the number will be willing to contribute the in- The 
inspection rules committee, the final result of formation necessary to make the report of that 
whose work is represented by its report to be value. Such report, however, is recognized § — 
presented at this convention. The committee in many industries as a very valuable feature stain 
: , : <5 ay of the service of their associations. ores 
held five meetings during the year, and many ; : ; wige 
of them tool mart in test is rections of which JOHN LL. SHAFER, L. S. BEALE, When a buyer's name appears with a num- the 
7 > ‘ ; I ante Bs “tang , > . — ber of sellers reporting past due accounts, it comp! 
fifteen were made in various sections of the South Bend, Ind Chicago, , - “ay 4 ; : : 
h n wel “9 mn Vi - ieee iii iieatheinicciianindiiamaatiie provides an earlier indication of a weakened as CO! 
. . . . . Yen . atv resident st eli - aS . in te : can > 
country. In this connection, Mr. Beale said ‘ credit condition than the awaiting of a list Mr 
In these meetings manufacturer, whole- ; : of claims filed for collection. It provides in- and | 
saler, ird distributer and consumer have sat develop sooner or later and your continues formation which in many cases enables the : TI 
sicle ) sick There have been differences and inte rest Is necessary to any definite improve- shipper to obtain proper safeguards for his ny 
difficulties It has been trying to the pa- ment of the industry — account before making shipment, ment 
tience of all of them, but altogether has been Your directors adhere to the principle that ; Nati 
one of the best examples of the need for an promotion of hardwoods must be done di- Other matters dealt with by the secretary in It 
issociation representing the entire trade and rectly in the channels of hardwood trade, and his comprehensive report were the proposed ill- tinue 
of the things which can be done by coopera- ning aga se — caters ae of Se crease in freight rates, which is being opposed mobi 
, ¢ > ene lt , ‘ : : as lt ber The Ss ossible means utiliz- er . 4 ' 
tive effor Regardless of how you may view ; amDer eg ea age ont cone yedlipe iat by practically the entire hardwood industry; advo 
the results of this effort, I can assure you it ing hardwood funds for direct benefit to hard- ni : "Hl ‘ . - advo 
represents Uneclfish and earnest consideration woods will be the aim of any plan ultimately reterence to the consumers register and the to re 
for the w eer of the ‘ine -saarseah a submitted to you for your support when a association yearbook, and a discussion of the sloga 
Ate er ; practical time for action arrives. Russian lumber situation. While this largely Se 
} er “eter se ; . _ » ‘ . 
Phe secretary reterred briefly to the need lor C i ‘i S , has been a softwood problem, it now develops oneen 
a revision and enlargement of the National ollection Service that the hardwood industry also is in danger that 
se gta lumber sales d pros a, goa be The next important service of the association ©f encroachments from Russian lumber. In fact, to tl 
made to cover more ground and be the basis of : i ie - as , iia oa ll aia is : 
, en a idi } pont n vee alt osiles reported on at length was the collection service, OM Mspector has recently reported an — in le 
” eT understanding i eel ) ¢ ali sciier, ° . ¢ oa ° ‘ . e : : 
age , made available through arrangements with the — applied he him to a oo of Russian ticul 
Trade Promotion Credit Clearing House Adjustment Corporation (4%; and mn the same cargo there were 1,000,000 rece’ 
of New York. The report showed that this feet ot Russian oak plywood. Mr. Beale said in | 
Ot trade promotion, the secretary said was one of the most desirable activities, espe- he felt it 1s time that hardwood lumbermen con- tion 
This subject has had a prominent place on Giany durine a period such as that through cerned themselves with this situation and joined sam 
sur conventior rograms for the last three its aah — “ : i > ftwo j re j > 
pire pomp bs volt were informed that a Which the industry has been passing. In con- hands on the softwood interests in order to Di 
ears as eal 0 ‘re ro! » i i - 5 - - ° —_— ¢ , > . . 
separate organization would be formed under ection with this work, the secretary said: POEVEES Ses GE Iype OF Comper. 
7 7 ; 4 Larrate ’ dae > PY. } 
the name of the “Hardwood Trade Extension The Credit Clearing House was chosen as In concluding his report, sec retary Beale ex a 
Bureau for the purpose of carrying on ac- a medium to carry on a service of this kind pressed sincere appreciation otf the co-operation hig! 
tivities in the interests of hardwood markets for members after careful investigation which and support extended during the year by Presi- long 
Papers were prepared for incorporation and disclosed the fact that it is one of the old- dent John I. Shafer and all the officers and lane 
a tentative organization completed, but no est collection organizations in the country directors. and also of the consideration shown rep 
active campaign has been made for subscrip- with a wide distribution of its personnel so ° a ; . . oe ; 
shedee aera okin wines th on : bose ; mes pe os bese eet to our him by the membership. He also paid a tribute § the 
A rate of subscription based upon a per- members anywhere. <A particularly advanta- [0 the members of the association staff, some or 
centage of sales was decided upon. It was zeous feature of their service is their corps of whom have been in the service of the or- the 


a very low rate intended to be such as those of traveling adjusters attached to their various ganization over a long period. } tior 
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| Bright Lumber Is Theme of Club Meeting 


Southwestern Hardwood Men Tell of Gratifying Results From Use of New Chem- 
ical — Curtailed Output, Stocks Below Normal, Burden of Operating Reports 


New ORLEANS, LA., Sept. 14.—Bright lumber 
obtained through the use of preventatives for the 
elimination of stain is the order of the day, and 
buyers are even now definitely turning toward 
its use exclusively and away from the old 
fungus-affected dull items, according to general 
opinion expressed at the Southwestern Hard- 
wood Manufacturers’ Club meeting held at the 
Hotel Roosevelt here last Friday. The talk on 
elimination of sap stain was precipitated by J. 
W. Bailey, of the Eastman-Gardiner Hardwood 
Co., Laurel, Miss., in an impromptu talk on use 
of Lignasan. The consensus was that August 
sales were much better, but September slower 
sO far. 

In using Lignasan, said Mr. Bailey, it must 
be borne in mind that it is a preventative, not 
a curative agent and if the fungus is permitted 
to enter the log sap stain will occur. On the 
other hand, if the chemical is used in the woods 
(as in the Eastman-Gardiner operation) with a 
hoy to go behind the saw gang and spray the 
ends and bruised places on the felled logs, fun- 
gus will not enter and the way is definitely 
paved for lumber free from sap stain. The 
company, it was said, dips the lumber as it 
comes from the saw and has no difficulty be- 
cause of stain. In its operation, logs have laid 
ten days with no sign of infestation, said Mr. 
sailey. 

While borax is good, it was said to be not 
as satisfactory a solvent as Lignasan and not 
quite as effective for that reason. 

Roger Simmons, American Pitch Pine Ex- 
port Co. executive, said after a trial shipment 
abroad of lumber that had the Lignasan treat- 
ment, he found buyers on the other side quite 
favorably impressed, so much so that he had 
received an order for 500,000 feet of pine with 
Lignasan treatment specified. He also pointed 
out there are seventy-eight manufacturers now 
using the chemical preventative. 

The discussion of Lignasan ran into comment 
that Ralph Lindgren, who has been active in 
stain studies in connection with the Southern 
Forest Experiment Station here, is leaving for 
the University of Wisconsin, where he will 
complete his work. The club went on record 
as commending his work in this region, naming 
Mr. Bailey as committee chairman to obtain 
and present a suitable token. 

The business session opened with an endorse- 
ment and pledge of continued support of the 
National Committee on Lumber Standards. 

It next endorsed a movement seeking con- 
tinued and extended utilization of wood in auto- 
mobile bodies, the club members being asked to 
advocate such use where it is best, as opposed 
to replacement by steel or metal purely for a 
slogan of “all-steel.” 

Secretary George Schaad called attention of 
members to requests sent out from time to time 
that manufacturers give their active attention 
to the specification of southern produced wood 
in large building projects in their section, par- 
ticularly for public structures. These projects 
recently referred to included building projects 
in Louisiana, a $3,000,000 Southern Pacific sta- 
tion in Houston, and a Federal building of the 
same approximated cost in that city. 


Discussion on Use of Treated Black Gum 


Use of treated black gum by the Louisiana 
highway commission as wearing surface on a 
long bridge connecting Grande Isle to the main- 
land was next brought up by Mr. Schaad. He 
reported having gathered some information on 
the use of black gum and with J. B. Edwards, 
of Hillyer-Deutsch-Edwards (Inc.), induced 
the commission to include it in the specifica- 
tions. It was found, said Mr. Schaad, that the 





Missouri, Kansas & Texas and the Santa Fe 
have both been using black gum for cross- 


overs and platforms and found it most. satis- 
factory. The Oklahoma highway commission 
is also using it. Experience has been that after 
drying and treating the black gum does not 
sliver in use but gets smoother. The proper 
data will be gathered and a pamphlet issued, 
said Mr. Schaad. 

Mr. Bailey said his company’s treatment of 
black gum was to put the lumber on sticks and 
air dry it for 60 days, then treat it. George 
Harrison, of the Louisiana Central Lumber Co., 
said it steamed the lumber before putting it on 
sticks. Roger Simmons said that drying took 
longer on crossties. Mr. Von Schrenk, form- 
erly specialist with the M. K. & T. Railroad, 
was quoted as saying black gum had been used 
for 12 to 14 years by that road; that it was 
first used in a platform in Parsons, Kan., the 





[Sales-o-gram No. 70] 


THE MAN 


you are trying to sell a big contract may 
have some real objections in his mind, or 
some mere excuses, or need for further in- 
formation. Sometimes it is the best strategy 
to tell the prospect that if he has no ob- 
jection you would like to answer his point 
later because several things you are going 
to say will have a bearing on it. Good 
strategy does not countenance letting the 
answer to an objection turn into an argu- 
ment which antagonizes the customer. Some- 
times it is good strategy to answer "yes, 
but—'' Sometimes it is best to compliment 
the customer on raising the point, saying 
its answer will become apparent in a mo- 
ment. Generally speaking, it is best to 
treat objections as showing sincere need for 
further information, and to press all the 
harder on the regular sales demonstration. 
Minor objections will disappear if the cus- 
tomer is sold on the big points. 





original 


still being there. The idea was not 
spread extensively because the species was 
thought to be scarce and the railroads didn't 


care to advertise its usefulness under the cir- 
cumstances. The idea of using black gum was 
taken from its use in street car track 
overs in New Orleans. 


Conditions at the Mills 


In discussing conditions the manufacturers 
revealed that little active operation was repre- 
sented in the meeting. George Henderson, An- 
gelina Hardwood Co., Keltys, Tex., reported but 
four operations active in Texas, and those spas- 
modic, with production equal to or less than 
sales. J. W. Bailey, of Eastman-Gardiner, said 
it “didn’t sawmill any more”; one mill had been 
down four months of 1931, another was running 
spasmodically, but is down now; August ship- 
ments good; stock slightly above normal but 
being reduced. 

Mr. Henderson added that his company’s 
operations were partly down; production under 
normal; all stock under normal. He said that 
when the boom hit the east Texas oil field (re- 
puted to be the largest in world) the demand 
for low grade lumber (3's and 4's) for shacks 
etc., just about cleaned out stocks at all the 
mills around there, which was welcome. He 


cross- 


said the proration order of the Texas railroad 
commission placed the allowable at 225 barrels 
daily per well, and that a number of wells that 
went dry before martial law closed the area 
met their quota, demonstrating that the shut- 
down was not detrimental. Mr. Henderson said 
if the 225-barrel limit was continued, drilling 
would be resumed and the 1817 present well 
total would go to 3,000. (Note: the commis- 
sion subsequent to this talk fixed the limit on 
the field; not on the individual well.) The 
speaker revealed that 80 percent of low grade 
production in Texas was absorbed in that 
State; and, further, that production there is 
now 10 percent of normal. 

Roger Simmons brought up the matter of the 
French embargo, and the club adopted a resolu- 
tion asking the Department of Commerce to 
use its efforts to obtain the admittance (above 
quota) of unfilled portions of orders placed 
prior to the embargo. 

On the National inspection rules, Mr. Bailey 
(committee member) said the rules had been 
taken up with consumers, the formula being 
presented, and with acceptance there it was up 
to the manufacturers to be represented in the 
meeting to put the new rules over. 

Sale of oak flooring at a better level was re- 
ported, it being generally stated that a shortage 
is developing. Some mills are out of stock and 
others that do have some are not offering it at 
present levels, it was said. Oak will be moving 
soon, it was predicted. Some centers are out 
of stock while in others common is scarce. 





Purchases Company's Lumber 
Stock 


SPOKANE, WASH., Sept. 12.—The Long Lake 
Lumber Co., this city, has purchased the entire 
stock of lumber belonging to the Edwards & 
Bradford Lumber Co. at Elk, the deal having 
been closed day before yesterday. It is reported 
that the lumber will be shipped rough to the 
Long Lake plant. All work at Elk has been 
suspended, and all men employed by the Ed- 
wards & Bradford company have been laid off, 
with the exception of such employees as fore- 
men, watchmen and store and office crews. 


To Market New Jig Saw 


Osweco, N. Y., Sept. 5.—The Ontario Wood- 
working Corporation, of Oswego, has been or- 
ganized here to place on the market a motor 
driven electric jig saw, patented by Frank J. 
Schneider, faculty member of the Oswego State 
Normal School. The machines are being made 











in the machine manufacturing plant of John 
Lagoe & Son, of this city. 
Cement Statistics 
WasuHincton, D. C., Sept. 15.— American 


Portland Cement mills still show a decline in 
the ratio of operations to capacity. The Bureau 
of Mines reports that the ratio of operations to 
capacity for the twelve months ended Aug. 31 
was 52.0 percent. The ratio percentage for 
the twelve months ended Aug. 31, 1930, was 
65.6 percent, and for the twelve months ended 
\ug. 31, 1929, was 68.2 percent. 

During the month, 13,549,000 barrels were 
produced; 15,172,000 barrels were shipped, and 
stocks on hand at the end of the month were 
24,311,000 barrels. Production in August, 1931, 
was 24.0 percent less, and shipments 25.3 per- 
cent less, than in August, 1930. Stocks at the 
mills were 2.0 percent more than those of a 
year ago. 
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Largest Hardwood Floor Instal- 
lation 


When the new Chicago postoftice is com- 
pleted it will contain perhaps the largest hard- 
wood floor installation on record. Contracts re- 
cently have been awarded for the construction 
of this great building, which will be the largest 
postoffice building in the United States, and on 
behalf of the United States Government con- 
tractors already have placed an order for ap- 
proximately 2,000,000 square feet of Bruce 
*CELLized wood floor tile for the entire floor 
area. This announcement was made last week 
by R. G. Bruce, president of the E. L. Bruce 
Co., Memphis, Tenn., largest maker of hard- 
wood flooring in the world. The new Chicago 
postoffice will have its entire floor area covered 
with *CELLized tile of northern hard maple. 
This tile is to be manufactured at the Bruce 
flooring plant in Reed City, Mich. Where ex- 
tremely heavy floor duty is to be required in 
the postoffice, those portions will be finished 
with Bruce floor finish, also a product of the 
Bruce research laboratory. 

*CELLized floor 


wood tile is a unique 
product. Each tile is a fabricated square of 
rectangular unit. Each individual tile is laid 


direct to concrete in Everbond, an asphalt mas- 
tic of ever plastic nature which, like *CELL- 
ized tile is a product of the E. L. Bruce re- 
search laboratories. Each tile is *CELLized 
that is, chemically treated to retard the effects 
of atmospheric moisture, thus reducing the ten- 
dency of the wood to shrink or expand. 

*CELLized floor wood tile is produced of 
several standard hardwoods, such as oak, maple, 
walnut, beech, and Philippine mahogany. 
cause of the interesting pattern effects obtain- 
able and because of inherent quietness of the 
floor laid in plastic cement, this product is 
widely used in homes and apartments, as well 
as in public and commercial buildings and 
schools and hospitals. Commenting on_ this 
record order for hardwood flooring, Mr. Bruce 
said: 

This order represents approximately a hun- 
dred cars of hardwood flooring and is of vast 


Be- 





importance to the E. L. Bruce Co., as we feel 
that the selection of our *CELLized wood 
floor tile by both the Postoffice and Treasury 
departments of the United States Govern- 
ment for use in this momentous structure is 
extremely significant of the general approval 
which has been accorded our unique and 
highly successful floor material. 
The Same Old Story 
INDIANAPOLIS, IND., Sept. 14.—Ira A. Min- 


nick, president of the National Dry Kiln Co., 
of this city, in the current issue of that com- 
pany’s house organ, under the caption “The 
Same Old Story,” calls attention to the condi- 
tion that prevails in practically every line of 
business today. It is of particular significance 
to the lumber industry, where it has become 
common practice for stocks in retail yards and 
in the hands of wood using industries to be 
kept down to the lowest possible point. This 
reduction of stocks often makes it difficult for 
a prospective buyer to secure the exact mate- 
rials needed at the time they are wanted. In 
his article, Mr. Minnick said: 

Three 
mendous 
certain 
14-inch 
inch 
supply 
one 

A few 
was hunting a 


or four weeks ago, 
heat wave here in 
person decided that he wanted a 
for office. Ordinarily a 14- 
fan is to be found in any electrical 
house. This fellow was unable to find 
had to take a smaller fan. 

days ago, one of our large houses 
few pieces of a very staple 
article in steel. Ordinarily this house should 
have had on hand five or six carloads of this 
particular material. It had none. 


we had a tre- 
Indianapolis. A 


fan his 


so 


Almost every day someone is calling us 
on the telephone, asking us if we have this 
or that. Ordinarily what they are asking 
for are articles that are usually carried in 
stock by several people in town, in large 
quantities 

So it is the same old story to which the 
writer has listened several times during his 
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experience of some 
dry kiln business. 

The depression ends sooner than we expect 
and we are always trying to buy at the low- 
est penny, which is always a price below the 
cost of manufacture. We never fill up our 
bins on these low prices. We always fill them 
up on a rising market. It is a good thing 
that we do not fill them up on the lowest 
price, because the lowest price is always one 
below the cost of manufacture and is ruinous 
to the manufacturer. 

Ten days without an order make an un- 
pleasant situation, but one good day’s orders 
will wash out those ten days. And the Amer- 
ican 


thirty-odd years in the 


people are experts in forgetting un- 
pleasant days. 
I dont want to pose as a prognosticator, 


but the same old story is now being enacted. 





Los Angeles Receipts 


[Special telegram to AMERICAN LUMBERMAN] 


Los ANGELES, CAatir., Sept. 16.— Cargo 
arrivals at Los Angeles harbor last week 
amounted to a total of 9,379,000 feet, there 


having been twelve cargoes of fir, with 9,232,- 
000 feet, and one of redwood, consisting of 
147,000 feet. Unsold lumber on the harbor 
totaled 7,448,000 feet. Sixty-two vessels are 
reported laid up, and one operating offshore. 


Will Hold an Auction 


BREMEN, OH10, Sept. 14.—F. R. Shore, offi- 
cial United States auctioneer of Columbus, 
Ohio, has announced that on Tuesday, Sept. 22, 
he will sell at auction the entire stock of ties, 
lumber, equipment etc., of David W. Downhour 
at the Downhour yard in this city. The sale 
will begin promptly at 2 p. m. 








Fir Timbers Found Excellent 
After 38 Years 


Tacoma, WasH., Sept. 12.—Douglas fir tim- 
bers built into the Peoples Store building here 
38 years ago at a cost of $6.50 a thousand feet 
have just been removed in the course of im- 
provement construction at the store in such per- 
fect condition as to be saleable on the present 
market at several times their original cost. The 
stringers and joists, laid in 1893 when the build- 
ing was constructed, remain bright, resilient 
and undecayed. The resurrection of this ma- 
terial shows the value of proper construction 
methods when wood is used. 

W. R. Nichols, retired contractor, who built 
the Peoples Store, was present yesterday when 
the timbers were removed and after a careful 
examination declared that nearly all of the ma- 
terial was in better shape than when he first 
saw it, the timbers having become perfectly sea- 
soned and valuable for construction in places 
where no shrinkage is essential. 

Reconstruction of the Peoples Store was un- 
dertaken in order that the building might com- 
ply with the city’s present building code and for 
the laying of concrete floors and other improve- 
ments. 


Rush Order indicates Dealer's 
Stock Low 


MissouLa, Monrt., Sept. 12.—Earl A. Clute, 
sales manager for the Polleys Lumber Co., was 
forcibly reminded of the Polley’s policy of quick 
service, when, the other morning, he answered 
the telephone and found a South Dakota dealer 
on the other end, who said he had just sold a 
bill and would give the Polley’s Lumber Co. the 
order, provided the car could be shipped the 
same day. Although the order called for quite 
a number of items, most of it was in stock, and 
the special items were put through the planing 
mill and the car went forward the same day. 
This is the second instance lately where the 
company has been called on the long distance 
telephone and given an order for rush shipment. 
This illustrates the small amount of lumber in 
the hands of the dealers; with a few excep- 
tions, this is true of most of the country. 
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Says Greater Confidence ls 
Needed 


Wasuineoton, D. C., Sept. 14.—In a recent 
public statement, Senator Fess of Ohio ex. 
pressed the opinion that an exhange of cop. 
fidence between the bankers and the public js 
imperative if there is to be an early restora- 
tion of business stability. Senator Fess told of 
his own experience recently in unsuccessfully 
seeking to obtain money with which to build q 
home and referred to a letter he had written 
to an Ohio constituent who had called his at- 
tention to the fact that in his Ohio town since 
the middle of last March a total of $357,028 has 
been deposited in postal savings. In his letter, 
Senator [ess said: 

It is a situation most difficult to decipher, 
The country has all the assets it ever has pos. 
sessed with the single exception of confidence, 
There has been no great calamity since the 
World War involving destruction of property 
or loss of resources. We have all the basic 
elements of a sound prosperity, including 
managerial ability. The one thing lacking is 
confidence in our financial institutions. How 
to insure this is our problem. For the life 
of me I do not see how you can cure this lack 
of confidence, but like the mumps it must 
work itself out. 

Last week I asked a 
$6,000 to be applied on 
house. The 
said: “Oh, 


loan 
building of a 
up his 


banker to 
the 
banker threw 
Senator, we can not 
loans at present. While we are 
must remain in a liquid condition.” 

I informed him that it would be 
for me to take out my deposits in the loan 
associations. Applications to the three asso- 
ciations in which I have deposits sufficient to 
build the house met the same response. This 
meant that I could not use my own money— 
not because they didn’t have it. That is one 
case of several in a small town. That case 
is typical throughout the United States. That 
spells the depression under which we are 
suffering. 


To Seek Fund for TX Work 


Wasuinoton, D. C., Sept. 14.—Solicitation 
of trade extension subscriptions to support the 
future TX work will be begun by the National 
Lumber Manufacturers’ Association in a series 
of meetings to be held, starting early in Octo- 
ber, in a number of centers in the principal pro- 
ducing localities. These meetings will be called 
by directors and members of the staff of the 
National association and the TX program au- 
thorized by the board of directors will be laid 
before attending manufacturers. Subscription 
contracts, running for one year and subject to 
renewal or revision at the end of the term, will 
be offered interested manufacturers. 

The meetings will probably begin in_ the 
South, but will be held simultaneously in all 
sections. The cities that have been tentatively 
selected include Everett, Seattle, Tacoma, 
Olympia, Aberdeen, Portland, Oregon and Eu- 
gene on the West Coast, Louisville, Memphis, 
Little Rock, Kansas City, Birmingham, Hous- 
ton, New Orleans, Shreveport and Jackson, 
Mississippi, in the South and Southwest. Osh- 
kosh will probably be selected for the central 
Northwest. Some direct or personal solicita- 
tion is expected in Georgia, North Carolina, 
New Mexico and Arizona and among Florida 
pine mills. W. F. Shaw, trade extension man- 
ager, has already laid the proposals before the 
cypress manufacturers, with satisfactory re- 
sponses. . 

At their spring meeting the N. L. M. A. di- 
rectors authorized continuance of the promo- 
tional program and approved a plan of ten in- 
dependent but coordinated campaigns for mar- 
ket extension. Subscribing manufacturers will 
be allowed to “ear-mark” their contributions, 
applying them to parts of the program most 
likely to provide increased outlets for their par- 
ticular business. From year to year such col- 
lections can be changed as appears advisable to 
the contributor. Promotion work will be em- 
phasized in those fields for which the bulk of 
the funds are provided. The year-to-year con- 
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tract is designed to favor those mills that may 
cut out in the near future. 

The several campaigns of the ten-fold promo- 
tion plan include: (1.) Home Building; (2.) 
Farm Building; (3.) Retail Co-operation; (4.) 
Building Code and Architecture; (5.) Indus- 
trial Construction; (6.) Fabricated Industrial 
Uses; (7.) Boxes, Crates and Container Uses ; 
(8.) Railway and Car Construction; (9.) High- 
way Construction; (10.) Government Lumber 
Uses. oie 


Effect a Sales Combination 


AmBLER, PaA., Sept. 14—An announcement 
of importance to building material dealers 
throughout the country has just been made here 
that effective Sept. 1, the sales organization of 
Keasbey & Mattison Co. and Ambler Asbestos 
Shingle & Sheathing Co. were combined, all 
sales for the two organizations now being han- 
died by Keasbey & Mattison Co. Officers of 
that company have been elected as follows: 
Chairman of the board, 





AMERICAN LUMBERMAN 


Effective Protection Against 
Termite Attacks 


WasuHIncToN, D. C., Sept. 14—A recent re- 
lease by the bureau of entomology, a summary 
of which was published in the AMERICAN LuM- 
BERMAN, warned home owners throughout the 
country against employing the services of so 
called “termite control operators.” In this re- 
lease it was said that termite damage was not 
as severe as many salesmen for these operators 
claim and that these “operators” seldom deliv- 
ered the protection from termites that the buy- 
er of this service was led to expect. 

For the information of those interested in this 
subject, it should be explained that while it is 
true that often the extent of termite damage is 
exaggerated, nevertheless termites represent an 
existing evil in their damage to the wood under- 
structure of homes and other buildings and that 
they are costing thousands of dollars annually 
for repairs and replacements. It should further 





Dr. Richard V. Matti- 


TRE NEW YORK TIMES, SUNDAY, SEPTEMBER 6, 1981. 








son; president and gen- = 
eral manager, A. S. | 


WHAT HE'S REGINNING TO SEE IN THE DOLE— | 





Blagden; vice presi- 





dents, W. J. Donahue 
and Royal Mattison; 
treasurer, U. G. Funk; 
secretary and assistant 
treasurer, Joe Walker; 
sales manager, George 
F, Stone; manager 
building material sales, 
Ralph E. Frey; man- 
ager magnesia sales, 
John L. Shoemaker; 
manager fibre sales, 
William Jacobsen ; man- 
ager textile sales, Harry | 





W. Tuman. 

By this merger of 
sales organizations the | 
two affiliated companies 
will be able to provide 
a complete unified serv- 
ice on all asbestos prod- 
ucts. Branch offices of 
the combined sales or- 
ganization are located in 
Baltimore, Boston, Chi- 
cago, Cincinnati, Cleve- 
land, Detroit, Milwau- 
kee, Minneapolis, New 
York, Philadelphia, 
Pittsburgh, St. Louis 
and Washington. The 
numerous products man- fs 
ufactured by these two &-= 




















companies and now 
marketed by Keasbey & Mattison Co., include 
85 percent magnesia pipe and boiler covering ; 
asbestos shingles and wallboard, plain and cor- 
rugated asbestos sheathing and asbestos pack- 
ings. 





Mammoth Hangar Doors 
Open Easily 


Tacoma, WasH., Sept. 12.—Eight of the 
largest doors ever manufactured in the Pacific 
Northwest have been installed in a new hangar 
built at the Mueller-Harkins Airport, just out- 
side of Tacoma. The doors are each 17x22 
feet in dimensions and 2% inches thick. They 
are constructed of Douglas fir. 

T. A. Peterman, president of the Peterman 
Manufacturing Co., designed the mammoth 
doors, and they were manufactured at the Peter- 
man plant here. The company also constructed 
the hardware, and installed the entire outfit. 
So delicately has the adjustment been made that 
the touch of a finger will slide any of the doors 
open or shut to its full width. The hangar pro- 
vides accommodations for six airplanes. 

The big doors are an object lesson in the 
value of wood construction in modern hangars 
and their cost was far below that of doors of 
the same size made from competitive materials. 


be pointed out that effective work is being ac- 
complished in protecting properties against con- 
tinued termite attacks. 

Outstanding in this connection has been the 
study made of the-problem by the E. L. Bruce 
Co., of Memphis, and the development in its 
chemical research laboratories of Terminix, a 
chemical now extensively used throughout the 
South and middle West for the treatment of 
termite infested homes and buildings. This 
company has established its Terminix applica- 
tion companies, which are charged with the re- 
sponsibility of applying Terminix correctly to 
produce its maximum effectiveness and of guar- 
anteeing their work. The Bruce company itself 
is solidly behind the guaranties of all its Ter- 
minix application companies. 

Because of the intricacies of termite eradica- 
tion and because the public in general neither 
realizes the presence of termites nor the proper 
procedure to follow in obtaining protection 
against them, care should be exercised in the 
selection of those employed to apply products 
for the eradication of these insects. Not only 
should the company making the application he 
responsible, but by investigation it should be 
determined that the manufacturer of the chemi- 
cals used also is a party to the guaranties is- 
sued. Through this system alone may the pub- 
lic be fully assured of the service that is funda- 


_ doubt about it, we are over the worst. 
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mental in performing a satisfactory job of ter- 
mite protection. 

In addition to its activities in the field of ter- 
mite control work, the E. L. Bruce Co. has 
made rapid strides with its three Bruce pre- 
servatives for the treatment of lumber before 
that material is used in new construction. Bruce 
preserving plants are now operating, or shortly 
will be in operation, in Milwaukee, Wis., Mem- 
phis, Tenn., Dallas, Tex., and Jacksonville, Fla. 
In these plants, construction lumber is treated 
for and sold through retail lumber dealers. It 
is interesting to note that through the use of 
Bruce preserved lumber for joists, sills, sub- 
floors, porch woodwork, sash and frames and 
the lower portions of studding and boxing, per- 
manent protection against termites and fungus 
growth is afforded for an additional cost of un- 
der 2 percent of the entire cost of the home or 
building. 


Believes Low Point of Depression 


| Passed 


MissouLa, Mont., Sept. 12.—“You can put 
me down as stating in no uncertain terms that 
it is my belief that the industry of the entire 
country, with few exceptions, has passed the 
low point of the depression, and is making 
progress,” says W. C. Lubrecht, manager lum- 
ber department, of the Anaconda Copper Min- 
ing Co., at Bonner. 

Mr. Lubrecht went on to say that figures re- 
cently published show that the country is con- 
suming products generally at the rate of 80 per- 
cent of normal: times, while production has 
been at the rate of only 60 percent of normal. 
The deficiency of production has reduced stocks 
of nearly all commodities in the hands of the 
jobbers, and dealers have likewise reduced their 
stock almost to the point of being unable to fill 
orders. 

Mr. Lubrecht pointed out that his shoe dealer 
has been endeavoring for some weeks to get 
the type of shoes from the jobber which Mr. 
Lubrecht desires. The jobber informs him that 
the factory keeps back-ordering some items, and 
promising shipment soon. Newspaper reports 
show that the factory is running a double shift. 
On his order for a dozen collars of a particu- 
lar style the dealer sent him three, saying it 
was all he had in stock but that he would try 
to get some more; that the jobber was short on 
some sizes and styles of collars when he bought 
his last bill of goods. 

Mr. Lubrecht concluded with “There is no 
If all 
of us will quit our hoarding; quit running our 
stocks below the point of good judgment, and 
instead stock up a little at these present low 
prices, we will all put men to work in increas- 
ing numbers; and as soon as the wage earner 
begins to be gainfully employed, optimism will 
take the helm and steer us into another era of 
prosperity.” 





Are You Following the Herd? 


The Conasauga River Lumber Co. at Cona- 
sauga, Tenn., believes that under present con- 
ditions at the sources of supply this is no time 
for buyers to postpone their purchases of lum- 


ber. Its thoughts along this line are expressed 
in this way: 

It has been said that the wise trader buys 
when everyone else is selling and he sells 
when the crowd is enthusiastically bidding 
up the market. How many of us are “‘follow- 
ing the herd” today! . 

Buying is restricted to immediate sub-nor- 
mal needs. Car loadings are far under a year 
ago. Apparently lumber is in a bad way. 
What's being done about it? Let’s have a 
look at the figures: For the first thirty-two 


weeks of this year shipments of southern and 
Appalachian mills have been at the rate of 
80,300 feet per unit a week. Production has 
averaged only 66,700 feet, a reduction in 
stocks of 13,600 feet per unit a week. 


This is no time for wavering or for re- 
trenchment in buying. Out-guessing the 


crowd? 
decisive 


It can be done by clear thinking and 
action. 





How Much Can the Truck Pull? 


“How 


truck 


feet of 


3lank 


many thousand lumber can 
take to the house job?” 
Thousands of times lumbermen are called on 


this 


to face that problem, and often the question 
is a puzzling one Sometimes the result is 
that the load is too light and an extra trip, 
really unnecessary, must be made Some- 
times the load is too heavy, and the truck 
gets stuck 

“Figure on the most difficult stretch of 
road” is the usual, and sensible, answer to 
the question, as lumbermen well Know, for 





With 
stantly how heavy a load a truck powered with 
a Reo “Gold Crown” engine can carry over 
various road grades, The heavy envelope cover, 
on which directions are printed, clso is shown 


this slide rule one can determine in- 


if the truck can’t pull that one steepest 
grade, or bad stretch of sand, the load is 
too heavy, even though it be comparatively 


easy for the remainder of the haul. It is like 


the old adage about the chain with one weak 
link So the worst conditions of the haul are 
the limiting factor. But how to figure? 
There are many types of engines on the 
market, and there are several different gear 
ratios in use Tire size also must be con- 
sidered 

A prompt and simple solution to this per- 
plexing problem, so far as one engine is 


concerned, was laid on the writer’s desk last 
week It is a little celluloid slide rule de- 
veloped by engineers of the Reo Motor Car 
(o., to show users of the Reo “Gold Crown” 
engine exactly what this power unit will 
pull, under varying conditions of gear ratios 
road surfaces, 


transmission speeds, 


tire sizes, 


and road grades It gives that information, 
it does it in a hurry, and it is very simple 
in operation, as one may note in the accom- 


panying illustration 


Consider as an example the Reo GD 3-ton 
truck with dump body, which is equipped 
with 32-inch tires and has a double-reduction 
rear axle with a ratio of 11.78 to 1 The 


chassis and body weigh 7,150 pounds, and the 


load, taking into consideration 50 percent 
overload would weigh 9,000 pounds, a gross 
weight of 16,150 pounds Now assume that 
it s necessary to pull several 10-percent 
grades There are on the rule four possible 
settings to indicate the pulling ability of the 
truck with an 11.78-to-1 axle ratio and 32- 


inch tires, for the four different transmission 


speeds By registering the slide on the 
fourth, or highest speed, transmission gear 
one se that at this transmission speed the 


engine will pull the 16,500 
(even more 17,258 pounds) up a 
grade, but on the 10-percent grade 
only 9,342 pounds By shifting 
peed, however, one can make 
pull the load—or 


required pounds 
5-percent 
will pull 
into third 
this powerful 
much as 


engine even as 
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17,199 pounds—up the 10-percent grade. A 
further indication of the tremendous pulling 
power of “Gold Crown” and the rapid in- 
crease in pulling power as the transmission 
is shifted to lower gear speeds, may be seen 
if one registers the slide on the second 
speed, which shows that this will allow the 
truck thus loaded to climb a 20-percent grade 


with ease—it could pull 18,471 pounds. The 
truck, on a 10-percent grade but shifted to 
first speed, is capable of pulling 61,704 
pounds. It would take a lot of lumber and 


building materials to make such 
is interesting to note that 
truck is capable of pulling 575,818 pounds, 
in first gear and on level pavement. If the 
road is macadam one must deduct 37 percent; 
if cobblestones, 60 percent; and if sand, 70 
percent. 

The company points out 
addition to indicating how 
can be for the truck already 


weight. It 
the engine in this 


that this rule, in 
heavy the load 
owned, may also 


be used to determine the type of truck, as 
concerns gear ratio and size of tires, which 
must be purchased if one would most eco- 


nomically transport his products, over all 
probable routes. Owners, or prospective 
owners, of Reo Speed Wagons may secure 
these slide rules by writing to the Reo Motor 
Car Co. at its office in Lansing, Mich. Truck 
who have used the device find it 
a great aid in planning loads and routes 


operators 





Tractor Is Speedy Fire-Fighter 


OKLAHOMA CITY, OKLA., Sept. 14 A fire line 


nearly four feet wide, plowed at the rate of two 
miles an hour, is the work that the Oklahoma 
Forest Commission gets from the big plow 
shown in the accompanying illustration. The 


plow is of the 
mounted on the 
crawler tractor 
oOOoC engine 
The plow is mounted on a steel I-beam which 
butts up against a dead axle underneath the 
tractor. The block-and-tackle mechanism for 
raising and lowering the plow is fitted with an 
extension handle so it can be operated from 
the driver's seat The tackle is suspended from 
channel steel frame which is bolted 
to the tractor frame and 
which alongside 


“middle buster’ type, and is 
front of a Model 15 Cletrac 
which is powered by a Hercules 


a special 


rises 
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that were burning over a large area.” 

The method of transporting it is shown jp 
the lower picture. By means of skids the trae. 
tor is run onto a truck and speeded to the 
necessary point of “attack.”” Mr. Phillips per- 
sonally supervises these plowing activities, and 
believes the machine is the first of its type to 
be used in any forestry department. 

“As far as the plow itself is concerned,” he 
said, “we are satisfied wiih it as it stands, 
But, in order to make it mobile, I believe we 
are going to have to mount it on a trailer 
instead of on a truck as we are now handling 
it. I believe we will develop a two-wheel low- 
hung trailer for hauling the tractor behind the 
truck before we consider the assembly per- 
fected. 

“The bulk of our fires are still of incendiary 
origin. A typical case is for some one to get 
on horseback with a box of matches and string 
fires for two or three miles. Such fires neces- 
sitate making a great amount of fire line before 
they can be brought under control. With our 
machine we can make lines at the rate of about 
two miles an hour, even under the rocky and 
hilly conditions which exist in our pine country, 
This is much faster than can be done by hand, 
for it ordinarily takes about ten men all day to 
make two miles of line. 

“The tractor does not 
line as is commonly used in the longleaf sec- 
tion, but the 16-inch middle buster blade cuts 
a furrow that width, and, in addition, the large 
mold boards throw the dirt on either side so 
that in most places we have mineral soil ex- 
posed to a width of approximately forty-eight 
inches.” 

Last year there were 1,181 fires in Oklahoma's 
protection area, with 93,000 acres burned over 
Six hundred thousand acres of virgin shortleaf 
pine are included in the unspoiled timberlands, 
which the forest 


plow as wide a fire 


service is taking steps to pro- 
tect jealously. Up to August 1 this year 696 
fires had occurred, with a 1-percent loss of 
timber. It is expected that with new equipment 
of this kind losses will be materially cut down 


DESPITE THE FACT that they represent only 
13 percent of all highway vehicles, motor trucks 
pay 28 percent of the highway taxes. 





the radiator shell. On 
the front of the plow is 
a spreading flange and 
a bar with a sharpened 
edge at the bottom. The 
latter acts as a coulter, 
and the flange, riding 
on top of the ground, 
governs the depth to 
which the point can 
penetrate. This depth, 
of course, is adjustable 
by the setting of the 
coulter point, and the 
extension handle on the 
elevating device gives 
the operator instant 
control of the plow. The 
controls of the tractor, 
too, have been extended, 


and a special rest has 
been fitted, so the op- 
erator can stand com- 
fortably, giving him 
greater visibility. 

“We feel that this 
machine,” George R. 
Phillips, State forester, 
told the AMERICAN 
LUMBERMAN, “will help 


us to connect up a great 
many of the creek heads 








with fire lanes, and to 
satisfactorily block up 
new slashings so fires 
can be more easily com- 


Above 


batted. Our idea was 
to secure the lightest 
possible equipment that 
would be sturdy and 


effective, so it could be 


transported out to fires 





This middle buster plow of special design, mounted on a 
Cletrac crawler tractor powered by a Hercules engine, enables George 
R. Phillips, Oklahoma State forester, and his assistants to plow two 
miles of fire line an hour. Below—Showing how the tractor plow is 
mounted on a truck for transportation to the fire zone; later, it is 
expected, a special trailer will be developed to carry the plow 
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Since time immemorial doors have been designed 


al : was felt would harm them. The woods most suit- 
’ see- }* <7 Se able to door construction are those which are 
aan la ES strong, light in weight, pliable, and easy to work. 
= fi 2 ae: They must, moreover, retain their shape under 
eight x a varying conditions of exposure, and, at the same 
wine tp 27: ‘ = ey time, be possessed of a grain and fiber which will 
bet Up. ae oh enable their user to fit hardware accurately and 


ands, neatly, and be assured that the wood will hold 
pro- 





- 696 Ye a, screws and nails tightly. 

is of Y, . >=: 

tert (7 ~ =e It is difficult to conceive of any more exacting use use to which to put wood than to make it up into 
’ 1 Gif / >. Zed ‘ 


“It is difficult to conceive of any more exacting 


, cppsaine 5s door.” 
to which to put wood than to make it up intoa °°" 


_ jl door, one side of which is exposed to the cold of winter, the other to the interior of a heated room, 
rucks Z > The true White Pines of North America have, since earliest Colonial times, best served the peo- 
ple of this country for the making of doors, their softness, their uniformity of texture, their 


porous qualities, and their durability admirably adapting them to every requirement. 





Madera Sugar Pine, which 
is botanically and_phys- 
ically a genuine White 





Pine, is cut from a virgin 
forest of old growth tim- 
ber in which heartwood 





always predominates. It 
is very carefully manufac- 
tured, water cured, and air 
dried with infinite pains. 
It will neither check nor 
warp, shrink nor swell, 





and its unusual cutting 
qualities admirably adapt 


“Madera Sugar Pine is cut from a virgin forest of old growth timber in it for use for door and fac- 
which heartwood always predominates.” tory lumber. 





MADERA SUGAR PINE CO., MADERA, CALIF. 
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What the Associations Are 
Planning and Doing 


Sept. 21-23 

Hotel Cl 

West 
Ark Annual 

Sept. 23-25—Concatenated Order of Hoo-Hoo, 
Baden Springs Hotel, West Baden, 
nual, 

Sept 24 Lumber De 
Chanute, Kan, 


Kiln Engineers Club of 
Memphis, Tenn 


Side 


Dry 


lisca, 


America, 
Annual. 
Sept. 23 Hardwood Club, Pine Bluff, 
West 
Ind. An- 
alers of Southeast Kansas, 
Sept. 25-26—Empire State 
ation, Newcomb, N. Y. 
Oct, 5-10—Pacific Coast 
ence, Berkeley, C 
Oct. 6 Roofer 
Pine Associ: 
Oct. 9 New Hampshire 
Hotel Carpenter, 
meeting. 
Oct 21-23 
Hotel, 


Forest Products 
Annual 


Associ- 


Building Officials Confer- 


alif, Annual 
Club and Southern 
Ga. Joint meeting. 


Manufacturers’ 
ition, Columbus, 
Lumbermen’s Association, 
Manchester, N. H. Quarterly 


Pacific L« 
Spokane, 
Idaho Annual 
Oct. 23-24—National 
Manufacturers, 
Hotel, Klamath 
ing. 
Oct. 27-30— 


eging Congress, 


Wash., and 


Davenport 
Headquarters, 


Association of Wooden Box 
Pacific Coast Division, Willard 
Falls, Ore. Tri-annual meet- 


National Retail Lumber Dealers’ As- 


sociation. Detroit, Mich. Annual, 

Nov 10-11 Associated Cooperage Industries of 
An i, Brown Hotel, Louisville Ky Semi- 
innual 

Dec. 7—Natit ni al Ho mes Finance Corporation, Con- 
gress He Chicago First annual stockhold 
rs’ meeting 

De« 7-9 Associated Leaders of Lumber & Fuel 
Dealers of America (Congress Hot Chicago 


Annual 


Coopers Set Date for Semiannual 

St. Louis, Mo., Sept. 
made here by Louis F. Horn, secretary of the 
Associated Cooperage Industries of America, 
that its sixteenth semiannual convention will be 
held Novy. 10 and 11 at the Brown Hotel in 
Louisville, Ky 


15.—Announcement is 





Dry Kiln Engineers to Hold Annual 

Mempuis, TENN., Sept. 15.—The second an- 
nual meeting of the Drv Kiln Engineers Club 
of America, will be held in Memphis on Sept. 
21, 22, and 23, at the Hotel Chisca, according 
to the announcement of John M. Devine, presi- 
dent of the local club. W. Carl Loughborough, 
one of the outstanding authorities on kiln dry- 


ing in the United States, will be the principal 
speaker. Dr. H. D. Tiemann, another au- 
thority, will also be on the program. 

The program calls for a discussion of “Effect 


of Ventilation on Radiation,” for Monday 


afternoon; “The Use of High Temperature 
Schedules” for Monday ight; “The Kiln 
Operators Concern With Air Seasoning,” for 
Tuesday aiternoon; “Dead Spots in a Dry 


Kiln,” for Tuesday night, and “Circulation in 
Dry Kilns,” for Wednesday afternoon. 

The convention will close with a banquet on 
Wednesday night. About 50 dry kiln engineers 
are expected for the convention. 





St. Louis Hoo-Hoo in homed Golf 


Tourney 

Sr. Lor . Ma.,, Sept. 14. 
nual golf tournament of the 

men's Golf 


The fifteenth an- 
St. Louis Lumber- 
Assoc ation, sponsored by Hoo-Hoo 


Club No. 6, was held last Friday at Sunset 
Hills Country Club, with 75 lumbermen from 
the local group and from out-of-town partici- 
pating in the contest. The play was followed 


by a banquet and election of officers, the presi- 
dent presenting the 32 awards. 

W. J. Foye, of the W. J. Foye Lumber Co., 
Omaha, Neb., won the president’s cup and golf 
bag for the lowest net score, 36 holes, full 
handicap. H. H. Beckman, of J. K. Gruner 
Lumber Co., won the National City Bank cup 
and traveling bag for the third time, which 
gives Mr. Beckman the cup permanently. Vin- 
cent Fehlig, of Fehlig Bros. Box & Lumber Co., 


was winner of the George L. Weber cup and 
gladstone bag. Ed Held, of the Acorn Lumber 
Co., was winner of the Celotex cup and golf 
bag; E. E. Grubb, of the Hearne Timber Co., 
won the Blue Book cup and golf bag; B. I. 
Edwards, of the Franklin-American Trust Co., 
won the B. F. Edwards cup and golf bag. 

J. C. Anderson, Gideon-Anderson Lumber 
Co., was elected president of the association. 
Thomas C. Whitmarsh, of the W. T. Ferguson 
Lumber Co., is retiring president. B. I. Ed- 
wards, of the Franklin-American Trust Co., 
was elected vice president. Ed Held of Acorn 
Lumber Co., was elected secretary. The newly 


elected directors are: E. E. Grubb, Hearne 
Timber Co., L. B. Oeth, Exchange Saw Mills 
Sales Co., G. P. Shehan, George Shehan Lum- 


ber Co., E. E. Pershall, T. J. Moss Tie Co., 
A. F. Gehner, Hess Lumber Co., and T. C. 


Whitmarsh, W. T. Ferguson Lumber Co. 





South eres Plan for 1932 


Convention 
HarrispurGc, S. D., Sept. 14.—A joint meet- 
ing of the officers of the South Dakota Retail 


Lumbermen’s Association and representatives of 
the Tri-State Association of Building Material 
Salesmen was held yesterday at the Lincoln 
Hotel in Watertown, to perfect arrangements 
for the annual convention of the South Dakota 
association, which will be held in that city on 
March 10 and 11, 1932. A good convention 
program is assured, as well as all of the usual 


entertainment features provided by the Tri- 
State salesmen’s association, and all meetings, 


exhibits, dinner and shows will be held in the 
Lincoln Hotel. At the meeting in Watertown, 
the South Dakota Retail Lumbermen’s Associa- 
tion was represented by C. H. Casler, presi- 


dent: H. C. Kehm, secretary; George A. Lie- 
benstein, P. H. Parsons and A. B. Doolittle, 
directors; while Lloyd Douthit, Herb Klein 
and Art Thiel represented the Tri-State or- 


ganization. 





Southeast Kansas Retailers to Meet 


CHANUTE, KAn., Sept. 14.—Arrangements 
have been completed for a meeting of retail 
lumber dealers of southeast Kansas at Chanute, 
on Thursday, Sept. 24. Matters of particular 
importance to the dealers in this district will 
come up for discussion, and it is expected that 
Secretary E. E. Woods, of the Southwestern 
Lumbermen’s Association, and probably other 
officers of the Southwestern, will be present. 





Toronto Wholesalers Resume 
Meetings 


Toronto, Ont., Sept. 14.—The Wholesale 
Lumber Dealers’ Association renewed its 
monthly meetings today with a good attendance. 
Chairman A. S. Nicholson reported that, on 
account of business conditions, it had been de- 
cided to postpone action to establish co-opera- 
tion between wholesalers and retailers on the 
“dollar-for-dollar” per ear understanding. A 
discussion also took place in regard to subjects 
to be taken up on Tuesday afternoon during 
the joint conference between directors of the 
Wholesale association and those of the Ontario 
Retail Lumber Dealers’ Association. 





A five line ad costing $1.50 pro- 

duced eight high-class salesmen for 

an advertiser. REACH the BEST 
in the INDUSTRY 
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Cracking and falling plaster, 
bulging and unsightly walls are 
now a thing of the past. “IM- 
PROVED" INSO LATH not only 
guards against cracking, warp- 
ing, buckling, etc., but provides 
free expansion at all points where 


INSO LATH is nailed. 


IMPROVED FREE EXPANDING 
INSO LATH has many exclusive 
patented features which make it 
the "leader" in the field—both 
in service to the builder and 
profits to the dealer. 


The sales possibilities of INSO 
LATH are almost unlimited and 
we have a merchandising plan 
which will help you obtain your 
share of the orders. Right now 
is a good time to investigate 
this trade builder. 
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The Woodsman's Creed 

I've lived so much with trees, 
With men so little, 

\nd found the last of these 
So much more brittle, 

| am not much inclined 
Toward city dwelling, 

Whatever joy men find 
In buying, selling. 


I’ve had so little goods 
But oaks and birches, 

My God a God of woods 
And not of churches, 

Yes, heaven seemed so near, 
So easy winning, 

I’ve had but little fear 
About my sinning. 


I've known the woods so well, 
The world so slightly, 

1 haven’t thought of heil 
Or living rightly. 

Iiere no one sins a lot, 
And no one preaches, 

\nd all the creed I’ve got 
The timber teaches. 


Speaking of Trading 
Now that the farm board of the United 
States has traded the coffee board of Brazil a 
stack of wheats for a cup of coffee, why not 
go farther and try to trade: 

The United States Senate for the Senate of 
Lithuania, if it is so foolish as to have one. 

One Texas Ranger for the Chinese army. 

Andy Mellon for all the financiers in Europe 
and $100,000,000,000 in cash. 

Rudy Valee and 
thing we can get. 


Paul Whiteman for any- 
All of our movie stars for one actress. 
Our radio announcers for one foreigner who 
speaks English at least brokenly. 
Our popular song writers for Janos Kurucz. 
Wall Street for the Wailing Wall of Jeru- 
salem. 
Our blind tigers for a few cops with eyes. 
Our surplus wheat for China’s starvation. 


' 
We See b' the Papers 

Anyway, we thought of a nicer name for it 
than panic. 

Our pessimism is caused by conditions that 
are caused by our pessimism. 

Hall Caine left an estate of $1,000,000. Hall 
Caine wrote prose. 

This Ouimet thing ought to give Jack Demp- 
sey some encouragement. 

Every time we have a little business revival, 
some corporation backslides. 

If his name is Doolittle, what would you call 
a lot of other fellows you know? 

Not only did the bears shear the lambs but 
they made Mr. Hoover the goat. 

The Chicago Cubs don’t seem to be as good 
as they were, and they never were. 

In Detroit they are not wondering where 
charity begins, but where it will end. 

Great Britain has discovered that she buys 
more than she sells. But who doesn’t. 

Instead of calling the nation Uncle Sam, why 
not call it Uncle Tim? (Short for timidity.) 

If radio programs don’t get cleaner soon, we 
are going to put sterilizing tubes in our radio 
Set. 

Mexico is saving 
highly paid officials. 
copy. 


$12,400,000 by firing 
Washington papers please 


‘THE LUMBERMAN POE’ 


Some people think that Reno is the toughest 
spot, but most people believe it is the presi- 
dency. 

Too bad that Reno can’t divorce politics from 
crime. 

3ank deposits continue to increase. That is 
the unemployment that is causing most of the 
trouble. 


Who says that there is no more opportunity 
in America, when a $75 a week bank clerk 
can steal $3,666,929 ? 

If this economy wave in Hollywood keeps 
up, a lot of movie stars may have to go back 
to the soda fountain. 

Edward Kottwitz, of Ortonville, ate 37 ears 
of corn in 105 minutes. The farm board ought 
to put him to work on its wheat surplus. 





° 
Between Trains 

Counci.t Biurrs, Iowa.—The retail mer- 
chants of Iowa (that is, the retail store mer- 
chants—the retail lumberman as a rule doesn’t 
call himself that) congregated here this week 
to see what was to be done about whatever was 
to be done about. Senator Brookhart made a 
speech, in which he explained everything. Gov. 
Daniel Turner sent a message in which he 
discussed “the chain store monopoly” and said 
“it will be the duty of the next legislature to 
consider a tax that will reach these great chain 
organizations in Iowa.” 

Of course, it is always a pleasure to tax your 
competitor if you can practically exempt your- 
self. We know several price-cutting poets that 
we would like to tax clear out of business right 
now. But there is one thing we want to warn you 
about: don’t think if the other fellow’s taxes 
are added to or made higher that it will make 
yours any fewer or lower. It will be just that 
much more for the officeholders to spend. We 
can't imagine anything that could please an 
officeholder more than to have some taxpayer 
come around and suggest some additional form 
of taxation. The officeholders have brought up 
about everything in that line that they can 
themselves. 

When a lumber yard’s expenses increase, we 
look around to see if we can reduce overhead. 
When a government's expenses increase, the 
only remedy it can think of is to raise more 
revenue. Without discussing the merits of the 
chain store, if it has any, don’t ever get the 
idea that more taxes for anybody ever means 
less taxes for anybody else. 


Dead Branches 


There is more wisdom in a pine 

Than men who think them wise divine, 
For, in a pine grown great with years, 
All life’s experience appears. 

We have had losses, so has he: 

Go read a pine’s biography, 

And you will find its life has known 
All of the sorrows of your own. 


However great its crown and fair, 
The marks of many storms are there. 
The man has had his plans awry, 
The pine has felt its branches die. 
And yet, for every limb that fails 
In torrid summers, wintry gales, 
A new limb branches higher still, 
And so it triumphs over ill. 


Could we but rise above our past, 
We, too, might lift as high at last 
As does the pine, grow up and on 
A little closer to God's dawn. 
Though others talk of limbs 
And dreams of ours unsatisfied, 
We, too, might neither weep nor whine 
But grow to greatness like the pine. 


that died 
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Meadow 
River 
Mixed 

Cars 


mean a saving on 
freight — lower 
stock investment, 
increased turn- 
over and profits. 


Remember, all 
Meadow River 
stock is produced 
from famous West 
Virginia timber— 
the‘‘Cream of the 
Appalachians “— 
carefully handled 
and loaded. 


MEADOW 
RIVER 
LUMBER CO. 


Rainelle, West Va. 
maw 


FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


TRIM and MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch Ash 


STEPPING and RISERS— 
Oak Birch 


BEVEL SIDING— 


Poplar 
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CYPRESS 
We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 

















FcotpsBoRo 
N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 








q 





JOHNSON & WIMSATT 
WASHINGTON, D. C. 
North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
ened High rade, BASE AND 
Capacity, $0,000 feet MOULDINGS 
a - Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 
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RORY NORTHERN 
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We're supplying the needs of exact- 

ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 

in Northern Veneers and Plywood. 


Manle We also invite orders for Northern Pine, Spruce, 
ee Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Associat 


“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 


GLADSTONE, MICHIGAN 
Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 











| Minneapolis Office: G. W Critten, 516 Lumber Exchange 














“Superior Brand’ 
DIMENSION LUMBER 


AND 
HARD MAPLE FLOORING 


Brown Dimension Co. 
(Subsidiary of Bay De Noquet Co.) 
Main Office: 


MANISTIQUE, MICH. 








17 17 





VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 


17 17 
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Hardwood Inquiries Increase 


Oak and Birch Improve 


SasToN, Mass., Sept. 15.—More interest is 
being shown in red oak, particularly the com- 
mon grades, for which the tone of the market 
is gradually strengthening. Common grades of 
white oak also have received rather more at- 
tention of late. Birch has been selling better 
the last week or two than at any time during 
July and August. None among the local whole- 
salers claims to be doing a normal volume of 
business. Recent inquiries from furniture mak- 
ers indicate growing interest in the probable 
trend of prices, but actual buying is still slow. 
The general spread of quotations is virtually 
the same as it has been for several weeks. 

Flooring prices have grown weaker. The 
modest volume of orders is mostly for small 
lots. Flooring quotations: Plain white oak, 
clear, $6669.50; select, $4852.50; No. 1 
common, $33@37.50; maple, clear, $60(@63.50; 
birch, clear, domestic, $5458; best Canadian, 
$70. 





MemMPHis, TENN., Sept. 14.—Production of 
southern hardwoods remains low, with orders 
and shipments running 40 percent of normal. 
Many new inquiries have been received during 
the last week but few have resulted in orders. 
Practically all the buying is hand to mouth. 
All groups of consumers are in the market, but 
none for any sizable volume. Automobile manu- 
facturers continue to purchase hardwoods, but 
not in large volume. The furniture plant de- 
mand continues very spotty. Occasionally a 
furniture manufacturer will come into the mar- 
ket for a fairly good volume. Usually at this 
time of year furniture manufacturers cover their 
requirements for the winter. The box and crate 
manufacturers continue to buy low grades in 
fairly large quantities. There is some demand 


from interior trim and sash and door manu- 
facturers. The fooring manufacturers continue 


to operate part time, and are in the market for 
some flooring oak. 


There is a little demand from abroad. The 
majority of overseas buyers are waiting to see 
what happens in the ocean rate war. Export. 
ers of both hardwood lumber and flooring re. 
ceived a blow last week with the advice of ay 
embargo by I‘rance. Lumber or flooring not op 
the high seas by Sept. 4 could not be accepted 
by consignees. 

Douglas 


Heuer, export manager Gayoso 
Lumber Co., is en route to Liverpool. 
J. S. Williford, sales manager Bellgrade 


Lumber Co., is in England for his company; 
and will also visit the Continent. 





*e ro ar iain 7 
Inquiries More Encouraging 

CINCINNATI, Ounta, Sept. 14. — Hardwood 
sales last week were spotty, with prices scrap- 
ing bottom, but there was some sporadic in- 
quiry from furniture, oak flooring and _ body 
plants. An occasional straight car was ordered, 
but most orders were for mixed carlots. Some 
of these contained as high as twenty to twenty- 
five items, several of which were termed “diffi- 
cult.” Some Eastern interior trim factories are 
taking small lots of oak, chestnut and sap gum, 
Inquiry for gum, oak and poplar for export is 
much improved, although prices are not satis- 
factory. 

The softwoods are inclined to be draggy with 
prices weak. 

Preparations are being made by Edward H, 
Ward, president Cincinnati Lumbermen’s Club, 
for its first meeting to be held the first Monday 
in October. The place and speaker have not 
been announced. A symposium on the market 
will be one of the features, a representative of 
each branch of the trade being asked to give 
his opinion of the outlook. 

The closing golf tournament and annual 
meeting of the Cincinnati Lumbermen’s Golf 
Association will be held Sept. 30 at the Hyde 
Park Country Club. Officers for the new term 
will be elected. President Kenneth F. Wil- 
liams, sales manager Anchor Lumber Co., is 
arranging the program. 


For Current Market Prices on Hardwoods See Pages 64 and 65 








BUSINESS CHANGES, INCORPORATIONS, ETC. 








New Ventures 


DISTRICT OF COLUMBIA. Washington—Krauss 
Bros. Lumber Co. opening local office; headquar- 
ters Seattle. 

LOUISIANA, Shreveport—W. B. Hart opening 


commission lumber 
NEBRASKA. 

Hardware Co. 

manager. 
ORBGON. 


business. 


Bridgeport—Northport Lumber & 
opening with Arnold Gebauer as 


Portland—Wheeler-Osgood Co., 
ufacturer of doors, veneers and lumber 
refitting old plant of Nicolai Door 
begin operation about Oct. 1. 
PENNSYLVANIA, Philadelphia 
man has started a table 
Oriana and Noble Sts, 
TENNESSEE. Jackson—J. R. 
a commission lumber business. 
TEXAS. Sheldon—B. N. Garrett is planning es- 
tablishment of a wood distilling plant at this point. 
WASHINGTON. Kelso—Beacon Rock 
c., R. H. Barr, manager, will soon begin logging 
operations in Skamania County, near Beacon 
Rock, logs to be trucked to Columbia River. 
Wenatchee—Landreth Lumber Co., lumber and 
box manufacture, will open city office at 114 S., 
Wenatchee Ave. 
WISCONSIN. 
Co, has started 


man- 
products, 
Co. and will 
Winder- 
Plant at 


Jacob 
manufacturing 


Schulz has started 


Logging 


Sheboygan—Grand Marais Lumber 
manufacture of lumber. 


Business Changes 


ARKANSAS. Fayetteville—Sale of stock of the 
Phipps-Reynolds Lumber Mfg. Co. to the J. H. 
Phipps Co, and re-association of J. H. Phipps with 
the latter company, has been announeed. 


CALIFORNIA. Galt—D. A. Williamson Lumber 


Co. sold to Diamond Match Co. 
KANSAS. Topeka—Southern Topeka Lumber & 
Supply Co. succeeded by Clinton-Scott Lumber Co, 


LOUISIANA. New Orleans—Day Bros., Gilham 


& Winston (Inc.) succeeded by Day Bros. (Ltd.). 
MICHIGAN. <Almont—Arthur L. Sly succeeded 
by Leon T. Bishop in lumber and building material 
business. 
MISSOURI. Kansas City—A. E,. Cummings suc- 
ceeded by Cummings-Hatchie Lumber Co. 


NEBRASKA. Loma—Loma Lumber Co. sold to 
Emma Krupicka, ' 
Spalding—Chicago Lumber Co.'s local business 


taken over by S. E. Smith & Sons. 

Wolbach—S. E. Smith & Sons plant taken over 
by Chicago Lumber Co. 

NEW YORK. New York—Consolidated Panel 
Corporation changing name to Consolidated Lum- 
ber & Panel Corporation. 

PENNSYLVANIA. Birdsboro—Samuel MHappel 
succeeded by Garber & Co. 

SOUTH DAKOTA. Springfield—Perkins Store 
sold lumber department to Thompson Yards (Inc.) 


TEXAS. San Antonio—Richey-Kirbey Lumber 

Co. succeeded by Alamo Lumber Co. 
WASHINGTON. Newport—H. A. Swope has sold 

his sawmill equipment at this point to C, J. Swope. 


WISCONSIN. Norwalk 


Fred W. Heller suc- 
ceeded by Goetz Bros. 
| . 
ncorporations 
CALIFORNIA. Los Angeles—Belvedere Lumber 
Co, (Ltd.), incorporated; capital, $20,000; Jos. 
Marks, 4785 E. 3rd, Old concern. 
IDAHO. Sand Point—Norida Land & Timber 
Co., incorporated; capital, $6,000; J. E. Schaefer 
interested. 


MARYLAND. Gaithersburg—Snyder Lumber Co., 
incorporated; Haller Snyder. 

MICHIGAN, Alpina—Stark Woodworking 
incorporated; capital, $50,000. 

Flint—Philip Catsman, 814 W. Second St., in- 
corporated fuel and building material business un- 
der name of Catsman Coal Co.; capital, $25,000. 

Muskegon—Muskegon Dock & Fuel Co., incorpo- 


Co., 


— 
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Septembe) 19, 193 


rated; ‘ pital, $1,000; fuel and building supply 


business. 

OHIO Garrettsville - Garrettsville Hardwood 
Lumber ‘ incorporated; capital, $5,000; to deal 
in lumber timbers and similar products. 


SOUTH CAROLINA. Spartanburg—Neely Lum- 
neorporated; capital, $5,000. 


ber Co., 

TENNESSEE Jackson -— Morgan-Hanafel Co., 
incorporated 

TEXAS San Antonio—Terminix Wood Pre- 
serving Co incorporated; Curtis T. Vaughn in- 
terested 


WASHINGTON. Markham—Mackie Mill Co., in- 
corporated; capital, $50,000; lumber and shingle 
manufacture A. W. Mackie interested. 

Seattle Koveroll Sales Co., incorporated; manu- 


facturer of fixtures and novelties; George 3ech 
jnterested, — se ; 

Seattle—Van Fone Co., incorporated; capital, 
$350,000 building materials; Harry A. Scoppet- 
tone interested, 


WISCONSIN Cable—F. H,. Drummond Co., in- 
corporated; capital, $50,000; old concern; lumber 
and logging. 

Menasha ( 

_ 


corporated, ¥ 





‘ommunity Lumber & Fuel Co., in- 
’. E. MeGillan interested 


Casualties 


ARKANSAS. Booneville—C’. H,. Hodges Lumber 
Co., loss by fire $35,000 

Fordyce Fordyce Lumber Co., loss by fire in 
fuel roon 

MISSOURI. St Louis—Christman Veneer & 
Lumber (¢ loss by fire, $25,000. 


NEW HAMPSHIRE Plymouth—Lester Avery 


Lumber Co., loss by fire. 

NEW YORK Buffalo—Monczynski Lumer Co., 

oss by fire, $10,000 

OKLAHOMA. Poteau—Poteau Lumber Co., loss 

by fire, $15,000; S. T. Hicks, prop 

OREGON Blodgett—Sawmill of Harmsen Bros 

located near here destroyed by fire 

Cochran—C H Wheeler Logging Co., loss by 
$125,000; timber and skidways destroyed 


PENNSYLVANIA. Coatesville—Richard Seully, 
loss by fire in planing mill, $5,000. 
WASHINGTON Clear Lake The Puget Sound 
Pulp & Timber Co. suffered a fire loss. 

Seattle Sash and door factory of Pacific Door 
& Mfg. Co., loss by fire, $25,000; will be rebuilt 


BRITISH NORTH AMERICA 


ONTARIO Chapleau—The sawmill belonging to 
Austin & Nicholson at Nicholson's siding near 


here destroyed by fire; four storehouses full 
camp equipment and three dwellings also de- 
stroyed; total loss, $125,000; covered by  insur- 
ance 

Kenora—Planing mill, vox factory and _ boiler 
house of Keewatin Lumber Co. destroyed by fire; 


covered by insurance, 


New Mills and Equipment 


ALABAMA. 3irmingham—Seale Lumber Co., 
whose plant burned two weeks ago, has under 
construction sheds to replace the burned build- 
ings and will add several hundred feet single 
story shed to space used for kiln dry lum>er. Also 


installing additional machinery. 
SOUTH CAROLINA Paris—Zinn, Beck Bat 
Co. let contract for rebuilding its factory building. 





Hymeneal 


PERSCHBACHER-HARDER. The marriage 
of Miss Emily Louise Harder, daughter of Mr. 
and Mrs. George N. Harder, of Wells, Mich., to 
Dr. Chester Irving Perschbacher, son of Mr. and 
Mrs. A. A. Perschbacher, of Kewaskum, Wis., 
took place at the Harder residence on Satur- 
day afternoon, Sept. 12, Rev. R. C. G. Williams, 
pastor of the First Methodist Episcopal 
Church of Escanaba, officiating. The wed- 
ding was followed by a reception and tea, the 
mothers of the young couple assisting in re- 
ceiving. The home was charmingly decorated 
and the affair was one of the most delightful 
social events of the early fall season. The 
bride’s father is well known in the lumber 
world, and has been for many years connected 
With the I. Stephenson Co. at Wells, for more 
than ten years as manager. She is a grad- 
uate of Ferry Hall, Lake Forest, Ill., and Mills 
College, Oakland, Calif. Dr. Perschbacher is 
a graduate of Marquette University. Many 
out-of-town guests attended the wedding. The 
bride was attended by her twin sister, Miss 
Evelyn Harder, a maid of honor, and another 
Sister, Miss Isabel Harder, and the sister of 
the bridegroom, Miss Bernice Perschbacher, as 
bridesmaids. The groom’s brother, Raymond 
Perschbacher, was best man, and John Harder, 
brother of the bride, and George Empson, of 
St. Louis, were ushers. The young couple 
left for an extended motor trip through the 
Bast and will make their home in Appleton, 
Wis., upon their return. 
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Turn to the Classified 
Section for Opportunities 
to Save 






Have You Seen- 
WEATHERBEST~— 


BROWNSKIN 


A building paper unlike any you have 
ever handled. 


— Looks like leather. 


— Stretches where other papers 
break and tear. 


— Absolutely water, moisture and 
vermin proof. 


— Clings tightly to nails under 
strain. 


— Has a substantial margin of 
safety. 


— Priced—not with the lowest or 
the highest,— but in line with 
WEATHERBEST quality. 


It’s Stron You will find BROWNSKIN immensely 
hs ths lest atiie dectinthick ente popular with your trade regardless of how 
of BROWNSKIN supports this it is used. It is a building paper that meets 
150 pound man. BROWNSKIN every requirement and we are proud to 


will withstand wind, rain and offer it over the WEATHERBEST name. 
rough handling. 





BROWNSKIN is manufactured for 


WEATHERBEST STAINED SHINGLE CO., Inc. 
North Tonawanda, N. Y. 


Plants: North Tonawanda — Cleveland — St. Paul 
Distributing Warehouses in Leading Centers 


Send this coupon for samples and prices { If you want prices and samples of } 


cheaper papers, check the coupons 





a Send samples of WEATHERBEST- N 
BROWNSKIN, the building paper ame 


that stretches. Seeeee Adiiven 
[1 Include samples and prices of wis 


cheaper papers. City and State ere 





z MICH IGAN 
On the AuSableRiver & 


CHIEF BRAND MBtteitiiceine- 


An unsolicited testimonial: 


“We have been wanting to write you for some time relative to the 
Maple Flooring bought from you the latter part of July for the three 
School Gymnasiums at Evansville. 

This was the finest flooring we have ever laid and should we again 
be in the market for maple flooring, will surely let you hear from us. 


The Superintendents on each of the school jobs remarked about 
the quality and likewise remarked that this was the best flooring 
they had ever laid.” 


CHIEF 
SHOPPENAGON 
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. 7 s : . + 
izona Soft Pine h affecting business from that quarter. Europe ‘lock. 
Ar Z Tacoma, Was ° is not buying much lumber. ” . 
White Fir Atlanti t busi is not at all act 2" = 
ite 1 Ss a ee oT , a cat Atlantic coast business is not at all active, Hora 
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= — and most of the session was devoted to a : . Chippe 
Dimension Lath Shiplap discussion of improved marketing methods , Portland exporters of lumber will ask the 
Pattern—Flask for red cedar shingles. Speakers included yrenem See — the Oregon dele- 
Arthur Bevan, secretary of the Red Cedar gation to Congress, to modify its ban on cer. 
WRITE Shingle Bureau; Charles H. Ingram, of the tain kinds of lumber so that stock already cut Sept 
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Ww SAN FR ANCISCO CALIF eral judges set for Sept. 22. The action was with speedy shipment stipulated. While price f ture 
os ‘ « ’ eau'e brought by the railroads against the new lists remain unchanged, some concessions are "whe 
rates ordered by the department. being made to meet western competition. li 
With northern white cedar prices particu- a 
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devoted to this topic. confined to the big cities. Most of the new that, 
Yesterday's meeting of Hoo-Hoo was a homes being built in Minneapolis and St. there 
joint one “with the Pacific Coast Advisory Paul are of the more expensive type. durin 
. i ‘ . a ee . creas 
E Board, presided over by Eric Johnson, presi- 
Lumbermen njoy dent of the Chamber of Commerce. H. D. Baltimore Md cts 
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represents the ripe gen- New York City, was a Spokane visitor this The E. E. Jackson Lumber Co., here, man- sadd 
ius of nearly forty years’ char oe ee Me . ; ; aged to swell its business for August con- his 
association, as boy and p + O pening A - pe org “% ee pine 
j rr yoards into e middle est. Morris Spectre 
. with the lumber | d . : , 
| “eed ° an ' re. sales manager, said that during August the 
$s 350 - . ; . 1aF 4 ri $ 
| a Sept. 12.—After a longer than usual sum- requirements proved to be large, with the de 
DOUGLAS MALLUCH fr. "4 Read , mer shutdown, logging camps in the Columbia TeSult that prices firmed up somewhat. The ma 
afford a lum ormen oO River district will resume operations about territory in question is just far enough in- aa 
Bound in Cloth logger greater joy, OF Oct. 1. General rains have put a check to land to cut out reshipments from the Atlantic “e “ 
ai cemenad ae serve as a more welcome all forest fires in western Oregon. There is seaboard of stocks from the West Coast ett 
gilt top. gift to his friend. no shortage of logs. Production of all sorts brought in ha Steamer, and not far enough > te 
Illustrations in of lumber is low and will go lower, it is said, (est to make forwardings by rail from the a 
full color, from oil AMERICAN as mills work off logs on hand. It is under- cast economically advantageous. mee 
paintings by stood that several mills will shut down com- Sec 
Ill Oliver Kemp. LUMBERMAN pletely as soon as their log supplies have Buffalo, N. Y. s 
3 been exhausted. f 
, a : p are 
Postpaid, 431 South Dearborn Sv On the whole, the demand for lumber is Sept. 15.—In connection with the Better Ex 
? $1.50 CHICAGO, ILL. probably better by a small margin than it Homes program, and the annual exposition at whine 
was some weeks ago, part of the improve- the Broadway Auditorium beginning Oct. 2, are 
ment being due to considerable construction the Buffalo Real Estate Board will give spe- tor 
oO TIMBER ESTIMATORS oO work in the Pacific Northwest. Not a little cial attention to the financing of homes. Real iter 
railroad construction will be under way dur- estate men, builders and lumbermen this fall low 
ing the winter, and considerable highway will conduct a campaign with the _ slogan, ine} 
building is planned. “Plan Right, Build Right, Live Right.” edg 
JAMES W. SEWALL China is buying railroad ties and is ex- The Buffalo Lumber Exchange will unite lars 
Consulting Forestry pected to require large quantities for the re- with the Empire State Lumber Salesmen’s tior 
JAMES W.SEWALL I pair of roads destroyed by the recent floods. Association and the Hoo-Hoo Club in an all- fus 
Old T — LLIPS & BENNER Orders now being filled for northern China day outing to be held at the Buffalo Canoe h 
—— ay ty were placed before the flood. Revolutions and Club, at Point Abino, on Sept. 24. Luncheon $5.5 
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o'clock. This will be the big lumber outing 
of the pr sent year. 

Horace F. Taylor, president of Taylor & 
Crate, is making a 10-day trip to the South. 

Armand F. Andrle, who has been connected 
with the local wholesale lumber trade for a 
number of years, has established a wholesale 
eommission lumber business under the name 
of the Armand F. Andrle Sales Co. The of- 
fice is in the Calumet building, at 52 West 
Chippewa Street. 

Boston, Mass. 

Sept. 15.—Out of some fifty retailers, whole- 
salers, manufacturers’ agents and commis- 
sion men with whom the representative of 


the AMERICAN LUMBERMAN has talked since the 


first of the month, not one was so confident 
as to predict when the lumber business will 
again assume normal and satisfactory pro- 


yortions. 
; Several specialists in West Coast lumber, 
and not a few of the larger retailers, are 
doubtful that it will prove practicable to ad- 
yanece the cargo rate 50 cents to $11 for Octo- 
ber shipment, Representatives of the Bos- 
ton wholesale trade are now on the way to 
the Coast to meet similar delegations from 
Baltimore, Philadelphia and New York for 
conferences with the West Coast manufac- 


turers about the general state of trade and 
future policies. 

The Godfrey Lumber Cv. reports the recent 
sale of 420,000 feet of eastern spruce and 
100,000 spruce lath in Connecticut, and the 
lumber is now on the way from New Bruns- 
wick by water. 

The Friend Box Co., of Salem, Mass., has 
taken title of a factory on High Street, Dan- 


vers. 

The George McQuestern Co., wholesale firm, 
is now allied with the Tim-Manson-Huckins 
consolidation of three former wholesale 
122 Border Street, East 


Co., a 
organizations, at 
Boston. 


Shreveport, La. 


Sept. 14.—Lumbermen 
that, 
there 


during 


entertain the belief 
owing to the long inactivity in building 
will be some enlargement of demand 
fall. Some mills reported a slight in- 


crease in orders the last ten days, and in- 
provement has been noted by wholesalers as 
well as by mills. Southern pine prices have 
remained virtually unchanged. Retail buying 


is still only from hand to-mouth. Little spec- 


ulative buying is going on. Shipping was 
perhaps never more prompt than at present. 
Bids for the construction of five hangars 


at Barksdale field are to be opened next Mon- 


day The contract price is expected to be 
between $400,000 and $500,000. 
Glenn Welsh, young son of John S. Welsh, 


secretary-treasurer Peavy-Byrnes Lumber Co., 
is recovering from injuries received when his 
saddle and he had a fall, being stepped on by 


his hor Se, 


Birmingham, Ala. 


14.—Repairing of homes in prepara- 
tion for winter, coupled with construction of 


Sept 


a few new residences, made early September 
retail trade very satisfactory. Retail prices 
have declined considerably, and the spread 


between them and mill prices has narrowed. 


Competition on the whole is rather severe. 
tetailers have the lowest stocks in fifteen 
years, and order only in well mixed cars for 
immediate needs. 

Stocks of mills are very badly broken and 
are only a fraction of those normally carried. 
Export stocks moving fairly well, with inch 
Stock in demand. Kiln dried saps and selects 
are selling in fair volume but at unsatisfac- 
tory prices. Car decking as well as other 
iten of car materials are slow and very 
low price. Demand for small timbers has 
increased. Mattress lumber, 1x4-inch square 
edge and sound, is selling better, and several 
large orders are ready to place, but inspec- 


tion is so severe that many lumbermen re- 


fuse to quote. 
_M iny mills have advanced their price from 
$5.50 to $6 on 1x3- and 4-inch No. 8 flooring, 


and $7 to $8 on certain items of 1x6-inch 
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No. 3, except drop siding, for accumulation 
of No. 3 common siding has continued and 
sales at $4.50 and $5 mill basis are not 


unusual. No. 3 
slow. Drop siding and 1x4-inch flooring in 
the so called “dropping” grade move rather 
freely. 3&better grades in all patterns con- 
tinue to drop in price, and many mills are 
shipping this stock in with their No.land C. 
The few mills now shipping offer flooring, 
ceiling and siding as No. 1 and better. 
Oak flooring demand is poor. Shippers out- 
side the State have maintained the July level. 
There are a few reports of shading No. 1 


boards 8-inch and wider are 


common and select $1, and clear plain items 
about $3. 
. 
Laurel, Miss. 
Sept. 14.—Production of southern pine is 
much curtailed. Orders received from the 


retail yards are badly mixed, clearly indicat- 
ing that yard stocks are low and broken. 

A number of hardwood mills in this sec- 
tion are running only part time, while others 
are completely shut down. Mill stocks gen- 
erally are thought to be fairly well assorted, 
but a number of items are getting scarce. 
Local mills report receiving a number of in- 
quiries from furniture plants. Automobile 
body business is quiet. Export demand is 
light. 


Bogalusa, La. 


Sept. 14.—A marked increase has been 
shown in the demand for southern pine lum- 
ber during the last few days, and, if it con- 


tinues, September will be the best month of 
the year. Although the demand is better, 
prices are the lowest in many years. D. T. 


Cushing, vice president of the Great Southern 
Lumber Co., expressed the hope that the de- 
mand will continue to increase and that that 
company soon can operate on a 9- instead of 
an 8-hour basis. 

Mr. and Mrs. R. H. Laftman and their 
daughter, Sigrid, who left here in the spring 
for Europe, are now located at Billingsfors, 
Sweden, where Mr. Laftman is manager of the 
paper mill. Mrs. Laftman and Sigrid spent 
the summer at a German resort and made the 


trip from Berlin to Sweden by airplane. Mr. 
Laftman writes to his friends that he is 
enjoying his new position. 


Frederick Cushing, son 
D. T. Cushing, left for the East last week, 
where he will enroll at Dartmouth College, 
from which his father graduated. 


Norfolk, Va. 


Sept. 14.—There has been a little more ac: 
tivity in both rough and dressed items of 
North Carolina pine and everything ordered 
is wanted immediately. The increase in de- 
mand affected only a limited number of 
items. There is a possibility that some items 
may advance before the end of this month, 
for mills are returning orders more fre- 
quently, either because offers are too low or 
they do not have the stock ready for quick 
shipment. Prices this month have been 
maintained without difficulty. 

Sales of edge B&better 4/4, both band and 
circular sawn, have been very light. More 
inquiries have been received for Bé&better 
4/4 stock widths in mixed cars. Many good 
mills getting out circular and band sawn 
finish have stopped operations. Buyers want 
more 12-inch in a car than the mills care to 
sell. In 4/ and 5/4 and thicker stock, 12-inch 
is stronger. No. 1 common 4/4 continues to 
drag. Sales of 5/ and 6/4 edge Bé&better 


of Col. and Mrs. 


have been better in New England. B&better 
bark strips continue very quiet, although 


there is some inquiry for special width strips 
dressed. 

One or two small cargoes of 4/4 edge No. 1 
box kiln dried rough have sold at fair net 
mill prices. Sales of air dried edge box have 
also picked up, but the price is still very 
low. There has been a fair demand for 4/4 
No. 2 tupelo and sap gum and also poplar. 
The stock of dry tupelo is dwindling, but 
much sap gum is available. Demand for 


(Continued on Page 62) 
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WASHINGTON 
Have You Ever Stopped 
mae 16 


That through 
Southern Pacific and 
Great Northern § Rail- 
ways and their connec- 
tions we can ship to 
any part of the United 
States? 


the 


Notice 
on the 


the map shown 
left and you 
will see the excellent 
railroad facilities we 
have at our command. 
That’s why we can al- 
ways make quick ship- 
ments of all orders. 


Remember, 
are supplied from one 
of the finest bodies of 
California White Pine 
timber in the United 
States. We can furnish 
anything you need in 


our mills 





SELECTS and 
COMMON 

Now S4S or ROUGH 

ky ~~ papeaad SHOP and BOX 
MaINGINE ROSULROROS Write for 
SERVING Quotations 


Crater Lake 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 








Why Chase 
Rainbows? 


There may be a “pot of gold” at the 
end, but you are absolutely sure of the 
profits that can be made through buy- 
ing at the present low prices. 


The lumber dealer who balances his 
assortments now will make some real 
money — prices are going to advance 
soon. 


Utilize the service of our organization 
in balancing your assortments of 





Soft Old Growth 
YELLOW FIR 


UPPERS AND 


REDWOOD 


in Mixed Cars for 
Mill Shipment 





We will give you some real values—values that 
you can’t afford to pass up. Write now for full 
particulars. 


M.A. Wyman Lumber Co. 
908-9 White Bldg., Seattle, Wash. 

















trades and 
Shicknesses 


Right here in our big warehouse we 
carry a complete stock of Douglas 
Fir Plywood. You can get any quan- 
tity you require on short notice and at 
reasonable prices. 


Order Plywood in L. C. L. or mixed 
cars with lumber items or hardwood 
flooring. If it’s used in building, we 
sell it. 


Write now for stock 
lists and prices. 


Serele 


LUMBER CoO. 
St. Louis, Mo. 
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Newsy Notes of Persons and Places 


AND OFFICE. 


























Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 
CENTURY, FLORIDA 
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INSURANCE 


With That Mutual 
AssociATED 


Interest 


LUMBER Specialized Protection for 


MUTUALS the Lumber Industry, with 
a Cost-Reducing Dividend 

















WARREN AXE & TOOL CO. 
WARREN, PA. 


Were awarded highest 


honors Panama - Pacific 
international Exposition 


GRAND PRIZE 
nee ere 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 











BOOKS—BOOKS—BOOKS—Here’s theplace 


to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 








Claude Tully, vice president Anderson-Tully 
Co., Memphis, Tenn., arrived in Chicago Tues- 
day for a two or three day visit. 


Fred Pantzer, manager Pantzer Lumber Co., 
Sheboygan, Wis., visited friends in lumber cir- 
cles in Chicago Friday of last week. 

Charles Holmes, hardwood wholesaler of 
Grand Rapids, Mich., was in Chicago this week 
and visited many friends and acquaintances in 
the trade. 


J. F. Higman, president J. F. Higman Lum- 
ber Co., St. Joseph, Mich., came to Chicago 
Wednesday and called on a number of business 
connections. 


N. Gregertsen came back on the job in the 
office of Gregertsen Bros. in the McCormick 
building Monday after spending the summer at 
Eagle River, Wis. 

M. H. Bissell, manager of the yellow pine 
department of the E. L. Bruce Co., Memphis, 
Tenn., was a visitor at a number of local lum- 
ber offices Thursday and Friday of last week. 


L. V. Graham, sales manager Pickering Lum- 


ber Sales Co., Kansas City, Mo. passed 
through Chicago Wednesday on his way to 
New York. 


Tom A. Moore of the Tom A. Moore Lum- 
ber Co., Chicago, spent some time in St. Louis, 
Mo., last week visiting old acquaintances in 
the lumber industry and seeing relatives. 

W. P. Marsh, general sales manager Cady 
Lumber Corporation, McNary, Ariz., was 
among those who arrived in Chicago Thursday 


for the National Hardwood Lumber Associa- 
tion convention. 

L. H. Levisee, president, Levisee Lumber 
Co., Oshkosh, Wis., arrived in Chicago the 


early part of the week, made a trip to Detroit, 
and returned for the National Hardwood Lum- 
ber Association convention. 


R. R. Reynolds, field representative of the 
Wm. Hulbert Mill Co., Everett, Wash., arrived 
in Chicago Tuesday on business for his firm 
after spending some time with various sales 
connections in the middle West. 


A. J. Barker, of the newly formed Asso- 
ciated Lumber Companies, Chicago, spent three 
or four days last week in Minnesota, where he 
called on a number of old connections and lined 
up an encouraging amount of business. 


A. H. Ruth, manager, G. W. Jones Lumber 
Co., Chicago, went up to Appleton, Wis., 
Thursday of last week to attend the funeral on 
Friday of Howell C. Humphrey, vice president 
of his company, who died the week previously. 


Hamilton Roddis, president, Roddis Lumber 
& Veneer Co., Marshfield, Wis., passed through 
Chicago Monday en route to Denver, Colo., 
where he will attend the general convention of 
the Episcopal church as a delegate from his 
community. 


Frank Oliver, president W. F. Oliver Hard- 
wood Co., Toronto, Ont., who is a vice-presi- 
dent of the National Hardwood Lumber Asso- 
ciation, arrived in Chicage on Monday and 
renewed acquaintance with friends here hefore 
thie convention opened. 


Announcement has come from Muskegon, 
Mich., of the consolidation of the New Castle 
Box Co., La Belle Box Co., Vandergrift Box 
Co., Indiana Box Co., and Elkins Box Co., to 
form the Associated Box Corporation. The 
new corporation will have its general office in 
New Castle, Pa., with William Munroe as presi- 
dent. With Mr. Munroe, J. W. Mcllwraith, 


Thomas Munroe, T. C. Post and C. H. Bender 
form the board of directors. 


L. O. O’Daniel, Chicago representative of 
the Dierks Lumber Sales Co. of Kansas City, 
has moved his office from 900 Blum Building, 
624 South Michigan Avenue, to Maryland The- 
atre Building, 841 East 63rd Street, where his 
‘phone number is Fairfax 5717. 


D. C. Johnson, sales manager Tendal Lumber 
Co., Waverly, La., left home last week to visit 
friends and relatives in Oshkosh, Wis. He at- 
tended the Howell C. Humphrey funeral at 
Appleton on Friday, and came to Chicago this 
week to call on lumbermen friends and to at- 
tend the hardwood convention. 


L. R. Putman, merchandising counsel of the 
Southern Pine Association, returned last Mon- 
day to his headquarters in Chicago after spend- 
ing a brief vacation at his old home in Arkan- 
sas. Mr. Putman left again the following day 
for New Orleans to attend a meeting of south- 
ern pine manufacturers and to continue some 
special work he is doing for the association. 


In order to be more closely in touch with its 
hardwood production and in position to give 
the best service to its customers, the Philip A. 
Ryan Lumber Co., of Memphis, Tenn., has 
moved its office to Brooksville, Fla. P. A, 
Ryan, head of the company, advises that the 
move will be made next week and that head- 
quarters will be in Brooksville on Sept. 26. 


George Gerlinger, prominent lumberman of 
Portland, Ore., who is engaged in a number of 
different enterprises there, passed through Chi- 
cago the latter part of last week on his way to 
the East. He visited several friends in the 
lumber trade in Chicago while here, his trip 
being to get a close-up view of conditions in 
some of the consuming sections of the country. 


EK. C. Canby, formerly traveling out of De- 
catur, Ill., for the Weyerhaeuser Sales Co., now 
is coverin.x the Northern Indiana and Central 
Illinois territories for the White Star Lumber 
Co., operating from the company’s headquarters 
in Chicago. The White Star company is a man- 
ufacturer and wholesaler dealing in northern 
hardwoods and flooring, redwood, and western 
and southern softwoods. 


Robert K. Eaton, of the Robert K. Eaton 
Lumber Co. returned to Chicago Friday of last 
week after a sales trip to Dubuque, Clinton, 
Davenport, Moline and several other towns 
along the river, where he picked up an en- 
couraging amount of business, mostly in shop 
lumber. He found 5/4 easy to sell, and reports 
that sash and door cut stock is scarce and in 
good demand also. 


S. M. Eaton, of the Union Lumber Co., re- 
turned to his headquarters in Chicago this week 
after making a short trip that included visits to 
Louisville, Ky., Cincinnati, Ohio, and_ other 
points in that territory. Mr. Eaton found busi- 
ness rather active in the Louisville section 
where considerable building is in progress and 
lumber yards and wood using industries are 
showing a little brighter aspect than is the case 
in some other sections. Buyers generally, how- 
ever, continue to follow the practice of pur- 
chasing for immediate needs only, and practic- 
ally every order placed calls for quick delivery. 


W. F. Baird, general sales manager, Madera 
Sugar Pine Co., Madera, Calif., has been spend- 
ing a short time in Chicago and other middle 
western cities, conferring with sales representa- 
tives of his company and getting first hand in- 
formation as to trade conditions generally. Mr. 
Baird finds buyers continuing to make purchases 
only for immediate requirements and insisting 
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on prompt shipment from the mills. In line 
with other manufacturers, the volume of busi- 
ness being done by his company is below nor- 
mal, but quite satistactory under the general 
conditions that are prevailing. That the Ma- 
dera Sugar Pine Co. has been enabled to main- 
tain a fairly satisfactory volume all during this 
year Mr. Baird attributes largely to the per- 
sistent advertising his company has done, that 
has kept its facilities for supplying high quality 
sugar pine continually before the trade. 





New Firm in Commission Business 


Commencing operations at the beginning of 
September from offices at room 1012, 19 La 
Salle Street, the Associated Lumber Companies 
has been organized by A, J. Barker and Hiram 
f Below as a general commission business 
catering to the retail trade. 

The firm will act as Chicago sales represen- 
tative of a number of leading northern mills, 
and sell the products of several prominent mills 
in the Inland Empire and on the Pacific Coast. 





Opens New Department 


San Francisco, CALIF., Sept. 12.—The Santa 
Fe Lumber Co., of this city, prominent Califor- 
nia distributer of Northwest lumber and shin- 
gles, has added a de- 
partment for the sale of 
California pine, and 
Frederic S. Palmer, 
who has been with the 
company since June, is 
in charge. He has had 





F. S. 


PALMER, 
San Francisco, Calif.; 
Heads California 
Department for 

Company 


Pine 
Frisco 





a wealth of experience 
in marketing California 
sugar pine, and is well 
known throughout the 
pine consuming _ terri- 
tories of the East. 

Gus Russell, popular 
president and _ general 
manager of the company, for many years has 
been a prominent figure in California lumber 
circles. In addition to his wholesale lumber 
interests he operates retail yards in the central 
part of the State. 


ES 








More About Home Finance 
Executives 


As announced in the Sept. 12 issue of the 
AMERICAN LUMBERMAN, the National Homes 
Finance Corporation, the organization which 
the members of the Associated Leaders of Lum- 
ber & Fuel Dealers of America purpose to use 
as a means of supplying the necessary financing 
tor home building, has been completed, has ac- 
quired the backing sufficient to start operations, 
and already is making loans through its par- 
ticipating dealers, all of whom have been sent 
materials, forms, rate charts and _ operating 
manuals. They report that a healthy volume of 
fall business is lined up, made possible by this 
adequate financing. 

Because Alton J. Hager, of Lansing, Mich., 
who was elected president, will be able to de- 
vote a considerable amount of his time to the 
company’s affairs the position of chairman of 
the board has been abolished. Mr. Hager is 
thoroughly experienced in this line of work, 
through special financial interests in his home 
town, where the Hager & Cove Lumber Co. is 
known as a progressive retail firm, and he also 
is president of the National Retail Lumber 
Dealers’ Association. 

_Helping him in his new tasks will be Francis 
C. Miller, assistant to the president, and Don- 
ald H. McNeal, director of the mortgage di- 
Vision. Mr. Miller, a graduate of the Univer- 
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sity of Wisconsin, already is known to hundreds 
of dealers through his fine work with the First 
3ancredit Corporation. This took him all over 
the country, while aiding and advising lumber 
dealers and merchant plumbers in the profitable 
handling of modernization projects on a 
monthly payment plan. Probably there is no 
man who has had a more extensive direct con- 
tact with home owners’ financing problems in 
all parts of the country. 

Mr. McNeal has been associated with con- 
struction work since his youth. He studied 
structural engineering at the University of 
Colorado and took post-graduate work in build- 
ing construction and business administration at 
Massachusetts Institute of Technology. He ap- 
plied his technical training during the World 
War, when he served in the quartermaster 
corps, building cantonments and _ hospitals. 
Then he was appointed by the National City 
Co. as assistant chief engineer of the housing 
and development work of the West India Sugar 
Finance Co., building and operating the world’s 
largest sugar plantation, at Santo Domingo, 
W. I. 

Ten years ago he turned his attention to 
building finance, as well as construction, and 
among the firms for which he was in charge of 
construction financing were the Hegeman- 
Harris Co., of New York, and the Tamminga 
Construction Co. and the McPhee & McGinity 
Lumber Co., both of Denver, Colo. In the lat- 
ter connection he organized and operated one 
of America’s first and largest departments spe- 
cializing in financing and supervising residential 
construction. For over a year he has served the 
Architects’ Small House Service Bureau as 
financing and merchandising adviser. He has 
been a registered structural engineer since 1923, 
and is a member of the American Society of 
Construction Engineers. 
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Says Shop Trade in Chicago Area 

. 
Improving 

That business in the Chicago district is show- 
ing a little improvement in at least one division 
of the lumber trade seems to be borne out by 
the experience of N. W. Marshall, manager of 
the Chicago office of the Pelican Bay Lumber 
Co. 

Asked how he found conditions, Mr. Marshall 
told an AMERICAN LUMBERMAN representative 
that things seemed to be picking up a little, so 
far as the transactions of his company were 
concerned. “The sash and door trade is a little 
better,” he said. “The shop line is good and 
more actual orders are being placed than a 
month ago. Inquiries, too, are more numerous.” 

Mr. Marshall pointed out that this encourage- 
ment is felt from sections outside of Chicago, 
within a radius of something like two or three 
hundred miles. Business with firms in the city 
itself is quite dead. It is impossible to say, 
he continued, whether the tendency is the fore- 
runner of a general improvement, or merely a 
flash in the pan, and his company is not making 
plans for any expansion of manufacturing ac- 
tivities, although the increase in orders has 
come to them rather as a surprise. 

The state of business in Chicago proper can 
be expressed in this typical statement from the 
head of one of the leading wholesalers, who 
said: “Things are very quiet, and there is no 
sign of any change. We are taking a little 
business in local shipments and small specialties, 
but the lumber yard trade as such is quite stag- 
nant.” 





Week's Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that 
the revenue freight loadings for the week 
ended Sept. 5, 1931, totaled, 759,546 cars, as 
follows: Forest products, 27,975 cars (a de- 
crease of 61 cars below the preceding week); 
grain, 38,224 cars; livestock, 22,531 cars, coal, 
132,955 cars; coke, 5,172 cars; ore, 35,157 cars; 
merchandise, 218,231 cars, and miscellaneous, 
279,301 cars. The total loadings during the 
week ended Sept. 5 show a decrease of 4,218 
cars below the week immediately preceding. 





CHICAGO 





IT PAYS 


TO DEAL 
WITH 


Cypress. 


Special attention givento LCL 


orders and shipments. 


Write now for prices. 


Gregertsen Brothers Co. 


332 So. Michigan Ave., CHICAGO 
Yards and Planing Mills, CAIRO, ILL. 


| SPECIALISTS 


That’s the way to get better 
values and quicker shipments. 
Take advantage of our mix- 
ed car service on orders for 





WHITE STAR LUMBER COMPANY 
CHICAGO 
Manufacturers and Wholesale Dealers in Maple, Birch 


Oak Flooring, 
Red Cedar, 


and 


811 Roanoke Bidg., 
Phone Randolph 1069 


Redwood, old growth 


Maple and Birch 


Yellow 
Northern and Western Hemlock, 
and California Pine, Yellow Pine, 
Exclusive agents for Redwood Manufacturers Co., and 

“Soo Brand’”’ 


White Cedar Posts. 


Flooring. 


Fir, 
Pondosa 





General Offices: 308 W. Washington St., CHICAGO 


Kiln Dried 
and Air Dried 


LUMBER 


ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills, Ltd., 


PAUL MILLER CoO. 


Merritt, B. C. 














A Real Sales Help For Lumbermen 


Try It For 60 Days FREE—No Obligation 









Hundreds of 





\by us 





‘ARKANSAS ~ 


caurronmia | — 


bermen’s 


are listed in each new edi- 
tion of the Red Book and 
many others are announced 
TWICE a 
they 
business 
Book credit rat- 
ings 
are recognized by 
lumbermen as the 
most reliable. 

Ask for Pamph- 
let No. 49-S and 
rates, also 
details of the 60 


day FREE Trial 
offer. 
Our Collection 


Department has 


a 
of experience collecting lum- 
accounts and will 
be glad to assist you. 
DIT ASSOCIATION 
Executive Offices, 608 South Dearborn St., Chicago, 111. 
East. Headquarters, 35 S. William St., New York City 


new buyers 


week as 
start in 
Red 


and reports 


the 


many years 














Builders’ Commercial Agency 


1350 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 


ESTABLISHED 1890 








Richard Shipping Corp. 


44 Beaver Street. NEW YORK 


Ocean Freight Brokers 


and Contractors 
Special department handling export lumber shipments 


Establishedi847 


Foreign Forwar- 
ders, Customs 
Brokers. We 
handle allclasses 
of cargo and at- 
tend to collection 
of invoices. 
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LUMBERMEN! 


Write now for our catalog telling 


about our books that'll 


HELP YOU MAKE MONEY 


431 S. Dearborn St. 
Chicago, Il. 
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Every Building 
Order You Sell 


Should be backed 
by this Policy ~ 





SPECIFICATION 
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INVESTMENT 
COVERING 
GOR Sein te thes Hae 
e e of Your Property . . 








Your Contractors 
Will Welcome It. 


It is a blank specification (easily made out) for 
any building as well as a guarantee of materials 
and construction. 


Whether your customer is building a house, 
barn, store building or remodeling an old build- 
ing, you should accompany his order with one 
of these policies. 


Dealers in all parts of the country are giving 
this Protection Policy to their customers. You 
should do the same thing in your locality in the 
futvee. Don’t pass up this business building 
idea. 


A Booklet of Instructions 
sent with Each Order 


MAIL COUPON NOW? 

















AMERICAN LUMBERMAN, 
431 South Dearborn St., CHICAGO, ILL. 


Send us on approval sample “Specification 
Protection Policy.” Within 5 days we agree 
to remit 50c to cover cost of this sample or 
return same to you. 
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t News Letters 


(Continued from Page 59) 
dressed edge box for sheathing purposes has 
also picked up lately. No. 1 stock box, rough 
and dressed, has been moving pretty well. 
Interest has been centered in 6- and 12-inch 
widths, and many mills are now out of these 





entirely and refusing to quote. Good air 
dried stock is far from plentiful. Other 
rough items have been quiet. 

There has been a better demand for 2%- 
inch face B&better and No. 2 flooring, and 
for 3%- and 3%-inch face B&better and 
No. 1. Solid car orders for one of the above 


items have not been infrequent. Demand for 


roofers, kiln dried and air dried, has been 
better. Where the North and East have not 
taken in much stock, other sections have. 
Good 6-inch air dried roofers are being 
quoted at $10.50, $11.50 for 8-inch, while 
4-inch are $7.50 to $8. These prices are 
f. o. b. cars Georgia main line rate. A 


50 cents 
25 cents 


very few cars may be picked up at 
A buyer’s commission of 20 to 
usually has to be added. 


Kansas City, Mo. 


Sept. 14.—Mills say they positively can not 
move any sizable amounts until dealer sales 
increase. Southern business seems entirely 
out of the question, due to extremely de- 
pressed conditions brought on by the low 
prices received for cotton, while in the wheat 
and corn belt low prices are again to blame 
for the lack of building and lumber buying. 
Fall needs are not being provided for to any- 
where near the degree they were expected to 
be, sales managers say. Mills are quite liberal 
with credit arrangements to allow dealers to 
stock up on short items. but even then the 
dealers are hard to interest. Eastern and 
northern States seem the best markets at 
present, but sales could hardly be called any- 
thing but meager. 

While industrial consumers are not actively 
in the market, their inquiries have substan- 
tiated the fact that stocks are far below 
normal and need at least partial replenish- 
ment. Motor car manufacturers are taking 
seattered lots, and radio interests are _ in- 
creasingly active purchasers. Furniture man- 
ufacturers are cutting down from week to 


less. 


week on their purchases. 
. 
Jackson, Miss. 
Sept. 14.—Wholesalers and manufacturers 
of southern pine report an increased volume. 


Yard and shed stock items in mixed cars pre- 


dominated. The demand seems most active 
from small towns and farming sections. Re- 
quests for immediate shipment indicate that 
yard stocks are still at low levels. 

Recent mill tabulations of Nos. 1 and 2 
common, 2x4- and 2x12-inch, 10- to 24-foot, 
show them badly broken. Dry No. 1 short- 
leaf is especially scarce, and 2x1’s in 10- to 


20-foot lengths are quite scarce, 2x10-inch, 
14-foot and other items in the longer lengths. 
No. 2 longleaf dimension stocks have been 
greatly reduced, with scarcity of 2x6-inch, 
16-foot, 2x4-inch, 16- to 20-foot, and 2x12- 
inch, 16- to 20-foot. In the aggregate, No. 1 


longleaf dimension stocks are ample, although 


at individual mills the assortments are 
broken. Nos. 2 and 3 longleaf boards are 
getting scarce, and some mills also report 
searcity of dry shortleaf No. 2 common, but 
stocks of dry No. 3 common shortleaf are 
still heavy. The mills in this section reduced 
stocks in August through heavy shipments 
and reduced running time. Most mills are 


well taken care of on timber business—10-inch 
and larger sizes, but orders for 8-inch and 
under are needed. The production of lath is 
very small, and No. 1 have advanced to $2.50 
at the mill, with sales limited to small 
amounts in mixed cars. Inquiries are out from 
manufacturers of snow fence lath, and a num- 
ber of the mills are putting their lath depart- 
ments on this item. 

The mills in this section are awaiting with 
interest the opening of bids on Sept. 15 for 
the Huey P. Long Bridge, across the Missis- 
sippi River at New Orleans. This is a 
$19,000,000 project which will require large 
quantities of form lumber and some 20,000,000 
feet of timbers. 

The hardwood market shows very little life, 
but all sawmills are running 32 to 40 hours 


ve 


September 19, 193; 


a week and shipments have been sufficient to 
reduce stocks. Dry % and 4/4 


red oak are 

scarce, and a number of other items are harg 
to find for quick shipment. 

W. E. Guild has just returned from two 


months pleasure trip which took him as fa, 
west as Los Angeles. He is now enjoying 
excellent health. 

J. A. Minnich, secretary of the new Missi. 
sippi Retail Lumber Dealers’ Association, was 
in Greenwood and Greenville, Miss, last wee, 
organizing these districts. Mississippi is one 
of the few States that has been without g 
retail organization, and Mr. Minnich, an expe. 
rienced executive in such work, is making 
excellent progress. 


Macon, Ga. 


Sept. 14.—Roofer production 
tailed, and at about the same level as sales 
Shipments are running above production, 
Prices continue low, for some orders are being 


remains cur- 


accepted because of the need for cash. New 
construction work and repair work to relieye 


unemployment in this territory is helping the 


roofer market somewhat. 

Longleaf mills in southern Georgia continue 
their curtailment. Some new orders have 
been placed, but buying is hand to mouth, 

Shipments of hardwood are running ahead 
of production. Curtailment has continued 
throughout the year. Oak appears to be ip 


better demand than any other species, unless 
it be gums. 


ple are the biggest buyers. 


St. Louis, Mo. 


Sept. 14.—Demand for southern pine last 
week was not quite as good as it had been for 
the preceding two weeks, though prices were 
somewhat weaker. Transit lists contain an 
increased number of cars, but salesmen report 
selling difficult and returns to shippers as un- 
satisfactory. Railroad business seems to have 
dropped off again. No. 2 boards and shiplap, 
8- and 10-inch, are $18.50@19 for small-mil] 
loading and transit cars; $21.50@22 for large- 
mill stock. No. 1 dimension, 2x4-inch, random 
loading, small-mill stock, is $19.50@20; large- 


mill stock, $23.50@25; 8-, 9- and _ 10-foot, 
$17.50@18. B&better flat grain flooring, 1x4- 
inch, random loading, small-mill stock, is 
$29.50@30; large-mill stock, $31.50@82; 
straight cars, 10- and 12-foot, $27.50@28, 
straight cars, 16-foot and longer, $32. Car 


siding, B&better, 1x4-inch, 9-foot, is $31.50 @ 32; 
car lining, No. 1, 1x6-inch, 16-foot, $27; 18-foot, 
$32.50. 

West Coast sales are extremely light, 
business not on the firm price basis. 
grain fir flooring B&better, 


with 
Vertical 
1x4-inch, is $38.50; 


slash grain is $30.50 for Rail B loading, $1 
less for Rail C. B&better fir drop. siding, 


standard patterns, 1x6-inch is $28.50, reason- 
able loading specifications permitted. No. 1 
dimension, air dried, no moisture content guar- 
anty, is $13.50@14 off Rail B list; kiln dried, 
$9@9.50 off. Timbers up to 12x12-inch, 40-foot 
long, full sawn, No. 1 common, are $32.50; 
select common, $34.50; select structural, $36.50 

All above prices are f. o. b. St. Louis. 

Oak flooring demand is fair, with prices un- 
changed. Hardwood demand is still weak, 
with prices unstable and tending lower. 

E. A. Frost, president Frost Lumber Indus- 
tries (Inc.), Shreveport, La., was in St. Louis 
Friday and Saturday visiting the district 
sales office. 


Jacksonville, Fla. 


Sept. 16.—A slight improvement in southern 
pine orders was noted this week. They came 
mainly from the railroads, which, for the last 
several months, have bought practically noth- 


ing. More inquiries are being circulated, Or- 
ders from the New York territory continue 
slow and are for timbers and dock schedules. 


The yards are buying in very small quantities 
only. Competition is very keen, say whole- 
salers. Prices are practically unchanged, but 
because of the limited number of responsible 


mills running, it is somewhat difficult to place § 


orders except with the larger mills. These 
are very reluctant to sell the wholesalers at 
prevailing low prices, preferring to dispose of 
their stocks mainly through 
offices in the North and East. 

Florida yard business is showing some in- 
crease. The retail yards are 
stock than they were a month ago, and seem 
to be doing a fair business. They report that 
more residences are being built now than for 
several weeks, which increase is attributed 


(Continued on Page 66) 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. 0. b. mill sales prices on southern pine to the Southern Pine Lumber Ex- 


New Orleans, 


change, 
to date 
West East 
Side Side 
Flooring, Standard 
Lengths 
1x3” rift— 
B&better 
Shortlez af. 53.41 56.75 
Longle af. "#61.25 ee 
No. 1— 
Shortleaf.. 52.25 re 
Longleaf.. 50.00 
Me, Boo. 28.00 
1x3” flat 
grain - 
B&better. 26.03 27.80 
a Bsenue *24.00 24.84 
Mo, 3... 16.63 13.04 
1x4” rift— 
B&better 


Shortleaf. . 


54.19 *55.00 
ae ee « 


La., 





No. 1— 
Shortleaf..*38.41 *45.00 
Longleaf.. ‘ er 
ee Mek eu 4 

1x4” flat 

grain— 

B&better.. 26.55 26.59 
Tk Besces 23.83 23.25 
Be kcuee 12.8 
Casing, ews & Jamb 

0-20’ 

Babetter” 
. eee 45.07 38.00 
1x5&10 51.50 41.67 


for 


sales made 
have been inserted and distinguished by 


in the period Sept. 


asterisk: 








4-8, but, where prices for this period were not available, prices for the month 





West East West East West East West East West East 
Side Side Side Side Side Side Side Side Side Side 
“Surfaced FPinish Ceiling, Standard No. 1 Fencing and No. 1 Shortleaf No. 1 Longleaf 
10-20’ Lengths Boards, 10-20’ Dimension Dimension 

B&better %x4”— ree 21.98 25.05;2x4” 2x4” — 

Inch thick— s » gene o2eg)ixe” ..... 23°60 24.68/12 & 14’... 16.90 15.13]12 & 14’... 20.00 17.59 
 canens 30.47 32.55| B&better.. 22.57 21.23) 1, 22°81 26.11|16’ ....... 17.68 16.15)16’ ......- 22.00 18.19 
aoe 30.96 28.30 No. 1..... 16.80) x10" °°. 57°04 29:99]2x6" 2x6” 

PA ae eee si eal eae" — 1x12” 1.1) 39:43 38.98]12 & 147... 14.90 13.07]12 & 14’... 16.50 16.38 
a “Pens oe. . “36 B&better.. 21.33 19.88] Wo. 1 Pe ra 25.9%. ESCO cccvess 12.80 17.93 

52.89 53.50 Shiplap, 10-20 
/4* thick. S°lNo. 1..... 19.88 18.31 . an an x8” 2x8” 

5& ty thick 22.00 22.20 12 & 14’ 16.72 13.08 2 & 14’ 13.56 

4, 8”...*45.50 47.75| Casing & Base, 10-20’) 1x10” sees eee el gy 17.03 13.93 ay 4.64 

seu” 59.50 47.08 | penett — 7 wipe = mv 

ets 64.17 65.38 etter, No. 2 Fencing, Stand- |?*! ; _ o-| 2x10” 

c— 1x4&6”.... 38.74 37.12 ard Lengths A eteeee apt rr OT seveess 17.22 

Inch hick— Pi ame | a NTE 20.99 4.4 BS oa 17.50 
4” ' ee 29.50 24.53| DFoP a Stand- po oo T28E FESO on ccccces 22.28 17.74 +t ai aeiiead 23°00 
gues 25.56 24.25 ard Lengths = oe 2x12” 9x19" 
| teeay+: 29.38 25.83|/No. 117— i Mecans 12.59 13.00]12 @ 14’ 23.79 17.44 ny 14° 35.00 29.79 

: ae 39°90 32:5611x6” Wo. 2 Shiplap ana |!°’ ------- 25.45 21.88} 56, . 28°56 

seats 42.00 36.955 eeiter.. 85.54 98001 ena ack ee Ul kk eee CU es 
Sench “ ma ..... 23°80 20.13] Boards, Std. Lgth. Mo. 2 Shortieat No. 2 Longleaf 

ugh Finish 10-20’ Shortleaf— Dimension Dimension 

B&better— Saggetes patterns 1x8” 13.6 13.48 |2x4” 2x4” 

Inch thick—_ 7 .. 9671 epselixie” .... Lied 137ail2 & 14’... 13.87 12.56/12 & 14’... 16.33 16.60 
. rere 25.00 ....| B&better.. 25.71 25.50) -* 22 i306, 95 12621167 19.50 17.35 
Se, “keds 29.10 29.090|No. 1..... 25.41 22.20 ae ei caine it ores 13.95 12.63 lt esekee 9.5 7.35 
8” d : ae... peene oO 5. 2x 2 : : a 

pia 37.21 30.00) Car Siding, 1x10 16.56 15,03|12 & 14’... 11.05 10.44]12 & 14’. 13.18 

eeeooe 31.2 oi. -y 9 9 of 27 
 MReieicd: 51.63 53.00 and Roofing No. 2 Boards, 1x12” u¢ gree 11.20 10.83 ad ree 5.2 
—* thick— oe Standard Length |j2°« 14’... 11.95 11.69]12 & 14’ 13.00 

3s 75 x: ” € 23 or o 4 av . « & . v- 

caer" eellhdded (~~ AS > Shortleaf.. 17.30 13.79]16’ ....... 14.14 10.83/16’ ....... 13.59 

‘eens 56.75 *45.00 No. i— ent Longleaf... 25.90 25.70 1y4 4 13 1.72 yt ‘ 12.72 

’ > os ii my 2.72 

Boston Partition, 1x6” 16&18’ 26.25 *26.00 Plaster Lath +i : ‘ 14:59 tet: —s hig 2 i é 14.54 
Standard Lengths No. 2... %x11%e", 4’— eames’ ; st 

Sg 26.75 1x4” 5-20’, 12.50 ie. Becca 2.04 2.11]12 & 14’ 14.87 11780123 & 14°... *15.75 

petter.. 26.75 1x6” 5-20’. 13.50 No. 2..... 1.50 1.15'16’ ....... 40.38 18,56°80" 2.05.6 *21.25 








ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 


— and = 


Dabtr, e 6-16’. $45.00 
btr.,* 6-16". 43.00 
No. 1, 6-16’.. 42.00 
~~ 2, 8-16’.. 40.50 
8, 8-20’.. 29.00 

No. 4, 4-20’... 24.50 


6” 8” i. | aS” 
$46.00 $46.00 $67.00 $77.00 
45.00 45.00 62.00 74.00 


26.00 27.00 27.00 26.50 


No. 4 common, 1x4-inch and wider, 4- to 20- 
foot, which fay contain 20 percent of 4- to 


8- foot, is $26. 
5&6/4, on 
DADtr. ..0c- 


No. 1&btr. 
No. 1 


60.00 


eeeeeeeeee 


"ewes. 4, 6&8” 
- +. - $66.00 ose. 00 972. +4 oi. +4 
2.00 00 


10” 


62. 00 Ha 00 


12” 


16. 00 


For S(as/s in No. 2, 4-inch, add $6; 6-inch, 


add $9; 
add $6; 2 
12-inch, Na ts: No: 4, 


acer 40 to 60 percent Dé&better. 


lengths—In 


Dé&better, 


ms ty gee $6; ‘10- inch, add $8; 12- inch, 
- and 10- inch, add $7.50; 
add for all "widths, $4. 


No. 1 and 


Specifi 
better —~ | No. 1, add for 16-foot $5; for other 


ener, os including | 18- and 20-foot, $2. 


2, add 18- and 


In 
20-foot, $2; other lengths, 


No. 


$1; for 10- and 12-foot in 1xi2-inch, add $4. 


In’ No. 3 common, for 
6-inch, add $1; 
12- inch, add $1 


Bevel siding, 


16-foot in im 


5- 
for 10- and 12-foot in 10- and 


and 


%-inch, odd lengths, 3- to 20- 


foot, but not over 20 percent shorter than 


10-foot. 
D&btr., 4-inch. .$22.00 
6-inch.. 27.00 


B, 4-inch...... 
6-inch. 


$16.00 


18.00 


Lath, spruce and pine, 4-foot; No. 1, $6.50; No. 
2, $5.45. 





WISCONSIN HEMLOCK 


Wausau, Wis., prices: 


Following are f. o. 


b. 
No. 1 Hemlock Boards, S81 


~ “i 
8’ 10,12 &14’ 16’ 

MMe iD ouee see egeae $19.50 $20.50 $21.50 
DEE) «sidabdvagevees 23.00 24.00 25.50 
2) SSS eae 24.00 25.00 26.50 
SE eit aay me bm amin 26.50 27.50 29.00 
Me -scptiedeus deen 27.50 28.50 30.00 

For shiplap or flooring, add 50 cents to 


prices on No. 1 boards. 
No. 1 


SMT ; $24.50 
SET” ncecccccee 22.50 
EE” lo cwccesees 23.50 
ee .. 23.50 
BE12” once eee 3.50 


of No. : 





1 Hemlock —, ee op 


10’ 2&14’ 16’ 
$24.50 $24.50 $25.50 
23.50 24.00 25.50 
24.50 24.50 25.50 
29.50 28.50 28.50 

30.00 29.00 29.50 


DOUGLAS FIR 


telegram to AMERICAN LUMBERMAN] 


Ore., Sept. 15.—F. o. b. mill prices 
sales of fir, Sept. 11, 12 and 14, 
straight and mixed cars, reported 
West Coast mills to the Davis Statistical 


[Special 
Portland, 
on actual 
direct only, 
by 





Bureau, were as follows: 
Vertical Grain Flooring 
B B&btr ¢ D 
BRN Cia eieia-tra ans $25.75 $25. + settee Sm ce 
BON dae oka ‘ 26.2 at 
SS <r 30. 50 We 
Flat Grain — 
ree es 14.25 12.75 
RS AES, ope 18.75 16.00 
Mixed — Plooring 
Se eee ‘ ars $10.75 
‘Ceiling 
OO lle 15.00 12.50 
BG 6s s.000es : 15.75 12.00 
Drop Siding, 1x6” 
Bees 17. 50 9 50 
Dt “sa baawe eae 16.75 4.00 re 
Bee cxaceeuwe 10.75 
Pinish, Kiln “pried ant Surfaced 
1x6” 1x8” 1x12” 
PD is cencpacaawe $28.00 $31.50 $47.50 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
a peo $11.00 $12.25 et $14.00 
ek oe ae eee 5.75 6.00 6.: 2 7.50 
a Ba a 3.00 5.50 5. 50 
Dimension 
13° 14’ 16’ 138’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 
4” $11.00 $11.00 $12.00 $12.75 $12.25 oes eee 
6” 10.50 10.50 11.50 11.75 11.75 $14.75 $14.50 
8” 10.50 10.25 11.25 12.00 11.75 14.00 16.50 
10” 11.00 11.00 11.75 12.75 12.25 13.75 15.50 
12” 11.50 11.50 12.25 12.75 12.75 13.50 16.25 
2x4”, 8’, $10.75; 10’, $10.50; 2x6”, 10’, $9.50 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2 ....$6.00 $7.00 $7.00 $7.50 $8.00 
No, 3 3.75 2.50 yr ue — 
No. 1 Common Timbers 
8x3 to 4x12" to 20’, surfaced........... $13.25 
5x5 to 12x12” to 40’, rough........--+s- 10.00 
5x5 to 12x12” to 40’, surfaced.......... 11.25 
Pir Lath 
No. 1, 1367x4’, ATTY... ceccececcccccces $2.25 
B&better, Plat Grain Car Siding, 9 or 18’ 
ee: - Sead as CHAR ee eo heme eT ee eee een $20.00 
ener errr ne tee ee a 21.00 


INLAN 


mill prices on 
the Western 
by members 
Wednesday, 


d 


Pine 


Sept. 


D EMPIRE PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., 


Sept. 17.—Following f. o. b. 
actual sales were reported to 
Manufacturers’ Association 
the three days ended 
Averages include both 


uring 
16. 


direct and wholesale sales and are based on 
mixed car orders. Quotations follow: 
Pondosa Pine 
INCH SELECTS AND COMMON, S2S— 
6” 8” 10” 12” 
C selects AL..... $34. 68 $34.69 $40.90 $67.13 
D selects AL..... 26.83 27.54 30.45 51.93 
No. 1 common AL .... ral P 
No. 2 common AL 23.45 19.43 19.63 25.56 
No. 3 common AL 14.03 14.26 14.09 14.03 
SuHop, 5/4 AnD 6/4, S2S— 
No. 1...$24.53 No. 2...$16.75 No. 3...$12.00 
SeLEcTs S2S, 5/4 AND 6/4, 4” AND WIDER— 
C select AL....$47.70 D select AL....$30.50 
ee: Sei cccnseree dee eracvues 24.44 
No. 4 Common, S2S, RW RL............. 6.78 
Idaho White Pine 
INCH SELECTS AND COMMON, S2S— 
aa Zs 10” a 
C selects AL..... $52.00 seas Season ; 
D selects AL..... 35.47 $97.16 45.34 $80.81 
No. 1 common AL 37.80 .. 
No. 2 common AL 28.84 28.9 37.83 
No. 3 common AL 16.39 18.2 20.00 23.69 
SELECTS S2S, 5/4 AND 6/4, 4” AND WIDER— 

C select AL....$86.00 7 potas Al... 886.33 
No. 4 COMMON, S28, of Se 11.91 
Larch and Fir 
No. 1 dimension, Sx 67 26’ ....206ccccce% $13.36 
No. 1 dimension, 2x10” 16’ ........eee0% 16.56 
Vert. gr. flooring C&btr. 4” RL-........ 28.97 
.Drop siding or rustic, C&better, 6” RL 18.81 





WEST 





Vert. gr. 25.00 


COAST SPRUCE 


~ [Special telegram to AMERICAN LuMBERMAN ] 
Portland, Ore., Sept. 15.—The following are 
prices for mixed carlots prevailing today: 
Finish— Factory stock— 
ee $43.00 4/4 viseeceees $17.00 
” 5/4 eeceoeoeereee 21.00 
izt—Ii¢ 55.00 6/4 wees eeees 22.00 
Bevel siding— Oe cshcueues 523-00 
SOE $19.00 1081374 oesces — 
1%4x6”, Flat gr. 20.00 RN oc wis aceon aie 3.0 


th 
Green box 11.00@13. oO 


64 
RED CEDAR SHINGLES 


Seattle, Wash., Sept. 12.—Eastern prices of 
red cedar shingles f. o. b. mill are: 


New Grades 
Per Square 
Royals, 24”— 
EE Ra eer eer er er $2.60@2.85 
Do etesekeweseunee teens ene ca 1.78 @2.45 
SHEE? think hig ae link ee ae et eed 1.35@2.00 
Perfections, 18”— 
Dk Ene ekaxe 60s Ouse ee edcueeusees 1.83 @2.25 
a: 2. «nessa eee RRO ee Ok Oe 1.10@1.35 
a  d2réenanbececacdnawannneosana 1.00@1,20 
16”— 
Re, 3, Misses. SOCSOCES. 2k ccsces 1.44@1.80 
Me, 2, OF BEE CeORP. ac ccccccceces 1.20@1.35 
No. 3 or 10” Clear or better...... .80@1.05 
Old Grades 
Per M 
tee Cee BFE. og cescvcncurere nes $1.30@1.55 
Pe Cn Cie nec eecee ne nes wea 1.20@1.55 
iesemaions. E216", 6/28... ccccess 1.80@2.25 
eS SS | eee err es -70@1.00 
Common Stare, 6/2... ccccsccscovecs -70@1.00 
No. 2 Perfections (10” clear)...... 1.65 
Rite-Grade Inspected Stock 
ORE OCCT TE OCT TUUTR TOLL $5.75 
I is area de Gala aks Saw Relea 
Eurekas, 75% vertical grain............ 2.30 
a, WOREROER, SIEs caccicccrvevececes 1.85 
Extra Clears, 50% vertical grain........ 1.80 
Extra Clears, 75% vertical grain........ 1.85 
eee Beets Css ccececvevetectecectaates 1.25 


Shingles shipped with fir lumber are about 
10 cents higher. 


PHILADELPHIA PRICES 


Philadelphia, Pa., Sept. 15.—Following are 
prices prevailing today in this market: 
LONGLEAF YELLOW PINE FLOORING, 1x3-inch— 
B&better, $38.00; ms 1 common, $34.00; No. 

2 dropping » $27 
LONGLEAF lly ae TIMBERS, 





Rough, merchantable grade, water delivery— 
6&8-inch 10-inch 12-inch 14-inch 16-inch 
$35.00 $43.00 $57.00 $65.00 $75.00 


GEORGIA AIR DRIED ROOFERS— 

Tongued and grooved, %-inch, 6-inch width, 
$19.00, 

KILN Driep YELLOW PINE ROOFERS— 

Tongued and grooved, standard, 6-inch width, 
$23.09. 

NORTH Ganesan PINE RouGH Box, No. 1— 
10-inch, $25.0 12-inch, $26.50. 

NORTH tt ‘PINE FINISH, 


De. SE occ cueareeess vaee's $40.00 
NORTH CAROLINA PINE STEPPING, 
Bébetter, 5/4x12-inch ....ccccceccces $63.00 
NorTH CAROLINA PINE DIMENSION, No. 2 & bet- 
ter— 
S48, %-inch scant, 2x3-inch, 9-foot, $18.50; 
2x3-inch, 16-foot, $20.00. Rough, 2x10-inch, 


10- to 16-foot, $21.50. 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of northern hard maple flooring as re- 
ported to the Maple Flooring Manufacturers 
Association, averaged as follows f. o. b. cars 
flooring mill basis during the week ended 
Sept. 12 





First 


oo) (arr wTevrr. 


Second Third 
$44.45 $28.72 





WEST COAST LOGS 


Everett, Wash., Sept. 12. 

Fir: South Sound territory: No. 
2, $12; No. 3, $8. 

North Sound territory: No. 1, $18; No. 2, 
$14; No, 3, $10. 

Cedar: Shingle logs $8@10; 
$19@20. 

Hemlock: No. 2, $10.50@12.50; No. 3, $9@11. 

Spruce: No. 1, $20; No. 2, $15: No. 3, $10. 


List prices of logs: 


1, $16; No. 


lumber logs, 





END DRIED WHITE MAPLE 


Prices on end dried white 
mills, lower Michigan: 


maple, f. o. Db. 


FAS No. 1 & sel. 


2, ee eee es $110.00 $ 85.00 
ES ee Eas Sie ee een ay 115.00 90.00 
a Mceiivetweet wren wired aad 120.00 95.00 
as sales dele ci aan a, Ao a ce 125.00 100,00 
I ll aa al a ah ec 150.00 125.00 
EE) teak pee a lava te ke Os 160.00 135.00 
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NORTH CAROLINA PINE 


Following are typical average f. o. b. 
folk prices received during the 
Sept. 12, as reported by the 
Pine Association: 

Rough 

Edge 4/4— 

B&better 


Nor- 
e week ended 
North Carolina 





ET I ok OSs. okt we ar besa ora RO DE eae aha 
NS SRN Od ga ae eee ae 
NT Ed Ci ak aka cteto esas faeces ces 
No. 1 No. 2 
s&better No. 1 box box 
OR Pre eee ».40 ae or 
SM genbwadewad 36.30 seeds _— a aa 
Logan reee 36.00 $28.20 $17.55 $14.60 
Sy eas 39.10 or am eras 
Se 2c eae ak be 38.20 29.40 18.55 15.10 
= ree 42.05 $1.95 18.90 15.90 
DS wi wince dilew 6 53.90 36.60 22.65 16.10 
z Edge B&better— 
ED Gtaitiy a gas wate Sac ecaaace die ete anae ale $38.65 
PN Oe GAT a aie cas ce is ats tg 51.10 
DOE? CASA Niirane Gee cer ew ceeac awe ekad 56.10 
he gra tara iter has otras “eis wal ache Stee oa ee 41.00 
Bark Strips 
B&better, 41/4 ee Oa ee Pe ee eee ot te $23.75 
I eek Gar inrae ott A eo ate alone en ne et 10.65 
Dressed 2144” 3" & 
Flooring W ide Wider 
I © a i $32.30 $31.75 
No. 1 common, }}”........ 27.80 28.05 
No. 2 common, {%”........ 17.00 18.05 
B&better, bark strip partition..........$26.25 
Box bark strips, dressed........... eee 
No. 2 
Roofers dressed 
alll SES SRS Re Saris aa ena pe eee ire ee ee eet $17.05 
RM Stee Si ane etal a aa Bon Gates Nalco Sen te ale 17.70 
SMR br dak hb ath orale crara 5, o's ela Io be ah 18.50 
WE” fe peidoue om dds & hic eae conan 22.15 





WESTERN RED CEDAR 


Seattle, Wash., Sept. 12.—Prices for red 
cedar siding in mixed cars, new bundling, 8 to 
18 foot, f. o. b. mill, are: 


Bevel Siding, 14-inch 


Clear 6 Ase come 
SONNE civwarcited sae $25.00 $22.00 $17.00 
res 29.00 24.00 20.00 
INE rata dca eat a ceed 29.00 24.00 20.00 
Clear Bungalow Siding 
; %-inch %-inch 
eee eee $43.00 $32.00 
SONNEI Shirts os. du uaisarin adieu ar Guana aed 53.00 43.00 
SE #ceséckeweesaoeaawe on 62.00 oeee 
Pinish, B&better 
$28, S48 
or Rough 
URES: sisesier rig pat area deci ai ak ates im va ws oes cae $ 50.00 
DE, ‘nAni¢evddesnteskabersauensanawuhe 55.00 
DE Céucanewdna sane kseaek sakiwenaaas 70.00 
NE, <a Gress Wy as am dca as ae as 85.00 
EY 6 atk’, ruta dali won waa ae eo cacnwdme 90.00 
ST. Seale nwa ee Wade w ewe mae Guede aatee we 95.00 
SE nlcke tie wat ae ante ews wae dle wie mink 100.00 
oo See aes 105.00 
Clear Ceiling or Plooring, One Side V or B 
2 SR er ren ee $35.00 
it 2 Ge a aa eee 40.00 
Discounts on "Mouldings 
Made from 1x3” and under........ iawn 55% 
Made from other sizes............s...0. 45% 


For 50,000 feet or more, additional dis- 
WE. oxiduaceatdsnenda waedueenseesann 5% 
Clear Lattice, S48, 4 to 16’ 
100 lin. ft. 
. $0.25 


5 MET OCTETOCCTTTOLR PC LET TTT Tore TT ee ° 
ST” —ccececerevcescesrsecaseressesnescees 35 
| err ere er Tr rer Ter Tre TTT eT ee 25 





CROSS TIES 


St. Louis, Mo., Sept. 15.— The following cross 
tie prices prevail f. o. b. St. Louis: 


Untreated S’th’n 


White Southern Heart 

Oak * SapPine Pine 

No. 5, 7x9”, 8’, 9” face. .$1.15 $0.95 $1.80 
No. 4, 128° § 8” face.. 1.05 .85 1.50 
No. 3, 6x8”, ” 8” face.. .95 .75 1.28 
No. 2, 6x7”, 8’, 7” face.. .85 -65 1.12 
No. 1, 6x6", 8", e° face.. .75 55 .96 
Red oak and heart cypress ties, 10 cents 


less than white oak; tupelo and gum cross 
ties, 15 cents less than white oak; sap cypress, 
20 cents less than white oak. 


Switch Bridge 
Ties Plank 
2. 2 eee eee ee $35.00 $33.00 
Pn. sssbvenawews rare 32.00 pun 
Tupelo. .and _ GWU: os 2 oer 00% 0% 30.00 need 
Southern sap pine, untreated— 
Mh Ee sateen eneeeeebees ceea 27.00 rrr 
ED sacccenexesacerekhweh 29.00 ‘ 
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NORTHERN HARDWOODS 


Following are prices of northern har 
* © b., Wausau, Wis.: dwoods, 


FAS __ Sel. _ No. 0.3 
4/4 ...$ 55.00 $ 45.00 $ 40:00 $ 8.00 Pe 16.00 
50. 45.00 33. 8. 


0 00 
6/4... 65.00 $0.00 50.00 35.00 150 
8/4... 85.00 75.00 55.00 40.00 18°99 
BircH— 

4/4 ... 64.00 44.00 34.00 24.00 16.09 
5/4... 68.00 48.00 38.00 28.00 17:99 
6/4 ... 72.00 52.00 44.00 30.00 17:99 
8/4... 177.00 62.00 54.00 36.00 18°99 
10/4... 9000 80.00 70.00 55.00 .. 
12/4 ... 95.00 85.00 75.00 60.00 aoe 
16/4 - 130.00 115.00 100.00 tke, 
5/8 ... 568.00 39.00 26.00 20.00 picts 
3/ 00 42.00 30.00 21.00 : 


- eas Se oe 
Thin 4/4 60.00 30.00 aac Be: 

Price of No. 2 and better, 1x4 inch and 
wider, 4- and 6-foot lengths, $26. 

For select red, add $10. 


Rough birch, 6- to 16-foot, 1x4 inch, two 
face clear, $60; one and two face clear, $42; 
1x5-inch, two face clear, $60, one and two face 
clear, $42. 


Sorr MAaPLe— 


4/4 ... 65.00 40.00 32.00 22.00 16.00 
5/4 ... 62.00 47.00 38.00 27.00 17.00 
6/4 ... 65.00 50.00 40.00 28.00 17.00 
8/4 ... 65.00 50.00 45.00 30.00 18.00 
Sorr Etm— 
FAS No. 1&sel. No.2 No.3 
4/4 ... 48.00 33.00 23.00 20.00 
5/4 ... 56.00 40.00 26.00 22.00 
6/4 ... 60.00 40.00 26.00 23.00 
8/4 ... 65.00 45.00 32.00 23.00 
Rock ELtmM— 
4/4 -- 80.00 ‘ 65.00 25.00 19.00 
5/4 .. 85.00 wae 60.00 30.00 20.00 
6/4 90.00 ‘ 65.00 30.00 20.00 
8/4 . 95.00 75.00 38.00 25.00 
10/4 - 105.00 85.00 52.00 
12/4 ... 115.00 95.00 57.00 30.00 
Basswoo 
4/4 .. 55.00 45.00 35.00 21.00 16.00 
5/4 ... 60.00 650.00 42.00 23.00 18.00 
6/4 ... 65.00 55.00 45.00 25.00 18.00 
8/4 . 70.00 60.00 60.00 26.00 21.00 
10/4 ... 76.00 65.00 55.00 35.00 voee 
12/4 ... 80.00 70.00 60.00 40.00 ‘ 
Keystock, No. Lebetter, $65; or on 
rades, FAS, $75; No. 1, $55; 1&better 4/4, 


70; or on grades, FAS, $80; No 1, $60. 
One and two face clear, 6- to 16- st. 1x4- 


inch or 1x4-5-inch, $50; ix5- inch, $55 

RED OAK— 
4/4 ... 85.00 65.00 50.00 $2.00 14.00 
5/4 ... 90.00 70.00 60.00 38.00 18.00 
6/4 ... 105.00 85.00 70.00 40.00 18.00 
8/4 ... 110.00 90.00 75.00 45.00 18.00 

Harp MAPLE— 

GJ8 coe 8.00 48.00 36.00 26.00 13.00 
5/4 ... 70.00 50.00 40.00 28.00 16.00 
| = 5.00 55.00 40.00 30.00 16.00 
mie «6 75.00 55.00 45.00 32.00 16.00 

10/4 ... 90.00 70.00 60.00 40.00 ab 
12/4 ... 110.00 90.00 80.00 42.00 ‘ 


16/4 |. 150.00 130.00 120.00 .... ...- 


HarRD MAPLE RouGH FLooRING STocK— 
— 1 — 2 No. 3A 


com. 
, Se aera a . $84.0 00 $24 00 $16.00 
De -cixecugeeenes vane 36.00 26.00 18.00 
D> Gnesesticaenweds ce wane 28.00 18.00 
BEECH— No. 2 and goer 
eye etic nviresesaseavowes Kes res 00 
one espero repesess cepnarerses - + 
re aseus $66 00 $56.00 $16. 00 $30 00 $2 00 


Additions for speci:zl] widths of No. 1 and 
better in all hardwoods, standard someene. are; 
8-inch and wider, $10; 10-inch and der, $20; 
12-inch and wider, $30. 


OAK FLOORING 


Following are averages of actual carlot 
sales prices of oak flooring, Memphis (Tenn.) 
basis, as reported to the Oak Flooring Manu- 
facturers’ Association for business done dur- 
ing the week ended Sept. 5: 
18x24" 32x11” 3%x2” %x1's” 
. $87.00 ate $60.00 





Clr. qtd. wht.. nace 
Clr. qtd. red.... 66.00 $60.00 ca Sure 
. a! ee ee ee Nail 36.00 


Clr. pln. wht.... 60.43 49.50 $48.00 44,90 
Cir. ‘pln. ; red.... 48.48 17.60 42.11 40.63 
Sel. pln. wht.... 42.14 42.13 30.00 32.50 
Sel. pln. -red.... 38.92 37.68 33.52 30.21 
No. 1 com., wht. 23.70 24.00 17.00 21.25 
No, 1 com., red. 23.91 23.00 19.50 7 
No. 2 common.. 12.35 

%x2” 1x11” $,x2” x1” 


Sel. qtd. wht... .$55.00 


Sel; “qtd. re@.... ....: $53.50 Saye 
Clr. pln. wht.... 60.00 52.50 $55.50 
@ir,- pln. red.... 49.57 ities 
Sel. “Bam; Waticsé secs 10.50 45.50 


Sel, -pln. red.. 
No. 1 com, wht. 


40.00 40.50 39.50 
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$244 25 
$29@ 30 
ing, me 
and up 
1x6- al 
plump, 
15g-inel 


BOS’ 
northe! 
very io 
unders¢ 
has be: 
sawed 








l- 
[- 


0 


A] 
0) 








September 19, 1931 


SALES 





AMERICAN LUMBERMAN 


65 


PRICES OF SOUTHERN HARDWOODS 


Following were average sales prices received for southern hardwoods during the week ended Sept. 8, Chicago basis. 
4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
Rep GUM ae basi RED OAk— 
Qtd. FAS... 72.90 : Se ee re er ee ee eee Qtd. FAS 74.75 
No, 1&sel. 40.00@ 42.50 41.00 19.75 0.25 "le eset (TEP phanhp aaernecainas Bea ra Sone 
Pin. FAS. es 63.79 a ‘ 1.75 tt eee teen ene 70.75 =. iil ant a ile aaa to aes Pln. FAS > 58. 75¢ 64.56 Li_ ".*" & > Cit; f “20 A= Ps > ‘an @ 4 We ti 
No. 1&Sel. 41.75@ 46.00 48.75 52.75 59.00 a. aa ee ee ee ee 
No. 2.--- 27.000 saw eeeeeeeee 27.00 seen eee eeees We ness UE DEGE cl adeckabeas  secuenccsees auecsenauans 
Sap GUM : MIXED OAk— 
Qtd. FAS... ...+e- eens a a rr er ee 49.00 , Sd. sq. edge ... 52-50 
th SME: av sicana wegen \ Gta Mente . abaaeaauai 31.00@ 34.25 a eee re. Steno ee a er rene 5 
Box bds. ; - PopLaR— 7** VeneUVU i (+s _ éw«e###eesete eee + j*e eee eeeeevee i#s#s# se ## se # @ee 
an. See ns tech GReasa Medes | Senughaue ae PIn. FAS 63.95 68.95 
of a eee 37.50@ 40.50 47.25 eer re ere hy cel 45-75 ghieg stn [AMR ME tte oa hoe hig eM arcing Ge 
No. 1&sel. 25.75@ 29.25 29.50 EL CE avaiedawee aaa No 1&sel. 47.50 Pe en ee ee A eee ee ee eee ee a ee 
a: Sic.3s SEO SBBE. os cbc dcceens a re yee isda COP ry RRS EE aA Pee ne 
BLACK GUM— 7 ss Po Oe ee eh a An eee 71.00 
ek Wlin+ Asedsataer ee Lo 2 Beer rere 42.25 No. 1&sel Ree cites he 43.00 
No. 1&sel. 28.75@ 32.75 32.00 j= ...sccccveee 32.25 noe. eee eee ; 
a. vue nceaek. eles geaatanee: —Kiewacieawmenite 45.75 ; = 
No. cick ee) 3 8 CO eae mend eee bapew eid. 0a oa aerns Box bds. ” 

i 3-17 a, ey ee ee eee ae eee ea ee 2 ae ee 
TUPELO , os , a ct, SEAR = RD OR Ray nese Te een als: 
Pin. FAS... 32.50@ 35.00 34.50 3 Se ce No 2. 37.00 oe REPRE ag adn aateehebeiocalbg dist elelnie haa 

No. 1&sel. 17.50@ 26.75 ............ ae ee Semin = aia ; 
Ma Sos SERS SEBO ccciveccces ae papa to OM ape 
W OAK PU AD See a eee ~pheudna tin wine owe a =) (ié( st”: ll 
HITS VAK-— EN ccc Sieh ieee ae 00té—(“it~*C ee IO 
ek, WA SAAMISERP STE ce tticiceesn: ahstoeneiens gee tatessaedee Bhsearss 20.75 , 
a i en nae ere ea Cee Ee Oe ONae ee eee ae , ee se ee Se ee oe le ee mars) ie bene 
a 2. Cr ae cae ceeanwasrdek eadeheunwouta — - 
No. 1&sel. 42.504 wae. . | “tees tuae Scomoiunte os bonne ee B8.20 0 ne tee eee 
No, 2..-- 3L.O00@ 34.50  ... cece ec ene cece cece cee e ce eeeereeees ‘ No ~ oF 00 
No. 3, fig. 24.504 Re ee eater RO Oia mE eee rte re lpg ok Es Pao 4 e SB eeeesve «ov.  _ | 6 '— ee eee 8 eee CWO OR CEE €4 8:5 eee BELO 
See 2 CEE CiNittbtabaes scckrerbaneake cheba nemaeee HoLtty— 
CED (oo Jc - eb eaik aa  wulereletea aati 0.50 Sa ON Sn ee ee ee ae ae eee alr ee ae ee 





This Week’s Market 


Reports 


For Editorial Review of Current Market Conditions See Page 29 


EASTERN SPRUCE 


BOSTON, MASS., Sept. 15.—Several whole- 
salers speak of a little more inquiry for east- 
ern spruce. Most retail yards carry light 


20-foot, 
$354 36; 
12-inch, 


Quotations: Dimension, 8- to 
shipments, 8-inch and _ under, 
$36 @ 37; 10-inch, $357@38; 


stocks. 
rail 
9-inch, 


$39@ 40. Random lengths, 2x3- and 4-inch, 
$24@25; 2x6- and T-inch, $25@26; 2x8-inch, 
$29@30; 2x10-inch, $35@36. Boards, cover- 
ing, merchantable, DIS, 5-inch and up, 8-foot 
and up, $24@25; matched, random lengths, 
Ix§- and T-inch, $28@29. Furring, 1x2-inch 


$24@25. 
$4.75@5. 


HEMLOCK 


BOSTON, MASS., 
northern hemlock 


plump, Lath, $3.50@ 3.75; 


15,-inch, 


11-inch, 


-Kastern and 
dull. Despite 


Sept. 15. 


are decidedly 


very low prices, hemlock has been consistently 
undersold by competing species. Of late there 
has been comparatively little native hemlock 
sawed except for local needs. Wholesalers 





APPALACHIAN WOODS 


Cincinnati, Ohio, Sept. 14. 


Average whole- 
sale prices, carloads, 


incinnati base, on Ap- 


Palachian “soft texture” hardwoods: 
PLAIN WHITE OAK— 
4/4 5&6/4 8/4 
jeer ----$85@100 $100@115 et Se 
50 60 65 70 


2 
No. 1 com.&sel. $3@ 7 
No. 2 com..... 30@ 33 38 40 
No. 3 com..... 20 22 24 26 26 2 
Sd. wormy ... 38 40 55 57 60 6 

PLAIN RED OAK— 


3 | 9p eae 70@ 82 75@ 85 90@100 
No, 1 com.&sel. 38@ 50 H+ 4 55 58 62 
No. 2 com..... H+ 4 30 36 38 38 40 
© OO xcas 20 22 27@ 30 28@ 30 
CHESTNUT— 

FAS Skene anew a ee 85@ 90 95@100 
No. 1 com..... 43@ 46 54@ 59 60@ 65 
No. 3 com..... 20 21 20 21 20@ 21 
Sd. wormy & 

_No. 2 com... 28@ 31 32@ 35 36@ 38 
No. 1 & btr. sd. 

wormy ..... 31@ 35 83@ 36 388@ 40 

PopLAR— 
Panel & No. 1, 

18” & wdr...130@135 140@145 +> $474 
eee --»- 85@100 105@115 120@130 
Saps & sel.... 60 7 80 90 95@105 
prea 52 55 6 60 65 
MO, BA .cccce OO 36 40 43 45 48 
ek. De ccccce Oe 26 28 30 29 31 

MaPLe— 
a ae 75 75 78 78 80 
No. 1 com.&sel. 45@ 50 52@ 55 57@ 60 
No. 2 com..... 33 36 38 41 39 42 


and random at 
dock: Scant- 


clipped boards at 
Western hemlock, 
$13 off page 12% Atlantic differentials; 
2-inch, $13.50 off; 38-inch and over, $14 
The announced advance in the cargo rate 
stimulating interest. 


NORTHERN PINE 


BUFFALO, N. Y., Sept. 15.—The northern 
pine market is quiet, with only small 
moving. Lack of industrial demand is caus- 
ing quiet to prevail in both upper and lower 
grades. Some improvement in low grade de- 
mand is looked for this month, as many boxes 


$26, 
Boston 


quote 
$25. 
ling, 
other 
off. 


is not 


lots 


and crates are needed for fall crops. The 
prospect is for a very small cut of logs the 
coming winter. 

NEW YORK, Sept. 15.—Shipments of Pon- 
derosa here far exceed orders, and a good 


deal of lumber is being stored at the manu- 


facturers’ expense. Three boatloads, averag- 
ing 3,000,000 feet each, have either arrived 
here in the last few days or are expected 
within the week. The market for waterborne 


western pines of all kinds has been swamped, 
and it is expected that it will take several 
months with business at its present levels to 
use up stock on hand. Mixed cars sell read- 


ily, but at very low prices. 

KANSAS CITY, MO., Sept. 14.—Western 
pine buying caused by the firm price policy 
established about three weeks ago seems to 


have fallen off to almost nothing. 
taking only their current needs, 
mixed cars. 


Buyers are 
mostly in 


BUFFALO, N. Y., Sept. 15.—The market in 


western pine is holding about steady. The 
buying has not picked up much so far this 
month, Retailers are expected to be in the 


market for a fair amount this month, as their 
stocks are extremely light. 

BALTIMORE, MD., Sept. 14.—High grade 
Gulf cypress is in a relatively strong posi- 
tion, and distributers report some improve- 
ment in demand. Producers here and there 
state that they are ahead of last year at this 
time in the volume of business done. The 
general run of stocks appears to fare better 


than rival supplies. 

CINCINNATI, OHIO, Sept. 14.—Cypress of 
all kinds is exceptionally quiet, with prices 
decidedly soft. Orders are confined to mixed 


carlots, but a few scattered cars of finish and 
factory lumber were bought for the East. 
More attention is being given to tank 
cypress and there is some buying for brewery 


repair. 

NEW YORK, Sept. 15.—Prices became per- 
ceptibly softer in Douglas fir last week. All 
grades suffered. Sales volume is not large. 
Intercoastal shipping companies have with- 
drawn their October price of $11, and are hold- 
ing a conference to set a new quotation, which 





will probably be $9 or less. The September 
rate of $10.50 has not been broken, but there 
is a reluctance to place or book orders ex- 
cept for immediate shipment. 

BOSTON, MASS., Sept. 15.—There has been 
some variation the last few days in the re- 
ports of Douglas fir wholesalers, several 
speaking of a fair demand, while others con- 
tinue to find business very quiet. Prices 
keep about steady, but boards are a shade 
easier. Retailers are placing a few orders. 
Uppers and other rail items are duil. Boston 
dock quotations: Scantling, $12 off page 12% 
Atlantic differentials: other 2-inch, $12.50 off; 
38-inch and over, $13 off. Boards, No. 2, $19 
@19.25; No. 3, $16.50@17. 

BALTIMORE, MD., Sept. 14.—The fir move- 
ment is held down to very small proportions. 
The range of prices shows no gain, and even 
though fir at times perhaps brings a little 
more than competitive stocks, the results are 
very unsatisfactory. 

KANSAS CITY, MO., Sept. 14.—Douglas fir 
mill representatives say competition from 


other woods is still keen. Sales are mostly in 
mixed cars for prompt shipment. Interest is 
slight and prices are still low. 


HARDWOODS 


NEW YORK, Sept. 15.—Inquiry for hard- 
woods has increased. Northern birch, sap 
gum, magnolia and black walnut have all 


joined white and red oak and maple as asked- 
for woods. Prices of white oak, due to its 
increasing scarcity, remain firm, but other- 
wise hardwoods are weak. In one grade and 
dimension quotations for a certain wood varied 
from $54 to $86 in a single day. Exports to 
England, subject to 80 percent sight draft 
upon shipment, have increased considerably, 
and France has been buying hardwoods that 
come outside of the embargo. Oak and maple 
flooring have not been selling quite as well 
as they were a few weeks ago. 





CINCINNATI, OHIO, Sept. 14.—Industrial 
demand for plain white oak, 4/ and 5/4 and 
in certain cases up to 8/4, has given a little 
more strength to the southern hardwood 
market, wholesalers reported this week. 
Inquiries come from flooring manufacturers, 
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body builders, exporters and northern whole- 
A few scattered orders arrived from 


salers 





furniture factories. Good southern white 
oak advanced $1@2. Sap gum and other 
southern hardwoods were dull. 

BUFFALO, N. Y., Sept. 15.—Hardwood de- 
mand is on a small scale. One or two whole- 
salers report that they have seen a little bet- 
terment during the last two weeks. Some 
increase in demand is looked for this month, 
because of the light purchases made by con- 
sumers during the summer. Prices are un- 
settled. 

BALTIMORE, MD., Sept. 14.—Demand for 
hardwoods is restricted and values are sag- 
ging. Some seller is always willing to name 
a lower price than the bid another may have 
submitted, so that potential purchasers are 
left in a state of hesitancy. The foreign 


market is influenced by the unsettlement 


prevalent everywhere. 


SOUTHERN PINE 


BALTIMORE, MD., Sept. 14.—Prices 
longleaf, excepting 12-inch have 
off decidedly, with the demand very indif- 
ferent for the smaller widths. Most of the 
yards here are experiencing a more pro- 
nounced dullness than at any previous time 
the beginning of the present slump. 
North Carolina pine men the busi- 
nes is in a less satisfactory shape than it 
was not long ago. Stocks on the wharves 
are smaller than they have been in previous 
vears, but inquiry does not improve. Mills 
closed or closing. 


of 


stocks, gone 


since 


Some say 


are 





BOSTON, MASS Sept. 165. toofers are 
moving slowly, but offerings are lighter and 
prices look a little stronger. During the last 
few $21.50 has been bedrock for really 
satisfactory 8-inch air dried. B&better 11/16- 
inch partition is offered at $36@37 and there 
is little buying. B&better near rift flooring 
is selling better than other grades; none are 
in seasonal demand, however. Low range for 
shortleaf flooring and highest obtainable for 
longleaf ix4-inch: B&better rift, $62.50@73; 
Cc rift, $46.75@58: B&better near rift, $50@ 
55.25: B&better flat, $36@38. Some fair 
for timbers and plank have been placed 

for heavy construction projects. 


days, 


or- 
ders 
lately 





OHIO, Sept. 
generally were 
with prices rather soft except on a few 
items of building lumber, which were up $1 
on account of mill stocks being badly 
broken. Flooring and dimension were excep- 
tionally quiet. 


CINCINNATI, 
pine 


14. 
spotty 


Southern 
last week, 


sales 





KANSAS CITY, MO., Sept. 14.—Southern 
pine orders are still in excess of production 
and mills are having difficulty in moving any- 
thing but mixed cars. Dealers simply will 
not buy until their pick up they say. 
Inquiry from industrial consumers indicates 
that they will soon be in the market, but they 
are placing few orders. 


sales 





NEW YORK, Sept. 15.—Southern pine is 
slow, with prices soft. Buyers are frequently 
pushing their advantage as hard as they can. 
While stock in this area is low, decreased 
railroad traffic has made it possible to get 
lumber from the southern and southwestern 
mills within a week, so it is unnecessary for 
industrials to keep a large supply on hand. 


CLAPBOARDS 


BOSTON, MASS., Sept. 15.—Dealers 
doing little buying of clapboards. Most yards 
carrying light stocks. First-hand stocks 
of eastern spruce and native white pine clap- 
boards are very light, and few sellers are 
willing to concede. There are urgent offer- 
ings from the West Coast, however, and quo- 
tations are easy, especially for red cedars. 


BOXBOARDS 


are 


are 


BOSTON, MASS., Sept. 15.—The boxboard 
market is quiet, and prices are unprofitably 
low. Producers will soon be seeking contracts 
for their next season’s cut, and those who 
have much box lumber on hand are disposed 
to make substantial concessions. tound edge 
white pine inch boxboards, represented to be 
regular log run, have been offered for as lit- 
tle as $18, Boston rate, although $20@22 is 
usually asked. 
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(Continued from Page 62) 


to advertising campaigns, bringing to the 
public attention that now is the opportune 
time to build. Repair jobs are also picking 
up. Most of this work is going on in southern 
Florida. Little profit is being realized from 
such sales. 

Cypress sales are dull. A wholesaler in 
Jacksonville who deals principally in cypress 
remarked that “There is only one thing that 
ean be said about cypress—it is drying on the 
yards,” 

Demand for hardwoods is not increasing, 
but the hardwood mills are not troubled with 
overproduction. ‘They are confident that sales 
will pick up, and that they will be doing a 
fair business before the year is over. 


New York, N. Y. 


Sept. 15.—Falling prices of western woods 
caused considerable disturbance here last 
week, and several prominent men left for the 
West Coast to survey the situation. Among 
them were Otis N. Sheppard, H. B. Wyckoff, 
H. M. Guernsey, Wells Blanchard, Clinton 
Bush, B. L. Tim and D. L. Meredith. They 
will confer with West Coast executives, in 
an attempt to stop speculation in lumber 
cargo space, and to form another conference, 
similar to the one in force here for the last 
few months. 

Lumber buying has fallen off due to a de- 
crease in construction. Very little work is 
planned in the suburbs, and stocks in outlying 
yards are ample to take care of what repair 
work is going on. Stocks in New York City 
yards are low, but low prices are not tempt- 
ing retailers into stocking up. 

Furniture factories are in the market for 
hardwoods, and prices have become a little 
better. The tendency is to make furniture 
for the department stores out of oak and wal- 


nut, rather than gum, but sap gum is being 
bought to sell in the instalment houses. 
Foreign body makers are also buying hard- 
wood. 


Seattle, Wash. 


Sept. 12.—Shippers to all markets appear to 
be making strong individual efforts to main- 
tain present prices. A majority of the larger 
Shippers to California have gotten out indi- 
vidual firm price lists which, one buyer stated, 
are in many instances below average prices 
obtained. A few mills have appeared dis- 
inclined to sell at their listed prices in antici- 


pation of an upward movement shortly to 
materialize. 
Intercoastal September space is plentiful, 


and it is doubtful that the $10.50 rate will 


hold. Chances are decidedly against an $11 
rate. Few October orders have been placed 
at $11. 

F. a. s. prices on Japanese squares were 


raised ten days ago, the Puget Sound advance 
amounting to 50 cents and the British Colum- 
bia to $1. As a result, buyers have held off. 
Japanese stocks are declared to be low. A 
leading exporter here figures the lumber 
movement to Japan will be slow the rest of 
this year because of the comparatively larger 
volume which moved the first half of the 
year. Freight rates to Japan are fairly steady 
at $5 to $6. All but a very small percentage 
of Puget Sound and Columbia River exporters 
are now members of the United Export Lum- 
ber Association. Whether or not the associa- 
tion can stabilize prices remains to be seen, 
but undoubtedly the price situation has im- 
proved. 

Shingle stocks are probably the lowest in 
the history of the industry, several informants 
averred. Mills not running have no stocks. 
The market appears stronger and prices hav- 
ing advanced in some instances. A number 
of shingle mills have reopened after a long 
shutdown, among which are the Royal Shingle 
Co., Whites, Wash.; Bloedel-Donovan Lumber 
Mills, Skykomish, Wash., and the Pacific Na- 
tional Lumber Co., at National, Wash. About 
298 machines are in operation in Washington, 
representing about 30 percent of normal oper- 
ation. British Columbia operation is about 
39.5 percent of capacity. 

The Mountain Lakes Water Co., a subsidiary 
of Ulen Engineering Corporation, now work- 
ing on a huge pipeline project to supply the 
area between Seattle and Everitt, will use 


miles of Federal machine banded wood pipe 
Approximately a million board feet of Doug. 
las fir lumber will be required. 

E. G. Ames, pioneer Seattle lumberman ang 
head of the Puget Mill Co., has deeded his 
home as a residence for the president of the 
University of Washington, and has algo 
deeded seven lots to the Walker-Ames fund, 
a $200,000 endowment left the university by 
Mrs. Ames, who died May 15 last. 

Robert E. Seeley, manager Puget Sound 
Associated Mills, is convalescing following an 
emergency operation for appendicitis. 

C. M. Ambrose, president of Valentine Clark 
Co., St. Paul and Seattle, and vice president 
and manager of the Pacific Fir Co., Seattle, 
will leave here Sept. 16 on a ten days’ visit 
to the East. 


Philadelphia, Pa. 


Sept. 14.—The City Planning Commission of 
Philadelphia has announced its intention of 
sponsoring radical changes in the skyline of 
that portion of the city which lies within apn 
immediate radius of Independence Square— 
the national shrine of liberty and the home 
of the Liberty Bell. The plan is to raze the 
buildings in front of the Hall, between Fifth 
and Sixth streets, and Market and Chestnut 
streets, and to convert the square into a4 
beautiful park, so that the Independence Hal] 
may be seen from Market Street. The reason 
for making these changes is to add to the 
attractiveness of the approach to the Hall, 
and to eliminate fire hazards which 
that historic edifice. A new Customs House 
will be erected on Chestnut Street near Fifth, 
adjacent to Carpenter’s Hall, another building 


of national fame. Many other old buildings 
in the neighborhood will be replaced with 
modern skyscrapers, and the entire section 


will be greatly improved. The work on the 
square in front of Independence Hall will not 
start, however, until it is possible to appro- 
priate two million dollars to do the work. 

After a summer of inactivity, the various 
lumber associations of Philadelphia are plan- 
ning to hold regular meetings. The Lumber- 
men’s Exchange resumed its monthly sessions 
last Thursday, and early in October the quar- 
terly meeting of the Philadelphia Wholesale 
Lumbermen’s Association will be held. A 
meeting of the officers and directors of the 
Eastern Lumber Salesmen’s Association will 
be held this month, when plans will be made 
for an open session early next month. 

At the meeting of the Philadelphia Lum- 
bermen’s Exchange, held last Thursday after- 
noon, twenty-four memberships were repre- 
sented. The business meeting was devoted 
principally to the discussion of the proposed 
15 percent increase in freight rates. It was 
decided to file a protest with the Interstate 
Commerce Commission. Mellville S. Wright, 
chairman railroad and transportation com- 
mittee National-American Wholesale Lum- 
ber Association, led the discussion. A discus- 
sion on credits developed. A dinner meeting 
will prebably be held at the Manufacturers’ 
Club Thursday, Oct. 1. 


Aberdeen-Hoquiam, Wash. 


Sept. 12.—Shipments by water from Grays 
Harbor during August totaled 50,453,545 feet, 
the second highest for the year. The east 
coast took 19,935,000 feet; Japan, 15,909,345 
feet, and California, 9,350,200 feet. Lumber 
shipments by water for the first eight months 
aggregated 334,834,670 feet. 

Schafer Bros. Lumber Co. will load a full 
cargo of 6,000,000 feet for the east coast be- 
ginning Sept. 14. This is part of an order of 
20,000,000 feet to be shipped during Septem- 
ber. Schafer Bros. Japanese orders will ag- 
gregate 2,700,000 feet, and California, 1,500,000 
feet, for September shipment. 

Camp 14 of the Northwestern Lumber Co., 
of Hoquiam, resumed operations last week. 
The camp, near Copalis, will get out cedar. 
The Bay City Lumber Co., South Aberdeen, 
resumed work this week. 

Wm. Donovan, of the Donovan Lumber Co., 
is in a sanitarium in Portland, Ore., recover- 
ing from a recent illness. Francis Donovan 
spent the week end with his father. 

Alex Polson, of the Polson Lumber & Shin- 
gle Co., with Mrs. Polson, has been spending 
the last month in the East. While in Wash- 
ington, D. C., Mr. Polson had a brief visit with 
President Hoover. 

Henry Blagen, of the Grays Harbor Lumber 
Co., Hoquiam, returned last week from a six 
weeks’ European trip. 
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AMERICAN LUMBERMAN 


Obituary Record of the Week 


HOWELL C. HUMPHREY, treasurer of the 
G. W. Jones Lumber Co., of Appleton, Wis., 
died at his home in that city on Wednesday, 


sept. 9. Mr. Humphrey was the son of E. W. 
and Jane Jones, and was born at Fox Lake, 
Wis. May 21, 1858. His parents died in his 


infancy, and he was adopted by relatives of 
his mother, Mr. and Mrs. H. E. Humphrey, of 
Ixonia, Wis., Whose name he took. His foster 





THE 


LATE H. C. HUMPHREY 


father was an employee of the St. Paul rail- 
road at Ixonia for a great many years and 
“Hod” as the boy was intimately known, re- 
ceived his training in that line which he fol- 
lowed for fifteen years. The first important 
position he held was at Aberdeen, N. D., where 
he was first agent of the St. Paul. He left 
the service of that road after several years 
going to the Northern Pacific and was 
appointed first agent at Yakima, Wash., in 
1884, remaining in that place ten years. He 
then returned to the East and joined his two 


brothers, G. and Frank P. Jones in the 
lumber business at Clintonville, Wis., with 
which company he had been associated for 


nearly forty years, making his home in Apple- 
ton since 1898 at which time the company 
moved to that city. In his earlier years Mr. 


Humphrey was quite active in association 
work and at one time was vice president of 
the National Hardwood Lumber Association. 
He leaves a widow and one daughter, Mrs. 
W. W. Smith, of Antigo, Wis. His brother, 
G. W. Jones is president of the G. W. Jones 
Lumber Co., Appleton. 


HUBERT SCHAFER, secretary-treasurer of 
Schafer Bros. Lumber & Door Co., died at his 
home in Aberdeen, Wash., Sunday, Sept. 7. He 
had been ill for some time and but a short 
time ago went to the Mayo clinic in Roches- 
ter, Minn., for treatment, but the physicians 
there hesitated about performing an _ opera- 
uon and Mr. Schafer returned home. Hubert 
Schafer was one of three brothers who built 
the Schafer Bros. Lumber & Door Co. and its 
allied logging and milling operations into what 
IS Said to be one of the largest in the world. 
He was born June 19, 1873, at the old Schafer 
homestead in the Satsop valley. With his 
brothers, Peter and Albert, he started logging 
in 1893. Together the three brothers devel- 
oped their firm into one of the largest con- 
cerns of its kind, operating five lumber and 
shingle mills in Montesano, Aberdeen and 
Dryad. In addition they have large logging 
operations in the Satsop and Wynooche val- 
leys. The Big Bend district of the Chehalis, 
between Chehalis and Dryad, has been one 
of their recent acquisitions. Funeral services 
for Mr. Schafer were held in the Catholic 
church in Aberdeen, with interment in the 
family plot at the old Schafer homestead be- 
side the grave of his wife, who died in 1929. 
Mr. Schafer is survived by five children and 
two brothers. 


TOWERY, aged 62, 
founder of the Central 


JOSEPH P. 


resident 
and pre . 


Lumber Co., of 


Shreveport, La., died at his home there Wednes- 


ny afternoon, following an illness that caused 
Im to 


retire from active business some years 








ago. His funeral was held Thursday, with Dr. 
M. E. Dodd of the First Baptist church offi- 
ciating. Mr. Towery is survived by his wife, 
a daughter, Mrs. Lucille Towery Sedberry, and 
three sons, J. P. Towery, jr., Jack Towery 
and Dick Towery, all of Shreveport. Mr. 
Towery’s life was typical of the noted timber 
men of the Southwest. He was born in Miller 
County, Arkansas, near Texarkana, and spent 
his youth on the farm. After finishing school 
he entered the employ of E. W. Frost & Co., 
of Genoa, Ark., and held that post for six 
years, saving enough money to purchase an 
interest in the lumber firm, and was made 
its vice president. In February, 1897, E. W. 
Frost & Co. was consolidated with other Frost 
industries and took the name of the Frost- 
Trigg Lumber Co. Mr. Towery was named 
treasurer of the company and moved his office 
to St. Louis. In March, 1898, he was made 
secretary-treasurer. In 1901 he moved to 
Zwolle, La., where he operated the mill of the 
Sabine Lumber Co. until he moved to Shreve- 
port in 1910, retaining managership of the 
firm. He organized the Central Lumber Co., 
a local retail lumber concern, in 1912, and 
remained its president until the time of his 
death. He also retained an interest in the 
Sabine Lumber Co. 


HENRY WINFIELD HAYNES, treasurer 
and general manager of the Trenton Lumber 
Co., Jackson, Miss., died in his sleep on Satur- 
day morning, Sept. 12, at Lumberton, Miss., 
where he and his family were visiting friends. 
Mr. Haynes had not been ill and his death 
was entirely unexpected. He was a native 
of North Carolina, going to Mississippi with 
his parents in early youth. His first connec- 
tion with the lumber business was at Lumber- 
ton, Miss., with the Hinton Bros. Lumber Co. 
When that operation discontinued he became 
a buyer of car material and pole stock, and 
later salesman for Krauss Bros. Lumber Co. 
of New Orleans. In 1916 he joined the sales 
force of the Finkbine Lumber Co., with head- 
quarters in Memphis, and in 1921 went to 
Jackson as treasurer and general manager of 
the Trenton Luimnber Co. He was an outstand- 
ing success in that business and his genial 
personality won for him a wide circle of 
friends among manufacturers and the trade. 
He was always active in church, fraternal and 


civic affairs, a charter member of the Ex- 
change Club, a devout Methodist and for 
many years a steward in the Galloway 


Memorial Church. He was widely known in 
all classes of life in Jackson and the devotion 
of his friends was evidenced by numbers of 
floral offerings and one of the largest funeral 
corteges seen in the city in many years. Mr. 
Haynes was 45 years old and is survived by 
a widow, Mrs. Willard Pigford Haynes, and 
two small sons, Henry and William. 


REUBEN NOEL 
man, of New Orleans, succumbed to a heart 
attack early Friday morning, Sept. 11, at his 
residence in that city. The deceased was 56 
years of age, a native of Decorah, Iowa, and 
a resident of New Orleans for the last 30 


DAY, prominent lumber- 


years. He was vice president of Day Bros., 
Gilham & Winton (Inc.), owners of large 
timber tracts in Louisiana, Mississippi and 


North Carolina. He also was secretary-treas- 
urer of Lemieux Bros. & Co., timber estima- 
tors. Survivors include his. widow, formerly 
Miss Ruth Montgomery, of Decorah, lowa; his 
mother, Mrs. J. F. Day, and one sister, Mrs. 

7}. F. Huntting, of Vancouver, B. C. Burial 
was in Decorah, lowa. 


FRANK J. WEHINGER, retired lumber 
merchant of St. Louis, Mo., died at his home 
in that city on Sunday, Sept. 13, following a 
stroke of paralysis suffered the previous week. 
He had been in business in St. Louis for about 
39 years and retired from active ‘work with 
the Teckemeyer & Wehinger Lumber Co. eight 
years ago. Mr. Wehinger was born in Aus- 
tria, Oct. 31, 1860, and was educated there, 
learning the trade of cabinet maker after leav- 
ing school. He went to St. Louis as a young 


man and was employed by the Phoenix Fur- 
niture Co. there, becoming foreman of an- 
other furniture factory a few years later. 


Shortly after that he became a partner in the 
firm of Strifler & Wehinger, and then of Tecke- 
meyer, Hader & Wehinger Lumber Co., which 
developed into the Teckemeyer & Wehinger 
Lumber Co. Besides his widow, Mr. We- 
hinger is survived by a son, A. A. Wehinger, 
and a grandchild. 


ALOYSIUS J. MAHONEY, treasurer of the 
Leatherbee Co., lumber wholesaler with offices 
at 141 Milk Street, Boston, Mass., and well 
known throughout the lumber trade of the 
Northeast, died on Saturday, Sept. 12, at his 
summer home on Otis Road, Scituate, Mass. 


Mr. Mahoney, who was 42 years old, passed 
one month after the death of his 
Mahoney 


away just 


mother. Mr. had been in ill 


result of 
A solemn high requiem mass 


health for several months as the 
heart trouble. 
was held Tuesday morning, Sept. 15, at the 
Holy Name Church, Roslindale, and attended 
by a delegation of Boston lumbermen. Mr. 
Mahoney’s entire business career had _ been 
devoted to the lumber trade. After completing 
his education at Dartmouth College and 
Georgetown University, he entered the employ 
of the Leatherbee Co., of which his father was 
president and treasurer. The company makes 
a specialty of the railroad and industrial trade, 
distributing hardwoods, yellow pine, fir and 
some other woods, and Mr. Mahoney soon be- 
came a recognized authority in that branch of 
the lumber industry. Besides his active busi- 
ness interests, he was a generous supporter 
of various charities and was interested in dif- 
ferent social activities. Mr. Mahoney is sur- 
vived ky two brothers, two sisters, a widow 
and three children. 


FRED B. CONINE, president 
manager of the Oregon Lumber 
Colo., died at his home in that 
of cerebral hemorrhage. Mr. Conine was born 
in Two Rivers, Wis., and went to Denver 
when a small boy with his father, John M. 
Conine., He was associated early with his 
father in the lumber business and organized 
the Oregon Lumber Co., of which he was pres- 
ident at the time of his death. He was much 
interested in the up-building of the city, and 





and general 
Co., Denver, 
city recently 


gave considerable time to the Chamber of 
Commerce and various civic committees. He 
belonged to Denver Masonic lodge No. 5 


Knights Templar commandery No. 1, the Mys- 
tic Shrine, and the Sons of the American Rev- 


olution. He is survived by his widow, Mrs. 
May H. Conine; his son John Edison Conine; 
his daughters, Eleanor and Lucia May, and 


a sister, M. Jeanette Conine. 


EDMUND GOEDDE, secretary-treasurer of 
the B. Goedde Lumber Co., East St. Louis, II1., 
was found dead of carbon monoxide poisoning 
in the garage at his home in Signal Hill, East 
St. Louis, early on the morning of Sept. 13. 
Mr. Goedde had been suffering from a nervous 

breakdown, having been 


under treatment at the 
Deaconess Hospital in 
St Louis until ten 
days ago, when he 
walked away from the 
hospital and returned 
to his home without 
consulting his  physi- 
cian. His body was 


discovered, slumped 





THE 
EDMUND 


LATE 


GOEDDE 





against the rear 
bumper of his automo- 
bile, the motor of 
which was still run- 
ning, by his son, Ed- 
mund Goedde, jr., who 
became alarmed at the 
prolonged absence of 
his father. Mr. Goedde, 
was was 57 years old, 
was a son of the late 
Bernhard Goedde, who 
established the lumber 





company in 1874. .Mr. 
Goedde, in partnership with his brother, 
Charles Goedde, assumed management of the 
company after his father’s death in 1905. Ac- 
tive in civic affairs of East St. Louis, Mr. 
Goedde was a former president of the East 
St. Louis Chamber of Commerce and was a 


member of the original Board of Trustees of 
the East St. Louis Park District, having been 
elected when the district was organized in 
1908. He was a director of the Illinois asso- 
ciation and a former president of the old 
Southern Illinois Retail Lumbermen’s Associa- 


tion. Also a regional vice president of the Na- 
tional Retail Lumber Dealers Association in 
1925. Mr. Goedde was likewise active in re- 


ligious affairs, having contributed generously 
to the establishment of the Blessed Sacra- 
ment Church of Belleville, Ill. Mr. Goedde is 
survived by his widow and four sons, Edmund, 
jir.. Bernhard, Albert and Charles, and by his 
mother, Mrs. Adelaide W. Goedde. The fu- 
neral was held on Wednesday at 2 p. m. from 


the family residence, with burial in Mount 
Hope Cemetery. 
HORATIO STEPHENS WESTON, 68 years 


old, of Logtown, Miss., south Mississippi capi- 
talist and lumberman, and chairman of the 
board of directors of the Lamar Insurance Co., 
of Jackson, died in that city on Sept. 8. For 
two years he had been paralyzed. With his 
father and brothers, Mr. Weston organized the 
Weston Lumber Co., of Logtown, in 1889, and 
became its president in 1912, remaining active 
until his attack a few years ago. 















[ How to Figure Costs for Advertising ] 
In Classified Department 


For four consecutive weeks...... 90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 
For twenty-six consecutive weeks. .$5.40 a line 
For fifty-two consecutive weeks. ..$10.80 a line 





Seven words of ordinary length make 
«.e line. 

Count in the signature. 
counts as two lines, 

No display except the 
permitted, 


Heading 


heading is 


Extra white space figured at line 
rate. 
One inch space advertisement is 


equal to fourteen lines. 


teliittances to accompany the order 
No extra charge for copies of paper 
containing advertisement. Copy must 
L. in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


AMERICAN LUMBERMAN 








September 19. 193] 











WANTED 

















Employment 





EXPERIENCED RETAIL MANAGER 


Who can lower operating costs, believes in doing 
business at a profit and collecting accounts when 
due. Hard worker, sober, steady, good health, 


best of references. 


Address “K. 9," care American Lumbermaan. 





SAW MILL CONNECTION WANTED 


Wholesale salesman, with long established trade 
in Northern and Southern Hardwoods and Pine, 
desires exclusive sales arrangement with large 
mill, willing to finance sales expenses and whole- 
saling of outside lumber on profit division basis. 
Success assured from past record in Chicago and 
vicinity. 


Address “K. 17," care American Lumberman. 





SALES—ADVERTISING—PROMOTION 

[ have written and planned successful advertising 
copy; got results with press agent material; done 
house organ work; compiled catalogs; sold advertis- 
ing, signs, bakery goods; studied operations of 200 
lumber retailers as traveling writer on editorial 
staff of a trade journal. Eight years broad busi- 
ness experience here and overseas. 24 years old. 
Can show bouquets from each employer. Ask the 
American Lumberman about me. 


Address “K. 12," care American Lumberman. 


Employment 


LUMBERMAN WITH LONG EXPERIENCE 
In manufacturing, wholesaling 
looking for a connection. 
the buying for several 


and retailing jg 
Recently has been doing 
wholesale yards and _ look- 
ing after office details in the general office of q 
large wholesaler. Thoroughly familiar with cost 
accounting. 
Address “K, 23,” American 


care Lumberman. 





DETAILER & BILLER OR FACTORY SUPT. 
25 years experience in special millwork as detailer 
and biller and factory superintendent. Ceuld fijj 
both positions in small factory. Available at once. 

Address “K, 19,” care American Lumberman. 


BUSINESS-ANALYST-SECRETARY-MGR. 


Experienced Association man will handle group, 
fifteen to fifty dealers, lumber or builders’ supplies, 
Good organizer for Cartel or Honor Plans. Prefer 
east of Chicago. 
Address ‘‘H,. 





44," care American Lumberman., 


SALESMAN, LUMBERMAN, EXPERIENCED 


Familiar Pacific Coast Products Western Pines 
Southern Pine, Cypress, acquainted Virginia, Dis- 
trict Columbia, Maryland, wants position with 
wholesaler references. 

Address “H. 46," care American Lumberman. 








EXPERIENCED DETAILER AND BILLER 
Of custom and special millwork. Best of reference. 
Reasonable salary to start. Address A. N. YOW- 
ELL, 2329 West Oak St., Louisville, Ky. 

















WANTED 


Salesmen 














WANTED—FOUR LUMBER SALESMEN 


Who know lum er and can secure orders, 
Southern manufacturer, well assorted stock 
mission Address P. O, BOX 441, 
Tenn. 


large 
Com- 
Memphis, 


basis, 





COMMISSION SALES CONNECTIONS 
Desired by Douglas Fir mill group. Exclusive ter- 
ritory. Address with account of experience ‘“‘G. 5,” 
care American Lumberman, 





Employees 











WANTED—EXPERIENCED SHIPPING CLERK 


For very modern plant manufacturing entirely 
Pondosa Pine Capable handling and _ shipping 
about 75 million feet per year. Plant having all 


modern facilities, almost everything’ kiln-dried. 
Must be thoroughly versed in grading and capable 
organizing plant to ship stock absolutely correct 
so far as grading and loading, so that lumber in 
every way will be carefully handled and preserved 
regarding quality and appearance during transit. 
State experience in grading, character organization 
past connections, present occupation, age, salary. 
Address “K. 6," care American Lumberman. 





WANTED MANAGER 
For Illinois city 
opening for right 
care American 


lumber and coal yard Splendid 
man Address with ref. “‘K. 16," 
Lumberman 





Employment 


COMPETENT COMMISSION SALES REP. 
With excellent clientele in 
tory ind years of 








Cleveland terri- 
both Southern 


large 
experience in 


and West Coast lumber, desires high grade whole- 
sale connection on profit sharing basis. Can give 
such account real representation and good volume 


Address “K, 22 care American Lum >berman., 





PRACTICAL EXP. LUMBER OFFICE MAN 


6 yrs. bookkeeper and accountant, 7 years sales 
correspondent selling industrial trade and 4 yrs. 
asst. sales manager Excellent refs. 

Address “K, 18," care American Lumberman, 





PRACTICAL AND EXPERIENCED DETAILER 


Biller of special millwork. Best references. Rea- 
sonable salary to start. Address DRAFTSMAN, 
2329 West Oak St., Louisville, Kentucky. 





A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 





EXPERIENCED LUMBERMAN 
Sales Mer., Mill and Yard Megr., Hardwood and 
Walnut inspector; experienced go anywhere. 
Address “H. 53,” care American Lumberman., 





DRY KILN MAN 


Long experience in wood working 
Technical training. Now employed. 
location. 

Address “H. 52,” 


and drying. 
Wants new 


care American Lumberman. 





LUMBER SALESMAN 


Experienced in West Coast woods; selling in large 
eastern cities; desires connection with mill as 
sales representative. 9 years with former concern. 
Will consider connections any part of country. 
Address “‘H. 29,” care American Lumberman. 


POSITION WANTED 
By first class band, gang and circular saw filer, 20 
years experience. 
Address “‘K. 1,” 





care American Lumberman. 





SUPERINTENDENT OR DRAFTSMAN 


Also biller. 21 years’ experience. Highest refer- 

ences. Reliable, steady. Understands both special 

and stock millwork. Can show good production. 
Address “H, 21,” care American Lumberman. 


EXPERIENCED YARD MANAGER 


Capable in All duties in large or small yard. 12% 
yrs.’ exp. Want to manage small yd. Refs. 
Address “‘H. 42,” care American Lumberman. 


CAPABLE YOUNG RETAIL LUMBERMAN 


Wants position with good concern as assistant in 
handling sales. Single, 31, university graduate, 
sound training and experience in handling general 
sales, credit, collections. advertising; also in sales 
and sales promotion for modernization, new homes, 








contracting, finance, etc. Draw plans, oversee 
construction, handle details. Energetic, good per- 
sonality and habits. Can produce results. Refer- 


ences. 
Address “‘H. 45,"" care American Lumberman. 


THINK WHAT IT MEANS 


Many thousands of people each week read the 
classified advertisements looking for employment, 
employees, lumber, shingles, timber and timber 
lands, business opportunities, machinery, locomo- 
tives, cars, rails, etc. Always looking for some- 
thing—your advertisement in the wanted and for 
sale department would be seen by the very people 
you want to reach. Advertise now. 


AMERICAN LUMBERMAN 
431 S. Dearborn St., Chicago, II. 














RETAIL LUMBERMAN 
Wants to manage small yard or position 
sales dept. Sales ability. Can estimate and list 
from plans any size job. Architectural draftsman 
with modernizing experience. Go anywhere. 
Address “‘H. 47,’’ care American Lumberman. 


EXPERIENCED RETAIL LUMBERMAN 
Michigan 


in city 





Wants management medium sized yard. 
preferred. References. 
Address “K. 3,” care 


American Lumberman. 





Lumber and Dimension 


a a a 


WANTED GUM & FIR TO ORDER 


Suitable for fur- 








PLDLALL LILI II I 


Small turnings and flat 
niture factory. 
Address “K. 8,” 


pieces. 


care American Lumbers ‘an. 





WANTED—GREEN HARDWOOD SAWDUST 
Prefer Indiana, Illinois and Wisconsin points. 
Address “K,. 15," care American Lumberman. 


Retail Lumber Yards 


WANTED LUMBER YARD 

Within 100 miles of 
Must be bargain 

Address “‘K,. 14,” 








Chicago in a live market, 


care American Lumberman., 





RETAIL YARD DEALER 


Burned out. is interested in buying a_ yard 
Address W. Q. COLLINS LBR. CO.,, Richland, Ind 


Second Hand Machinery 


ALP SD SSS I 


SECOND-HAND KRAETZER PREPARATOR 


Wanted for immediate delivery. 
Address “K. 5,’’ care American 








“~~ 





Lumberman. 





WILL BUY USED 


58 or 60-inch Simons or Hoe Inserted Tooth Saw 
in good condition. Describe fully. 
MARK PATCHEN, Mill Village, Pa. 


WANTED—SECOND HAND SEVEN FOOT RESAW 


Vertical or horizontal. 
Address ‘‘H. 26." care American Lumberman. 








Engines and Boilers 


WTD. TWO SMALL UPRIGHT STEAM ENGINES 
THE ULLIN BOX & LUMBER 





In good condition. 
co., Ullin, Illinois. 


HAVE YOU A TRUCK YOU WOULD LIKE TO 
TRADE? ADVERTISE 
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